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PREFACE. 



It is certainly a remarkable anomaly that 
in a country so eminently commercial as this, 
the initiatory studies of young men who are 
destined for the active pursuits of trade and 
commerce should hitherto have been so much 
neglected. 

Our schools and academies afford abundant 
opportunities for an appropriate course of in- 
struction in the liberal arts and sciences ; but 
to the incipient merchant they proffer but little 
assistance of the kind required. " Hence, 
when a young man has completed his general 
education, and enters for the first time upon 
the practical duties of the counting-house, every 
thing about him is painfully new. He sees 
books and papers with the nature and object of 
which he is totally unacquainted, and he is sur- 
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IV PREFACE. 

rounded by companions who, for the most part, 
are unwilling to instruct him in their use, few 
of them indeed being capable of doing so with 
perspicuity ; and thus instead of preliminarily 
understanding the principles of all he does, he 
gets into the way of performing the duties as- 
signed him by dint of repetition only. 

" Nor does the most extensive classical or 
mathematical education assist him a jot more 
than the simple elements of arithmetic, in the 
acquisition of commercial knowledge. He 
may have Greek so familiarly at his wits^ 
ends, that an improvement of Pope's transla- 
tion of Homer would not be a difficult task for 
his powers — the cultivation of a naturally re- 
fined taste in pure and elegant English compo- 
sition may have reached a point entitling him 
to a co-equal rank with Addison, and Blair — 
he may have waded through the books of Eu- 
clid to the gold prize of his class, and possess 
a knowledge of trigonometry and logarithms 
qualifying him to measure the globe in cubic 
inches, yet, not one of these will teach him how 
to cast the interest of an Account-current, the 
formation of an Invoice, or the arrangement 
and phraseology of a Commercial Letter. 

" Such knowledge, in fact, is only to be ac- 
quired by practice ; the road to which, how- 
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PREFACE. V 

ever, may be much shortened by well-directed 
instruction and observation. My object in giv- 
ing a few hints to the young merchant (the 
result of long experience) is to direct his at- 
tention towards the best method of rapidly 
obtaining a clear insight into the rudiments of 
business ; and if, by so doing, I can remove a 
few of the many existing bars to elementary 
commercial knowledge, I shall consider that 
this little book has not been written in vain." 

Nothing, it is conceived, can more effectually 
conduce to initiate the youthful mind into the 
forms and modes of business, and to familiarize 
it with the objects to which its future energies 
are to be directed, than a collection of genuine 
commercial letters, of recent dates. The utility 
of such a collection has long been acknowledg- 
ed by merchants and men of business, and its 
want felt, as well by students themselves, as 
by those instructors whose object it is to pre- 
pare their pupils for the responsible duties of 
the counting-house. 

The writer's principal design in this com- 
pilation has been to supply a deficiency in that 
department of our useful literature bearing up- 
on the wants and interests of the mercantilej 
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community, and to furnish an appropriate EX" 
ercise Book for the use of schools, as well as 
a constant guide to young clerks; who by 
copying the letters in a fair, neat, running* 
hand, may, by the process that they would 
go through in a merchant's office, attain a 
correct easy style of correspondence, and a 
proportionate improvement in their hand^ 
writing. 

In this respect, it is believed, that the pres- 
ent work will be of great utility; and if adopt- 
ed in our higher schools and academies as a 
text book, and copied by the pupils, it would 
have a tendency to give them an insight into 
the business of the counting-house and to im- 
part a knowledge of the phraseology and tech- 
nicalities peculiar to mercantile correspondence. 
Their time would certainly be more profitably 
employed in transcribing these letters, than 
in writing scraps of poetry as specimens of 
improvement in penmanship. It is not intend- 
ed, however, that any person sl;iould make his 
own letters in real business an exact transcript 
of these ; but that he should look upon them 
merely as models of the form, arrangement and 
dictkxn of commercial letters. 

It is ei^tremely prejudicial to the interests of 
a young mer<;hant or tradesman to send abroad 
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hasty and ilKdigested productions among his 
correspondents, as it not only gives them a low 
opinion of his talents and capacity as a man of 
business, bat likewise very often leaves room 
for cavil and litigation, which by a little more 
care and precision might have been entirely 
avoided. Something more is expected in a 
merchant's correspondence than in that of any 
other class of men ; as upon the faith of a 
sidgle letter, he may negotiate many thousand 
dollars ; and therefore he cannot perform this 
part of his business with too much exactness 
and perspicuity. 

The materials for the present publication 
have been derived from a variety of sources ; 
but the works to which the writer is more es- 
pecially indebted are Anderson's Mercantile 
Correspondence, and Percival's Complete Man 
of Business. The author is under obliga- 
tions to several mercantile friends for many 
useful hints and suggestions which have been 
embodied in the course of the work. 

The explanatory remarks, chapter iv, and the 
comprehensive rules and directions contained 
in the Appendix, will be found of great practi- 
cal utility to those for whose benefit they are 
more particularly designed. The author is not 
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without hope that this volume will be of use 
not only to clerks, young tradesmen and mer- 
chantSi but to those who are more experienced 
in the general routine of trade and commerce. 

JVetr York Commercitd Jicadtmy^ \ 
183 Broadway^ ^prU^ 1837. S 



P. S. Owing to circumstances beyond con- 
trol, several errors, both of the press and of 
the author, escaped his notice, until it was too 
late to correct them. They are such, how- 
ever, as not to affect the sense materially, and 
it is unnecessary, therefore, to point them out 
more particularly. The good natured reader 
will please to insert at page 204, 11th line from 
the bottom, the words " in the worldj^^ imme- 
diately after " kind.'' 
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INTRODUCTION. 



The importance of a knowledge of the style and 
phraseology of Commercial Correspondence, must 
be obvious to all who will give the subject a moment's 
consideration. 

The style of a mercantile letter should be clear, 
explicit and concise. There should be nothing de- 
fective, nothing superfluous, nothing ambiguous. It 
should give full information of all business transacted, 
or required, or of every fact inquired into, without 
digression, or unnecessary detail. 

The proper characteristics of a commercial style 
are neatness and perspicuity. Brevity also is de- 
sirable, as far as may be consistent with die latter 
quality; for a waste of words is a waste of time, 
both to him who writes and him who reads a letter. 

To attain all this, I would recommend that the 
several subjects to be treated of, should be kept 
perfectly distinct. 
3 
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In replying to a letter, follow the same order that 
is observed therein, discussing one subject fully, and 
in a separate paragraph, before you proceed to the 
next. 

The want of a proper division of a letter into 
paragraphs, and a neglect of punctuation, will scarcely 
fail to render it confused. 

It is a point of chief importance, that all orders 
given should be clear and explicit ^ and if their execu- 
tion depend upon any contingency, the correspondent 
must have full directions how to act under any change 
of circumstances that may be contemplated; this is 
necessary to obviate misunderstandings and disputes^ 
With the same view, it is usual, especially in im- 
portant matters, to recapitulate the principal subjects 
of the letter replied to. In this, however, merchants 
have also another object, which is to render their 
letter-books, as far as possible, a history of their 
transactions, for the advantage of ready reference 
after a lapse of years, and for production in court, 
with the better effect, in case of litigation. 

Accordingly, every letter should speak, as it were,, 
for itself, and give all the necessary particulars of 
the transaction to which it refers. For the same 
reason, merchants seldom arrange any important busi- 
ness verbally ; or, if they do, a letter is immediately 
written, stating the nature of the arrangements made, 
which is thus placed on record in tlie letter-book, 
and is corroborated by the answer of the party con- 
cerned. In the practice of letter- writing there are 
some few points to be observed, which will very 
materially facilitate the performance of the duties 
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of the corresponding clerk, and which I shall briefly 
notice. 

A merchant should begin a letter by referring 
to any former one to which he has not yet received 
an answer; he should then mention the letter or 
letters he may have received, and give a full reply 
to every particular, in the order of the dates, before 
he enters upon any new matter. 

When he orders goods from a person from whom 
he has not been accustomed to purchase, it is proper 
to mention the quantity and quality^ the price at 
which he is willing to take them, and the mode of 
conveyance. 

When he consigns goods, he must instruct his 
agent at what price and credit he is willing to sell ; 
and in what manner the agent is to remit the proceeds 
of the sales. If any thing be reserved to his agent's 
discretion, it should be expressed in such plain terms 
that there may be no doubt where he is restricted, 
and where his power is discretionary ; but it is not 
necessary when a merchant is in the frequent habit 
of doing business, whether in purchasing or consign'- 
ing goods, to repeat particulars in every letter. 

The usual orders, if not countermanded, are under- 
stood to be continued ; and some things may be 
determined by the custom peculiar to the place ; 
with which the employer is understood to comply. 

A merchant's correspondence should * be so ar- 
ranged that any letter of any date, may be found 
immediately. This facility is insured by all letters 
being folded in a similar form by the clerk who 
receives them from the principal pyery morning, after 



Digitized by 



Google 



28 INTRODUCTION. 

they have been read : he then endorses each wkh the 
name of the writer, the place and date of the letter, 
and the day on which it was received, leaving a 
corresponding blank whereon to enter the date on 
which it may be answered, which is subsequently 
done either by the merchant himself, or the corres- 
ponding clerk. The following is the form of an 
endorsement. 

18S6. 
Colin, Blanc &; Co. 
Boston f 21 st January. 

Received 2Sdf do. 

Answered 26thy do. 

This practice is universal, but I would fiEurther 
recommend the following addition, although not quite 
so common. Let the principal subjects of the letter 
be briefly noted immediately after the above endorse- 
ment of the date. Sic., thus — for example : 

Remittance of $1,500. 
Bill of lading 10 bales of Cotton per Fortuna. 

Markets. 
Proposed adventure to ZAverpool on joint account. 

Now, by merely looking at the outside of the 
letters, as they lie in the parcel, without untying 
the tape, you have an index of their contents. These 
remarks should be made at once when the letter is 
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endorsed; for delay in this, as in every thing else, 
occasions ten-fold trouble. In regard to giving in- 
structions for answering any particular points that 
may occur, the practice of merchants varies very 
much. Some open their letters in the presence of 
their corresponding clerks, read them aloud, and state 
at once what kind of reply is to be given to each ; 
excepting, of course, cases which require considera- 
tion and private consultation among the partners. 
Others read their letters by themselves, and note 
with 2k pencil, or communicate verbally, on handing 
them to the clerk, their wishes in regard to the 
replies. Whichever plan may be adopted, the young 
correspondent ought to feel certain that he fully com- 
prehends his employer's instructions before he attempt 
to commit them to paper ; for it is better to ask ques- 
tions beforehand, than to have to alter his letter when 
written. When he receives directions verbally, he 
should note them immediately in a memorandum- 
book, kept for that purpose. If he can take them 
in short-hand, so much the better; but note them 
he must, unless endowed with a singularly retentive 
memory. 

Indeed, a juvenile clerk, having every thing to 
learn, will do well to take notes of every occurrence 
that passes before him; by which means, he will 
lay up a stock of useful information on commercial 
subjects, and of precedents for his future guidance; 
he will, also, greatly enhance the value of his services, 
and gain the good opinion of his employers, who 
will not fail to observe, with feelings of gratification. 
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his steadioess, intelligence and perfect attentioa to 
all the minute details of business. 

When notice is given in a letter, of bills being 
drawn or remitted^ the circumstances of datCy time 
of payment, and names of the parties co?iceme({, should 
be narrated. 

When a merchant receives bills from his corres- 
pondent, or advice of his drafts on him, it is not 
sufficient to notice them in a general manner, in 
his answer ; the particulars should be specified. 

In giving orders for effecting insurances, he must 
be exceedingly particular, as immediate dispatch is 
necessary. He must mention the name of the ship ; 
the master and voyage; the amount to be insured 
on the ship, cargo and freight; the time at which it 
is warranted safe, and the premium and policy* 

Agents not only write their correspondents of the 
execution of their orders, but generally inform them 
of the state of trade at the place of residence, the 
course of exchange, the prices^current of exports 
and imports, the quantity and quality of the several 
articles of commerce in the market, and any probable 
conjectures of their rising and falling. 

In letters containing a statement of Drafts and 
Remittances, every sum for which an agent's cor- 
respondent is indebted to him should be distinctly 
noted. If several articles are to be mentioned in the 
same letter, he adds them^ and writes opposite to the 
sum, placed to your debit. He then specifies the 
articles for which be is indebted to his correspondent 
iq the same manner, and writes opposite to them, 
placed to your credit. Thus his letters contain a 
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full State of hLs transactions; they might afford ma- 
terials to draw out his accounts, and may be used 
to check them when drawn out from other books in 
the common manner, 

Letten of creditj contain the amount of money to 
be advanced, and the name of the person in whose 
favor they are granted; the receipt^ or voucher, to 
be taken for it, and how it is to be reimbursed. If 
a merchant grant a letter of recommendation he must 
be so careful and guarded in expressing his meaning, 
that it cannot be taken for a letter of credit 

Advice respecting the circumstances of other mer* 
chants and their suspected deficiencies^ is necessary 
in confidential correspondence, but requires the utmost 
prudence and caution. 

Articles of public intelligence may be mentioned 
by foreign merchants in their letters of business^ 
without any impropriety; but matters of friendship 
and private confidence never should be mentioned 
along with letters of business, as these may be re- 
quired to be exposed or communicated to neutral 
persons. 

In cases of dispute, the reasons upon which he 
founds the justice of his claims should be clearly stated, 
without any expression of acrimony or resentment, 
as being not only unavailing, but even hurtful. 

Every merchant ought to keep an exact copy 
of all letters on business which he dispatches; and 
the letters be receives from his correspondents should 
be so carefully arranged, as, should he have occasion 
to refer to them, he may be able to do so withput 
the loss of time required to seardi for them. 
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There is a great deal of difficulty imagined^ in 
the construction of a mercantile letter, for which, 
in reality, there exists no foundation whatever. The 
principal characteristic of a merchant's correspondence, 
is arrangement. Fine writing, rounded periods, rhe- 
torical flourishes, and elaborate sentences, are as much 
out of place in a letter on business, as a lady's 
cashmere shawl would be at the mast-head of a 
frigate. 

A confusion of ideas naturally begets a confusion 
of language; the first thing, therefore, to be done 
in putting a narrative of commercial facts upon paper, 
is to arrange those facts ; so that every thing separa- 
tely connected with each transaction is joined to, 
and, as it were, dove-tailed into it. The necessity 
for this precision of arrangement will be obvious 
to any one who will take the trouble to reflect upon 
the subject; but as the thing *in black and white' 
is more easily to be comprehended than by any other 
means, I will, by way of example, give an instance 
in the letters immediately following, of the right and 
wrong way of doing the same thing. 

New York, June Ut, 1837. 
Messrs. Reverts & Co. 

Liverpool. 
Gentlemen, ' 

We have to acknowledge the receipt of your 
three letters of the 12th, 16th and 20th of last month. 
By the first, we observe you have procured accep- 
tance to our drafts of ^1,000 upon Prevost & Co. 
in which we also received your account-sales of our 
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25 bales of cottoo per AmeUaj the net proceeds of 
which, ^2,506 18, we have passed to your debit in 
account-current, having fimnd the same correct. 

Enclosed in your second, we received bill of lading 
of B. and D. 1 to 100— -one hundred casks of 
Ancona s^ins, shipped by the James, captain Green, 
which we have insured according to your orders for 
^1,500, at li per cent. On the arrival of these 
goods, we shall effect the best possible sale of them 
for your account. 

By your last, we received instructions to purchase 
200 bear-skins, first quality, and herein we transmit you 
bill of lading of the same, together with the invoice, 
amounting to $1,506, with which we have debited 
you in account-current. You will observe that we 
have insured these goods for $1,550, at f per cent, 
by the Rover, captain Cooper, which vessel will 
leave our port for your's in the beginning of next 
week. We remain, 

Gentlemen, 

Your very ob't serv'ts, 

Baldwin b Davis. 

An examination into the contents of this letter, will 
exhibit the following summary of transactions : — 

Acceptance of drafts remitted to Roberts ta Co. 

Account-sales received of goods consigned to them 
for sale. 

Charging thefar account with the net proceeds of 
the same. 

Receipt of bill of lading of goods consigned for 
sale for their account. 
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Purchase of bear-skins for their account. 
Insurance, invoice and bill of lading d^the same. 
Charging their account with the amount of invoice. 

In order to show how, for want of arrangement, 
these transactions may be described in a way to 
produce confusion only, let us imagine the following 
letter to have, been the one written, instead of the 
other. 

Gentlemen, 

We have received your three letters of the 20th, 
12th and 16th of May, and observe in one of them, 
that you wish us to buy 200 bear-skins of the best 
sort. This has since been done, and we have shipped 
them on board the Rover , captain Cooper. In anoth- 
er, we observe that Prevost & Co. have accepted 
our drafts for j( 1,000, which we remitted you, and 
now we wait upon you with the bill of lading of the 
bear-skins; and also beg to inform/ you that Ae 
account-sales you sent us of our 25 bales of cotton 
by the Amelia is quite right. Accordingly, we have 
debited you with $1,606 for the skins. We have 
also insured the hundred casks of skins consigned 
to us by you for $1,600. The premium is Ij per 
cent. The amount of the account-sales is $2,606 18. 
The amount of the invoice is $1,606. We insured 
the bear-skins for $1 ,660, at % per cent ; and we have 
charged your account-current with the amount of the 
invoice and the account-sales. We received in one 
of the said letters the bill of lading of the Ancona 
skinS; and we have insured them for $1,500, at 1^ 
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per cent, and when we get the goods, we will sell 
them for you as well as we can, observing, at the 
same time, that they are mark'd B. and D. 1 to 100. 
We are, Sic. Sic. 

Let not any one imagine that such a letter is too 
confused and absurd to have been ever actually 
written. The author has seen much worse speci- 
mens than this in the counting-houses of persons 
of no mean eminence in the commercial world. With 
them, however, every detail of business was, as a 
matter of course, equally confused. If their books 
ever balanced at all, they were made to balance. 
If business papers were ever put away in (miscalled) 
order, they were so disorganized, that hours were 
consumed in finding, what a minute ought to have 
produced. All this is a natural consequence of the 
want of that precision of detail, which, to a man 
of business, is absolutely necessary — for it may be 
assumed as a postulate capable of logical demonstra- 
tion, that unless the mechanism of trade be ar^ 
rangement, whether in a Journal, a Cash Book, or 
a letter, the individual engaged in it will never obtain 
for himself a clear view of any series of transactions, 
nor be able to communicate it to others. 

In all well regulated counting-houses the greatest 
order and exactitude pervades every department of 
the business. Not only letters, but invoices, account- 
sales, bills, receipts, Sz;c. are indorsed, filed and ar- 
ranged in such a manner that any paper which may 
be wanted can be found in a moment. All docu- 
ments appertaining to the transactions of the current 
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jear are accessible at once. When the year ter- 
minates^ they are collected into separate parcels and 
deposited in a box, on which the year itself, as 1837, 
is painted. By this means each years' papers are 
kept distinct, all confusion is avoided, and a bill of 
parcels, invoice, letter, or in fact any mercantile docu- 
ment, can be immediately produced after any lapse 
of time. Unless tiiis uninterrupted regularity were 
systematically maintained, the business could not go 
on, for the accumulation of papers in a mercantile 
establishment is so great, that they would completely 
bewilder all concerned were they not thus arranged 
as soon as received. The wheels would otherwise be 
clogged. 
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CHAPTER I. 

LETTERS OP INTRODUCJTION AND CREDIT. 



New York, 4th May^ 1836. 
Cbas. Holdsworth, Esq. 

Boiton. 
Dear Sir, 

The bearer of these few lines is Mr. Edward 
Watson, of the firm of Watson k Brothers. 

In introducing to your acquaintance the nephew 
of our esteemed friend, Mr. Bryce Watson, of Pitts- 
burg, so old a connection of your house as well as 
our own, we feel it to be quite superfluous to claim 
for him that friendly reception which we know awaits 
him at your hands. 
4 
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We doubt DOt that you will feel the same interest 
as we do in the prosperity of the above mentioned 
firm, and be equally anxious to promote, to the utmost 
of your ability, the particular objects of Mr. Edward 
Watson's visit to Boston. We are, always, 
Dear Sir, 

Yours very truly, 

T. Holmes b Son. 



Salem, 4th August, 1836. 
Messrs. Napier & Son, 

Bombay. 
Gentlemen, 

Our highly respectable and esteemed friends, 
Messrs. Roquet and Favell of this city, having re- 
quested an introduction to a Bombay house, to which 
diey are desirous of intrusting the settlement of 
some affairs of considerable delicacy and importance, 
we beg leave to refer them to you ; well convinced 
that we cannot more effectually serve them, than by 
, soliciting your best influence and exertions in their 
behalf. 

We are, Gentlemen, 

Yours respectfully, 

Reid k Curtis. 
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TmoT, N. Y., U June, 1836. 
Edward Smith, Esq. 

J^ew York. 
Sir, 
Mr. Charles Burton, the eldest son of our senior 
partner, being about to visit your port for the purpose 
of embarkbg for Buenos Ayres, wd are sensible 
that we cannot better ensure to him such polite 
attentions as are calculated to render his short stay 
agreeable, than by introducing him to you. We 
need scarcely say that we shall feel personally obliged 
by any marks of kindness that you may have the 
goodness to evince towards this young gentleman, 
and by any assistance that it may be in your power 
to render him, in making his arrangements for the 
' voyage. 

We remain, with much esteem. 
Sir, 
Your faithful serv'ts. 

Burton, Oglebt &l Co. 



Quebec, 1 5th April, 1836. 
H. Edwards, Esq. 

Charleston, S. C. 
Sir, 

We recommend to your particular favor and 
attention, the bearer, Mr. Frederick Schmidt, eldest 
son of Mr. Augustus Schmidt, of the highly respec- 
table bouse of Schmidt h Meyer, of this city. 
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Our esteemed young friend is about to visit the 
western States^ by way of Charleston, on business 
for the house; we therefore request you, most urgent- 
ly, to afibrd him your advice and assistance, and to 
render his stay in your city as agreeable as possible. 
He is clever, steady and unassuming, and we are 
convinced that on a near acquaintance he will prove 
himself deserving of your esteem and good will. 

Command us freely in similar cases, and be assured 
that we will use our best endeavors to do justice to 
your introduction. 

We are, respectfully yours, 

SxiCEliER & Co. 



Washington, D. C, 15ih Jlug. 1836. 
Messrs. J. Phillips & Co. 

JSTew Orleans. 

Gentlemen, 

I have the pleasure of introducing to your ac- 
quaintance the very respectable firm of Messrs. 
Dugard & Co. of Montreal, whose senior partner, 
Mr. James Dugard, is at present in this city, and 
purposes visiting New Orleans. Any civilities or 
attentions that you may be pleased to show him, 
I shall consider a favor conferred on myself. 

These gentlemen occasionally give orders for cot- 
tons and other shipments from your port ; and from 
some conversation that I have had with Mr. D#, 
I am led to hope that the house will give you a 
preference of their business in future. I shall fed 
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happy should the present introduction lead to trans- 
actions mutually advantageous and agreeable* 
I remaiui most truly, 

Gentlemen, 
Your ob't servant, 

John Luke. 



Liverpool, 31^^ JuZy, 1836. 
Messrs. 6. Wallis &; Co. 

Savannah. 
Gentlemen, 

This will be delivered to you by captain Purkis 
of the Ceres, whom I beg leave to introduce to 
your acquaintance. You will greatly oblige me by 
giving him the preference, should you have any cot- 
tons for shipment, while his vessel is loading at your 
port. 

Tlie owners of the Ceres are my good friends 
and valuable correspondents, Messrs. P. Carter & Co. 
ofHuU. 

Recommending captain Purkis likewise to your 
good offices and attentions in other matters, 
I am, 

Gentlemen, 
Your ob't servant, 

John Bbiggs. 



4* 
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London, 1^^ October , 1836. 
Messrs. Bright fit Co. 

Bristol. 
Gentlemen, 

We beg leave to introduce to you the bearer 
of this letter, Mr. Richard Templeton, a partner 
in the highly respectable house of Moore, Templeton 
h Co. of New York, who is about to visit your 
city for the purpose of extending the commercial 
relations of his house with the principal firms of 
your place. In strongly recommending our friend 
to your notice, we particularly request that you will 
not only forward his views by your influence and 
advice, but that you will also render his stay in 
your city as agreeable as possible, by showing him 
every attention that may be in your power. In 
case Mr. Templeton should have occasion to take 
up any money, either for travelling expenses, or 
operations of business, you will please to supply 
him with funds to the extent of Jive thousand pounds 
sterling, taking his drafts upon us at three days' 
sight in reimbursement. We beg that upon similar, 
and all other occasions, you will freely command 
our services, and 

We remain. Gentlemen, 

FaithfuUy yours, 

6. Ltnch & Son. 
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Albant, &th Aprils 1836. 
Messrs. Harwood & Co. 

JVetr York. 

Gentlemen, 

We have much pleasure in introducing to your 
acquaintance, Mr. Frederick Meyer, of the highly 
respectable firm of Messrs. Meyer & Sons of Bui^o. 

This gentleman is on the point of commencing 
a tour through the principal commercial towns in 
the Atlantic States, with a view as well to business 
as amusement. Should it be in your power to fur- 
ther his objects in any way, we shall be particularly 
obliged by your so doing : and shall be most happy, 
should the introduction prove of mutual advantage 
to yourselves and our young friend. 

In the event of Mr. Meyer requiring a supply of 
cash for his travelling expenses, be so obliging as 
to accommodate him with any sum to the extent of 
4^1,000, taking his draft on us at three days' sight 
for the amount. 

We remain. 
Gentlemen, 

Your very ob't serv'ts, 

George Thompson b Co. 
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Richmond, Va., 28ih Oct. 1836. 
Mr. George Symons, 

Philadelphia. 
Sir, 
Permit me to introduce to your acquaiatance 
the bearer of this letter, Mr. John Phillips, who 
proceeds to Philadelphia on his way to England. 

Should Mr. Phillips desire to take up cash for 
payment of his passage. Sic. you will please to ad- 
vance him any sum not exceeding 4^500, taking his 
draft at three days' sight on his house here, Messrs. 
Richards, Phillips & Co. in reimbursement. 

I shall feel greatly obliged by such marks of 
civility and attention as you may have it in your 
power to show my young friend, whom you will find 
highly deserving of your regards. 
I am, Sir, 

Yours respectfully, 

J. Carstairs. 



Natchez, Ist May, 1836. 
Messrs. John Pope & Son, 

JVetr Orleans. 
Gentlemen, 

I take the liberty of opening a credit with you 
in favor of the bearer, Mr. John Ashton. Any sum 
of money that this gentleman may require to the 
extent of $6,000, be pleased to advance on my 
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account, either against his receipt, or his draft on 
me, to your order, as may be most agreeable to 
yourselves. 

I am, Gentlemen, 

Your ob't servant, 

T. Clark. 



London, I6th July^ 1836. 
Messrs. Beriot, Brothers, 

New York. 
Gentlemen, 

We request the favor of your furnishing the 
bearer, lord George Ryder, with any cash that his 
lordship may require during his stay in the United 
States, to the extent of $10,000, taking his lordship's 
receipt for the sums advanced, and placing the same 
to our debit. 

We refer you to our letter of this date, per ship 
Francis, for his lordship's signature, and remain, 
Gentlemen, 

Respectfully yours, 

Hardt & Cox. 
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CIRCULAR LETTERS. 



London, 1^^ Jan. 1837. 
Messrs. Bell & Co. 

Broad'Streetf 

Gentlemen, 
We beg leave to acquaint you that we have open- 
ed a house of general agency at Mobile, under the 
firm of Young, Forbes fa Co., the two senior mem- 
bers of which have been for some years established 
at Kingston, Jamaica, in the same line, under the firm 
of Young & Forbes. 

It is our intention to confine ourselves to commission 
business, and we venture to solicit your countenance, 
assuring you that the strictest attention shall be paid to 
the management of any afiairs which you may think 
proper to intrust to our care. 

We hope it will justify our confidence in addressing 
you, that we are enabled to refer to the annexed list of 
commercial friends, comprising bouses of the first 
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Standing both in Europe and America, on whose con- 
6ideratioD and support we have the advantage of being 
permitted to rely. 

The signature of the only member at present in 
England is subjoined ; those of Ae resident partners 
will be given in a circular from the Island of Jamaica. 
We are, gentlemen, 

Your obedH servants, 

Young, Forbes & Co. 



New York, lO^A Juty^ 1836. 
R. Bassett, Esq. 

London* 

Sir, 
It is with deep regret that we have to apprise you 
of the death of our senior partner, Mr. John AIlsop, 
which occurred in the beginning of last month. 

At the same time, we have the satisfaction of stat- 
ing, that this event will in no way interfere with the 
future conduct of our business, as arrangements are 
being made to supply the place of our deceased part- 
ner, and we have every reason to hope that we shall 
form a connection with a London house of the first 
respectability, on whom the active management of our 
concerns in that city will devolve. 

For the present, no alteration will be made in our 
firm. 

The surviving partner, Mr. James Mcintosh, will 
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conduct the affairs of the house in this citji as hereto- 
fore; and we confidently hope, from the experience 
you have had of our uniform punctuality and regular- 
ity, that you will continue to favor us with your corres- 
pondence ; resting assured that the same unremitting 
attention as formerly, will be paid to the interests of all 
our commercial friends. 

We remain, Sir, 

Your ob't servant, 

Allsop & McIntosh. 



New York, Jan. \st^ 1837. 
R. Bassett, Esq. 

London. 
Sir, 
Referring to our Circular of the 10th July last, 
addressed to you on the decease of Mr. John Allsop, 
senior partner in our late firm of Allsop 8z; Mcintosh, 
we have now the pleasure of intimating that articles 
of Copartnership, commencing this day, have been 
entered into between Mr. James Mcintosh, the surviv- 
ing partner, Mr. John Stephens, of Jeffrey's Square, 
London, and Mr. Alfred Bowring, a gentleman who 
has been for many years our confidential clerk. Ac- 
cordingly, the business of the house will henceforth be 
conducted under the firm of McIntosh, Stephens 
& Co. We trust this arrangement will not only meet 
your approbation, but also ensure your entire confi- 
dence. In the name of the old firm, we tender you 
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our best thanksi for past favor and support; and, on 
behalf of our present establishment, we beg to assure 
you that our best endeavors shall be us^d, on all occa- 
sions, to promote the interest of our correspondents, 
by a faithful execution of their commissions. 

Requesting your attention to the signatures of the 
two resident partners, 

We subscribe ourselves. 
Respectfully, 

Your ob't servants, 

McIntosh, Stephens & Co. 

Mr. McIntoBh*8 signature Mcintosh^ Stephens ^ Co. 

Mr. Bowring's signature Mcintosh^ Stephens fy Co* 



London, July 18IA, 1836. 
J. Farr, Esq. 

Uiverpool. 

Sir, 
I beg to inform you that, under the auspices of 
the highly respectable house of Messrs. Burtwell £{; 
Brothers, in whose service I sp^nt thirteen years, I 
have commenced busings as a broker for colonial 
produce. 

In soliciting the favor of your countenance and supr 

port, I beg leave to assure you that no exertion, np 

assiduity or attention, shall be wanting on my part, to 

justify the good opinion of my above mentioned frieodn, 

5 
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and to give complete satisfaction to those houses who 
may intrust me with their orders. I have the honor 
to be, 

Sir, your most ob't servant, 

Charles Hope. 



Pernambuco, June Ui, 1836. 
J. Jones, Esq. 

JVew York. 

Sir, 

We beg leave to inform you that, under the 
auspices of our friends, Messrs. Dawson, Coverdale 
& Co. of Boston, we have formed a partnership, and 
established a house of general agency in this city, 
under the firm of Sharp & Retnolds. 

Our Mr. Sharp having resided in various parts of 
South America for the last eleven years, and our Mr. 
Reynolds having spent a great part of his life in 
Oporto, Lisbon, and other towns of Portugal, we feel 
confident that our experience and local knowledge will 
enable us to give entire satisfaction whenever you may 
require our services. 

We shall make arrangements for keeping ourselves 
regularly advised of the state of the markets at Bahia 
and Rio de Janeiro, with the view of availing ourselves 
of any advantage that they may present in forwarding 
cargoes by vessels directed to call here for orders ; 
and, in such cases, it shall be our constant aim to 
further the interests of our friends to the best of our 
ability. 
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We beg to subjoin references, and to assure you of 
our zeal and attention, if favored with your confidence. 
We are, Sir, 

Your ob't serv'ts, 

Sharp 8o Reynolds. 

Mr. James Sharp's signature Sharp ^ Reynolds, 

Mr. John Reynolds's signature.. Sharp fy Reynolds, 



Boston, 5ih Aprily 1836. 
R. Smith, Esq. 

lAverpool. 

Sir, 

The terra of our copartnership with Messrs. Mai- 
biot, Collet b Co., of Oporto, and of Rio de Janeiro, 
having expired on the 3 1st December last, it was 
decided, by consent of all the parties concerned, that 
the same should not be renewed. Accordingly, both 
the above houses ceased to exist from that date ; and 
we take the liberty of informing you, that we have no 
interest whatever in the new establishments formed by 
die respective partners. 

The liquidation of the concerns of the Oporto house 
is intrusted to Mr. James Collet of that city, now trad- 
ing under the firm of Collet b Larue ; while Mr. 
Langford will undertake the adjustment of the affairs 
of the house at Rio, and will, for that purpose only, 
sign Malhiot^ Collet fy Co. in liquidation. 

Our worthy friend and relative, Mr. John Langford, 
continues the business of the Rio house for his sole 
account, as bis circular will have informed you ; and 
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we avail ourselves of the present opportomty to recom- 
mend bis establishment to the patronage of onr friends, 
soliciting, in bis behalf, a continuance of their confi- 
dence and commands. 

We are. Sir, yours respectfully, 

Langford & Enapp. 



Salem, Ui January^ 1836. 
J. Peel, Esq. 

London. 

Sir, 

We have the honor to inform you that we have 
agreed to unite the two mercantile establishments 
which have hitherto existed in this place, qnder the 
firms of Copini in, Co. and Romecin Sc Co. 

The new firm, which is intrusted with the liquids* 
tion of the affairs of both houses, will be ^led| 
CopiNi, Romecin b Co. 

The capital of both establishments being united, the 
new firm will devote its attention principally to com- 
mission businessj and we assure those friends who may 
favor us with their orders, that they will be satisfied 
with our zeal, and the faithful discharge of all com- 
missions intrusted to us. 

We hope you will grant to the new firm that confi- 
dence and preference with which you favored our 
former establishment ; and referring you to our signa- 
ture at foot, we remain. 

Sir, your ob't serv't, 

CoPlNI, RoifECIN &^ COt 
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Albany, May lO^A, 1836. 
John Lamb^ Esq. 

Buffalo. 
Sir, 

Having removed to this citj, and established 
myself, as a General Agent, I beg leave to tender you 
my services in that capacity. Any business which 
you may have in this city, or at any place within a 
moderate distance, and for the sake of which it may 
not be worth your while to incur the expense of a 
journey expressly, I shall be happy to transact as 
agent, and beg to assure you that it shall be my 
endeavor to act with promptitude and efficiency, as 
well as with a due regard to economy, in all matters 
intrusted to my care. 

Yours, respectfully, 

Robert Adaib. 



Singapore, Nov. Ui^ 1836. 
S. Brooks, Esq. 

Salem. 
Sir, 

It is with the most sincere regret that I have to 
communicate to you the melancholy intelligence of the 
death of Mr. Papineau, an event which has deprived 
the commercial community of this island of one of its 
most useful and distinguished members. 

As managing partner of the house, and executor of 
my lamented friend, (conjobtly with Mr. Edward 
6* 
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Forsyth and Mr. James Ewens,) the charge of liqui- 
datiog the affairs ot the firm devolves on rae, and I 
shall, consequently, henceforth sign ^^Papineau fy 
Co, in liquidation,^^ of which be pleased to take 
notice. 

The business of the house will be carried on as 
heretofore, and my best care and attention shall be 
given to any affairs with which you may intrust me. 

The esteem and friendship of my late partner, and 
the experience of nearly twenty years devoted to com- 
mercial pursuits, are^ I trust, sufficient claims to a 
continuance of that confidence with which you have 
hitherto honored our establishment, and which it will 
be my earnest endeavor to merit at your hands. 
I remain. Sir, 

With respect, 

G. Swift. 



Philadelphia, 1st Dec, 1836. 
W. Pell, Esq. 

Savannah, 
Sir, 

I beg to acquaint you, that in consequence of my 
having taken into partnership Mr. Charles Harris, the 
business of my establishment will, henceforward, be 
conducted under the firm of T. Harris k, Co. Please 
to note our respective signatures at foot. 

Returning you my sincere acknowledgments for the 
proofs of confidence with which you have favored me 
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during so many years, and which I trust will be con- 
tinued to our new firm, 

I remab, Sir, 

Respectfully, 

T. Harris. 

T. Harris's signature T. Harris fy Co* 

C. Harris's sigmatar«.....» T, Harris fy Co, 



Liverpool, WthAug., 1836. 
Messrs. James Gray b Co. 

New York. 
Gentlemen, 

Having formed an estaUishment in this phce, as 
Merchants and General Agents, we take the liberty of 
acquainting you therewith, and solicit the preference 
of your orders. From our experience in mercantile 
alSairs generally, and our intimate acquaintance with 
business as conducted in this place in particular, we 
venture to promise that we shall be enabled to 
execute any commission with which you may favor 
us, to your satisfaction, and in the most prompt and 
economical manner. At least, we can safely guar- 
antee, that neither zeal nor attention shall be wanting 
on our part, to ensure to our friends every advantage 
that our market may afibrd ; nor will there, we trust, 
be any deficiency of ability to fulBl their insti'uctions, 
and promote their interests. Possessed of ample 
funds, not only for the service of our friends, but also 
for carrying on an extensive export and import trade 
on our own account, we shall be glad to avail our- 
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selves of any advantage that your market for British 
products or manufactures may, from time to time, 
present, by making you consignments. We shall, 
therefore, thank you to keep us constantly advised of 
the state of your market ; and as we shall be ready to 
make advances, to the extent of two-thirds of the 
invoice amount of goods consigned to us for sale, on 
receipt of invoice, bills of lading, and orders for insur- 
ance, we shall, on the other hand, expect the same 
indulgence from our friends and correspondents. We 
are extremely desirous of rendering our correspon- 
dence mutually advantageous, as the only means of 
placing it on a solid and permanent basis ; and this, 
be assured, will be our constant aim. Requesting 
your attention to our respective signatures at foot, we 
subscribe ourselves, gentlemen, 

Your faithful serv'ts, 

Harrison in Co. 

B. HarriiQn*8 signatare Harrison fy Co, 

T. March's signatare Harrison fy Co, 



New York, lith August^ 1836. 
Thomas Adams, Esq. 

^eW'Orleans. 
Sir, 

I take the liberty of apprising you that, under the 
auspices of several highly respectable and influential 
houses in this city, I have commenced business as a 
Ship and Insurance Broker and General Commercial 
Agent 
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Feeling confident of my ability to conduct any trans* 
actions, and to execute any orders committed to my 
charge, in a speedy, economical, and satisfactory 
manner, I solicit the favor of your commands; to 
merit a continuance of which I assure you no exer«> 
tion shall be spared to promote your interests and 
attain the accomplishment of your wishes. Referring 
you to my friends, Messrs. Price b Co. of this city 
for the requisite information as to stability and char- 
acter, I have the honor to be. 

With respect, Sir, 

Your ob't serv't, 

Peteb. Dunstabt. 



New York, April Ibih, 1836, 
Charles Stuart, Esq. 

London, 
Sir, 

I take the liberty of transmitting to you the 
annexed circular, with a request, that, should it meet 
your concurrence, it may be affixed in your office, for 
the information of whom it may concern ; and I beg 
leave to proffer you my services, with the assurance 
that whatever claims, &;c. you may, at any time, be 
pleased to confide or recommend to my agency, shall 
be promptly and efficiently attended to. I have the 
honor to be, very respectfully. 

Sir, your ob't serv*t, 

H. BibRTON. 

Foreign claimants, creditors, assignees, heirs, de^ 
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visees, legatees, or fundholders in the American funds, 
having claims, debts, dues, demands, inheritances, or 
stocks, payable or recoverable in any of the States or 
territories of the United States, or the adjacent British 
Provinces, requiring the intervention of legal proceed- 
ings, or otherwise, may have their business promptly 
and efficiently attended to, on transmitting to the 
undersigned the suitable legal proof, testimony, evi- 
dence, vouchers or certificates thereof, as the case 
may be, together with the requisite power of attorney, 
authorizing him to act in the premises; the whole 
properly authenticated under the official attestation of 
the American Minister, Consul, or Commercial Agent, 
nearest to the constituent's place of residence. The 
undersigned has efficient and responsible agents and 
correspondents in the principal cities and towns of the 
United States and British America ; and he trusts his 
agency will ofier peculiar advantages and facilities to 
those persons residing abroad, who have claims, debts, 
kc. payable or recoverable therein. 

The undersigned having visited Europe in the years 
1826 and 1827, and opened a correspondence with 
distinguished legal gentlemen in some of the principal 
capitals thereof, which correspondence he is in pro- 
gress of extending to all foreign ports and capitals, in 
commercial relations with the United States, is also 
prepared to transmit, for settlement, all claims, &c. of 
the above description, in behalf of persons residing in 
the United States or British America, due, payable, 
or recoverable in any part of Europe, the West Indies, 
or South America, when furnished with the proper 
proofs, &c, apd power of attorney, similarly authenti- 
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cated by such Foreign Minister, Consul, or Commer- 
cial Agent, as the case may require, in the United 
States. He has made arrangements to enforce, with 
promptitude, the settlement of all business that may be 
confided to his agency ; and will communicate to his 
principals the earliest information relative to the pro- 
gress or final adjustment of their concerns, and punc- 
tually make over to thetn whatever sums he may 
recover in their behalf, either by the usual course of 
remittance, or in such other mode as they may indi- 
cate. In order to insure immediate attention, all 
applications to his agency, on business strictly profes- 
sional, or requiring the intervention of legal proceed- 
ings, should be accompanied with an appropriate 
remittance, to defray the fees, expenses, or costs 
attendant on such application or procedure ; and all 
letters addressed, postage paid, to << H. Barton, Coun- 
sellor at Law, New York." 

H. Barton. 
New York, 1836. 



Charleston, S.C, I4th Aprils 1836. 
Joseph Bunfield, Esq. 

Columbia. 
Sir, 

Permit us to communicate to you an alteration 
that is to take place in our copartnership on the 1st of 
May ensuing. At that period our Mr. John Custance 
will retire, and the business of the establishment 
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thenceforward will be carried on by the remaming part* 
ners, under the firm of WiiiLiams, Wilson b Wood. 
Requesting a continuance of your favor and support, 
and assuring you that there will neither be a diminu- 
tion of our means, nor a relaxation in our endeavors 
to conduct the extensive affairs of the house on the 
usual scale, we subscribe ourselves. Sir, 

Yours faithfully, 
CusTANCE, Wilson Be Co. 



New York, 1*/ w2t4g-., 1836, 
Wm. Richards, Jr. Esq. 

Rochester. 
Sir, 

Having determined on taking my son into part- 
nership in the business of Tea dealer and Grocer, 
which I have for so many years carried on in this city, 
I beg to introduce him to you as my associate in the 
firm of S. Stephens k, Son, requesting your attention 
to our signatures subjoined. 

I take this opportunity of soliciting a continuance of 
your custom and favors, venturing to assert that you 
will find the same unremitting attention paid to your 
orders, which first secured to me the advantage of 
your encouragement and support. , 

With much respect, I remain, 
Sir, yours truly, 

S. Stephens. 

S. Stepheii8*8, Sen.agnatare S. Stephens fy Co. 

S. Stephens's, Jr. signatare 8, Stephens ^ Co, 
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Boston, Ut Jan. 1837. 
J. Cornish, Esq. 

New York. 
Sir, 
Desirous of establishing in the city of Baltimore, 
a branch of mj business, I beg to acquaint you that 
I have committed the management of that departmeot 
to Mr. John Newman, a gentleman on whose zeal, 
ability, and integrity, 1 place the utmost reliance. 
Mr. N. having been managing clerk in my counting- 
house here for several years, is perfectly conversant 
with every kind of commercial operation, and with all 
the routine of business. I shall feel much obliged by 
any arrangement you may make with him, as he will 
visit your city prior to bis departure for Baltimore, for 
the purpose of forming connections ; and I undertake 
to guarantee the due execution of any orders with 
which you may be pleased to favor him, as he will be 
furnished with full powers to act in my name, and on 
my behalf. Not doubting that you will find Mr. 
Newman as agreeable in social intercourse, as he is 
intelligent in matters of business, I strongly recommend 
him to your kind attentions; and 
I remain, 

Very truly yours, 

W. MONSON. 
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Philadelphia, 4ih Jult/y 1836. 
John Lamsoo, Esq. 

Savannah* 
Sir, 
M7 commercial establishment at New Orleans 
having ceased to exist on the 31st December last, in 
consequence of my partnership with Mr. Joseph 
Smith, of that city, being dissolved by mutual consent, 
I beg to make known my intention to establish two 
mercantile houses in this country, one in Philadelphia, 
and the other in Boston. 

The partnership in this city will consist of my old 
and tried friend, Mr. Richard Ellis and myself under 
the firm of Richardson b Ellis. The Boston 
bouse will comprise myself and my eldest son, John 
Richardson, under the firm of Thomas Richardson 
b Son. 

Herewith you will receive the circular of each firm, 
with the signatures of the respective partners, of which 
you will be pleased to take due note. 

Sir, your ob*t servant, 
Thomas Richardson. 



Philadelphia, AthJuly, 1836. 
John Lamson, Esq. 

Savannah. 
Sir, 

We beg reference to the prefixed circular, of our 
Mr. Thomas Richardson, announcing the establish- 
ment of our firm in this city* 
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We shall be glad to be favored with your orders, in 
the execution of which we will neglect nothing that 
can contribute towards giving you entire satisfaction. 

At foot you will find our respective signatures, to 
which we request your attention, as likewise to that of 
Mr. Wra. Richardson (son of our principal), who has 
authority to sign for us by procuration^ With great 
regard, we subscribe ourselves. 
Sir, 

Your faithful, humble 6ervt*s. 

HiCHjLRPsoN &£ Ellis. 

8igiiatare of Thomai Richardson Biehardson fy ElUs. 

Signature of Richard Ellis JUehardson fy EOis. 

Signatore of Wm. Richardson ^per pto»Richardson fy EUis, 

Wm. Eickardion. 



Boston, 4th JtiZy, 1836* 
John Lamson, Esq. 

Savannah. 

Sir, 

We take the liberty of informing you that we 
have this day commenced business here, in connec- 
tion with the house of Richardson & Ellis, of Phila- 
delphia. 

Permit us at the same time, to make you a tender 
of our services at this port, accompanied by aq assur* 
ance that your interests will be attended to, uniformly 
with the most conscientious zeal, and that our re- 
sources are such as to place it always io our pow^r to 
afford you every facility. 
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Referring to our respective signatures subjoined, 
and in expectation of being shortly farored with your 
commands, We remain, 
Sir, 
Your most ob't serv'ts, 

Thomas Richardson & Son. 

Signature of T. Richardson T. Bichardson fy Son. 

Signature of J. Richardson 7. Richardson ^ Son. 



New Orleans, 22d July, 1836* 
AlexV Kent, Esq. 

Cineinnatu 

Sir, 

It is with the deepest regret we inform you, that, 
on balancing our books on the 1st inst. we found so 
considerable a deficiency, resulting from engagements 
which we had entered into with the firm of Rouse, 
Commins, & Co., who became insolrent last month, 
that we were induced to submit our affairs to the 
inspection of our principal creditors. 

These gentlemen have, after a full investigation, 
consented to appoint assignees for the liquidation of our 
outstanding debts, the sale of our property, and the 
due distribution of the proceeds amongst our creditors, 
in proportion to their respective claims on our estate. 
We indulge a hope that you will not object to this 
arrangement, but will immediately furnish the assignees, 
Messrs. Thomas Jones and William Daniels, with an 
abstract of your account current, for the purpose of 
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having it compared with our books, in order that the 
correct balance may be ascertained. 
We are respectfully, 

Sir, your ob't serv'ts, 

James Thompson in Co* 



Salem, 20th June, 1836. 
John Rusden, Esq. 

JSTew York, 
Sir, 

We are under the painful necessity of informing 
you, that owing to a series of misfortunes during the 
last six months, we find it is not m our power to meet 
our engagements, and are consequently compelled this 
day to suspend payments. 

As soon as our books can be balanced, we purpose 
to call a meeting of our creditors, when we shall lay 
before them a balance-sheet, exhibiting our liabilities 
and the means we may possess of meeting them. In 
the mean time, we beg you will suspend judgment 
upon us ; as we can truly assert that our embarrass- 
ments have arisen solely from events which it was 
impossible to foresee, and over which we had no control. 
Believe us, under all circumstances, 
Sir, 

Your ob't servants, 

William Welsh b Co« 
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Havana, 2(kk June, 1836« 

Messrs. Purdy k, Lowe, 
Gentlemen, 

Our partnership having ceased by mutual consent, 
we beg to inform you that both this establishment and 
that at Matanzas, will forthwith liquidate their pending 
business, for which purpose alone, our firm will be 
used hereafter. We beg your reference to the accom- 
panying circular of our new establishments; and 
soliciting a continuance of your confidence, 
We are, gentlemen, 

Your ob't serv'ts, 

BuRRiTT k, Clarke. 
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GENERAL M£ECANTILE CORRESPONDENCE. 

Liverpool, 16th Aug., 1836. 
Messrs. J. Phillips 8c Co. 

^ew Orleans, 

Gentlemen, 

Being without any of your favors to reply to, my 
present object is to request that you will purchase, on 
my account, twenty-6ve bags of Upland cotton, pro- 
vided you can obtain them, of svperior quality, at a 
price not exceeding 9d, per lb. ; shipping them for 
Havre to the address of my friend Monsieur La 
Roche of that place, and giving me timely advice for 
insurance. 

The bags are to be marked V Y, No. 1 to 26. 
On transmitting a bill of lading and invoice, you will 
please to value on me at fifteen days' sight for your 
reimbursement. 
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Have the goodness to transmit one bill of lading to 
the consignee, by the vessel. 

I am, gentlemen. 

Your ob't servant, 

John Luke. 



New Orleans, 29th Sept. 1836. 
Mr. John Luke, 

lAverpooL 
Sir, 

We are in receipt of your esteemed favor of the 
16th ult. ordering the purchase and shipment of 25 
bags of Upland cotton for Havre, provided they could 
be obtained, of prime quality, at 9d. per lb. We are 
sorry to say, in reply, that the quantity of cotton in 
market, just now, is very small, and prices, conse- 
quently, have advanced, say to lOd. and lOjd. It is, 
therefore, out of our power to execute your order; 
which we regret the more, as we are about to charter 
a vessel for Havre, and should have been glad of your 
parcel of cottons, though small, to help out her freight. 
Should you think of shipping any other quality, it 
will afford us much pleasure to consign them to our 
common friend, M. La Roche. Annexed is a price* 
current for your government. 

We are, with esteem, 
Sir, 
Your ob't servants, 

Jos. Phillips & Co. 
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New York, IBth Aug. 1836. 
Messrs. Lewis, Drake &c Co. 

Charleston. 

Gentlemen^ 

My partnership with Mr. Bull having terminated 
on the dOtfa June, I have, since that time, been acting 
for myself and in my own name only ; following, 
however, the same principles and branch of business 
as my late firm, namely, the commission line; the 
cotton trade being the chief object to which 1 intend 
to devote my attention. 

From what your Mr. Drake was kind enough to 
say, when I had the pleasure of seeing him here, I 
presume that you will readily ship any cottons for 
which I may get orders, at your fixed prices, allowing 
me the usual commission of five per cent, on all cotton 
shipped to this port ; and i per cent, on remittances. 
It is very difficult, at present, to get orders for cottons 
of any description, particularly Sea Island ; but I trust 
I shall have my share, and you may be assured 1 shall 
be very careful from whom I take them. 

Mr. Drake also spoke of doing something in ex- 
changes. I shall have no objection to make a trial on 
a small scale, by way of enlivening our correspondence, 
and in hopes of reaping a better interest than by having 
my capital locked up in public securities. For this 
purpose, I will appropriate a sum not exceeding f 5,000; 
and if you will come forward with an equal amount, 
we can work the ten thousand on mutual account, each 
of us charging only our respective disbursements, and 
aUowing interest on advances, at the rate of 6 per 
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cent, per aDnunii each party to guaranteci or be re- 
spQp;sfible, for thp bills hp takes. 

If, at any time, you wish to make remittances in 
specie on your own account, I shall charge you only 
i per cent, commission on the sales, and nothing on 
payment of drafts, or on remittances. I trust you 
will give me the preference in your orders and coor 
signments here. 

With great regard, 
I remain, gentlemen, 
ITour ob't servant, 

Jami:s CpRBELI*. 



Charleston, S. C, 2d Sept. 1836. 
James Cordell, Esq. 

JSTew York. 
Sir, 

We have to thank you for your very friendly 
letter of the 18th ult. and beg, in reply, to assure you 
that we shall have much pleasure in continuing to 
transact what what little business we have in your city 
with you, on the same terms as with the late firm of 
Bull &c Cordell. Our present prices for cottons are 
steady. We shall be glad to receive orders for any 
quantity, and you may, from the past experience of 
your late copartnership, be convinced that all you may 
transmit us will be faithfully executed. With regard 
to the proposed speculation in exchanges, we must^ 
decline entering on it for the present, as our capital is 
at this moment fully employed ; but when we have a 
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surplus, we shall gladly avail ourselves of the oppor- 
tunity of employing it in the manner the writer pro- 
posed, when in your city. Any insurance or other 
business we may have to transact, we shall, as a 
matter of course, intrust to your good management ; 
and with an offer of our best services here, we sub- 
scribe ourselves, 

Yours very truly, 

Lewis, Drake in Co. 



Oporto, 20th Aug. 1836. 
James Cordell, Esq. 

JSTew York. 
Sir, 
You will please to effect insurance for my acc't 
of $7,500, on one fifth part or share of the ship 
Ocean, Captain A. Nogueira, from your port to this, 
against all risks, and at the lowest premium possible, 
not exceeding, however, 2 per cent. It was intended 
that she should sail within three weeks from the date 
of my last advices. You may draw on me, as usual, 
for the amount of premium and charges. 
I remain very truly. 

Sir, your ob't servant, 

John Matthews. 
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New York, 15th Oct 1836. 
John Matthews, Esq. 

Oporto. 
Sir, 

Agreeably to the order contained in jrour fayor 
of the 20th ult. I have effected insurance on your fifth 
share of the Ocean, Captain A. Nogueira, from hence 
to your port, say ^7,600, as per copy of policy and 
account annexed, at 2 per cent. I have taken the 
liberty of valuing on you for $179 25, under this date, 
to my own order, for the cost of this insurance, at 
sixty days' sight ; which draft, I am certain, will meet 
due honor. 

Always anxious to receive your orders, and deter- 
mined to execute them in the most punctual and 
advantageous manner In my power, 
I remain. 

Sir, your ob't serv't, 

Jahjbs Corpeuu 



New Obleans, 12th Sept. 1836. 
John Luke, Esq. 

Livetpool. 
Sir, 
We are in receipt of your much esteemed letter 
of the 6th inst., and beg to assure you that we are 
much pleased with the insurances effected by you, per 
Wellington and Citizen, and have credited you with the 
amount of premium in the sum of $959 79. 
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We hare the sum of $26,000, to remit to our com- 
mon friends, Messrs. J. Newfield &c Co., at Oporto, 
which we will do through your agency, provided you 
consent not to charge us any commission thereon, 
because this being more a family transaction than a 
matter of business, we are anxious to avoid expense 
as much as possible; brokerage and postage, we 
presume, must be incurred. On receiving your 
answer, if in the affirmative as we anticipate, we shall 
cause the amount to be paid to your agent ; therefore, 
you must favor us with particulars, and we shall rely 
on your remitting the same to our above-mentioned 
friend in undoubted paper, either on Lisbon or Oporto, 
as you may be best able to find bills. 
We are truly. Sir, 

Your ob't servants, 

Jos. Phillips &z; Co. 



Liverpool, 29th Oct. 1836. 
Jos. Phillips fa Co. 

JSTew Orleans* 
Gentlemen, 

In reply to your favor of the 12th ult. I beg to 
assure you, that it will afford me much pleasure to 
remit the jt26,000 to which you allude, to our Oporto 
friends, Messrs. J. Newfield ta Co., without any 
charge for commission. You wiU, therefore, please 
order that sum to be paid into the hands of Messrs. 
Bosanquet fa Co. when I will immediately proceed 
to execute your order. As soon as any good paper 
7 
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ofiers, I shall secure it, and to keep the transaction to 
ourselves, I will have the bills made payable to my 
order, endorsing them to Messrs. J. N. 8z; Co. 
Believe me truly, gentlemen, 

Your ob't servant, 

John Luke. 



Opoeto, 30^A JVov* 1836. 
Messrs. Jos. Phillips & Co. 

JVew Orleans. 
Gentlemen, 

Your much esteemed favor, informing us of your 
intention to remit us $26,000, on our Mr. Thompson's 
late partnership account with you, was duly received ; 
but we deferred answering it until we could advise, as 
we have now the pleasure of doing, the receipt of the 
whole of the said sum. 

The various bills of which this remittance consisted, 
having been honored^ and not doubting that they will 
be discharged at maturity, we place the amount to the 
credit of our Mr. Thompson's private account as 
desired ; and assuring you of the sentiments of esteem 
with which we are impressed. 

We are, gentlemen, 

Respectfully yours, 
J. Nbwvicld & Co. 
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London, i4ih Jan. 1836. 

J. M. Da Souza, Esq. 

Bahia. 

Sir, 
At the recommendation of Messrs. W. Thompson 
& Co. of Hamburgh, I take the liberty of addressing 
you, and avail myself of the opportunity to make you 
a tender of my best services in this city. 

The object of my present application is, to request 
you to purchase, and ship to the consignment of our 
above-mentioned friends at Hamburgh, from 1,000 to 
1,200 mangotes of tobacco, of prime quality, if you 
can ship them at or under the price of 2 mil. 300 reis, 
(say two mil. three hundred reis,) per mangote — all 
charges of shipping, your commission, and freight 
included. To enable you to ascertain this point, you 
will please to calculate the mark banco at 300 reis, or 
the pound sterling equal to 4 mil. 100 reis. 

For your reimbursement, you will draw on me at 
sixty days' sight, and at the most favorable exchange, 
furnishing me at the same time with invoice and bill 
of lading, and anticipated advice for insurance ; when 
you may rest assi/red your draft shall be duly honored. 
Trusting that this introduction may lead to more 
important transactions, 

I remain most sincerely, 

Sir, your very ob't servant, 

Robert Jackson. 

P. S. — I have ordered the tobacco in mangotes, 
b^p^use rolls ar^ not saleable at Hamburgh. 
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Bahia, 21st Marchy 1836. 
Robert Jackson, Esq. 
London. 
Sir, 

I have to acknowledge the receipt of your 
esteemed favor of the 14th Jan. ordering the purchase 
of 1,000 to 1,200 mangotes of tobacco, to be shipped 
to your address ; limiting me, however, to 2 mil. 300 
reis per mangote on board, freight to your place 
included. I am sorry to say that it is utterly out of 
my power to execute this order, and I shall be much 
obliged by your further communication on this subject, 
as, at our current prices, tobacco would stand in 
nearly 1 5 per cent, more than your limit, exclusive of 
freight. 

Believe me, with great respect. 

Sir, your ob't servant, 

J. M. Da Souza. 



Quebec^ l\th Aug. 1836. 
Messrs. De La Rue in Sons, 

Paris. 
Gentlemen, 

I beg leave to introduce to your acquaintance, 
the bearer, Mr. J. O. Sommers, who is about to visit 
your capital on business ; and I have to request, that 
should Mr. S. have occasion to draw on me for iS700, 
(say seven hundred pounds sterling,) you will be so 
good as to take his bill of exchange at three months' 
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date^ for that amount ; relying on the same being duly- 
honored. It is understood, for your government, that 
your commission and all charges attending this trans- 
action on your side of the water, are to be defrayed by 
Mr. Sommers, and that the nett amount which I am 
to pay here, is the before-mentioned sum of £700. 
I have the honor to remain. 

Gentlemen, your very ob't servant, 

James Box. 



Paris, 16th Sept. 1836. 
James Box, Esq. 

Quebec. 
Sir, 

' Mr. J. 6. Sommers has delivered to us your 
letter of the 11 th uk. establishing a credit in his favor 
for £700, (seven hundred pounds sterling,) which we 
shall have much pleasure in supplying him with, taking 
his draft on you at three months' date for our reim- 
bursement. Requesting you will, at all times, com- 
mand our best services, 

We have the honor to remain. 

Sir, your ob't servants, 

De La Rue ii Sons. 
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<luEBEc, 8/A Nov. 1836. 
J. 6. Sommersi Esq. 

Havre de Grace. 
Sir, 

I am now under the disagreeable necessity of 
informing you, that a bill has been presented for accep- 
tance which appears to have been drawn by you on 
2d ultimo for £700^ zt three months, date, to the order 
of De Rue &c Co. (without the La.) Having no 
advice from you, although you wrote to me on the 
same day from Havre, I have been (however reluc- 
tantly) obliged to dishonor it. I hope you will, imme- 
diately on receipt of this (should you not have done it 
before) do the needful, and put me out of suspense. 
This neglect on your part, has exposed me to very 
serious consequences with Messrs. De La Rue & Co. 
who will perhaps attribute my refusal of your draft to 
some sinister motive. For my credit's sake be more 
regular and cautious in future. I always considered 
you a man of business; but these inattentions will 
shake my confidence in you, which has hitherto been 
unlimited. Awaiting with impatience your explana- 
tion, 

I remain truly, Sir, 

Your ob't and humble servant, 

James Box. 
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Havre de GbacEi 16th Dec. 1836. 
James Box, Esq. 

Quebec. 
Sir, 
Your favor of the 8th ultimo, has just come to 
haud, and being on the point of departure, I have only 
time to say, that I drew on you for the £700 from 
Paris, at three months date, in favor of your friends, 
Messrs. De La Rue ii Co. ; and am surprised that my 
draft had not made its appearance. I certainly did 
not mention having drawn it, in my last letter, because 
at the time that was written, I had not actually drawn 
it; and when I did, I considered it unnecessary to 
advise you of my having done so, as I concluded you 
would consider it a matter of course. Trusting this 
may yet be in time to prevent any unpleasant conse- 
quences, 

I remain, in haste. 

But truly. Sir, 

Your ob't humble servant, 

J. G. SOMMERS. 



Boston, 7th Dee. 1836. 
Captain John Scott, 

Brig Cruiser, 

Boston Harbor. 
Sir, 
Herewith you will receive a packet, directed to Mr. 
J. G. Strong, at Madras, to whom your cargo is con- 
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signed, and for whose account your vessel has been 
freighted. You will be so good as to deliver the same 
immediately on your arrival at Madras, and follow 
Mr. Strong's directions as to all your further proceed- 
ings. Mr. Strong will advance any money that you 
may need whilst at Madras, for the use of the vessel 
under your command, and you will please to give him 
duplicate receipts for whatever sums you may receive. 
You will avail yourself of the first favorable opportu- 
nity to put to sea, and use all possible despatch in the 
prosecution of your voyage. Wishing you a safe, 
expeditious^ and pleasant passage, 

1 remain, truly, Sir, 

Your ob't servant, 

James Racket. 



London, 27th Feb. 1836. 
Henry Holland, Esq. 

Parti. 

Sir, 

I have before me your very acceptable letter of 
the 22d inst., and feel very much flattered by the 
friendly sentiments it contains. You may be assured, 
that I shall at all times endeavor to prove myself 
deserving your good opinion, and not unworthy of your 
correspondence. Whatever may have been my deter- 
mination with regard to entering into extensive specu- 
lations, I cannot but yield to your solicitations to com- 
mence exchange operations on joint account with 
your respectable bouse, persuaded that commercial 



Digitized by 



Google 



GENERAL CORRESPONDENCE. 81 

relations, based on such solid foundations, cannot but 
prove advantageous and gratifying to both parties. I 
am, therefore, ready to adopt the conditions you pro- 
pose, namely : — 

1st. To charge no commission on either side. 

2d. Each party to guarantee the bills he takes. 

3d. Postages of letters to be reciprocally charged ; 

4th. As, also, stamps and brokerages, according to 
the custom of the two places. 

5th. Interest to be calculated on each account cur- 
rent, at the rate of 5 per cent, per annum. 

At first, I should wish our operations to be conduct- 
ed on a limited scale, and afterwards extended as cir- 
cumstances may permit. With this restriction, I am 
willing to make a commencement whenever you may 
feel so disposed. 

I remain, most sincerely. Sir, 
Your ob't servant, 

John Lapidoe. 



London, I6th June^ 1836. 
Henry Holland, Esq. 

Paris. 
Sir, 

The draft for £23, which, as I advised you on the 
1st inst., had not been accepted, having since become 
due and not being discharged, I have now to return it 
to you with a protest for non-payment, together with 
an account of my commission and charges, amounting 
to £25 Os. 4d. for which I have drawn on you at sight. 
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and to the order of Robert Collins, who has endorsed 
my bill to you. I debit you frs. 646 70 for the same, 
at the exchange of 25 86, and trust you will experi- 
ence no difficulty in recovering that amount from your 
endorser. 

I am, with great regard. 

Sir, your ob't servant, 

John Lapidge* 



New York, 2i8t Dec. 1836. 
George Payne, Esq. 

Liverpool. 

Sir, 
In acknowledging the receipt of your letter of the 
15th ultimo, I beg to assure you that I feel very much 
obliged by your prompt attention to my request rela- 
tive to the vexatious business of the Sophia. I must 
now further trouble you to deliver to Captain Barker 
the inclosed letter (which is left open for your perusal ;) 
and I hope you will not relax in your endeavors to 
prevail on him to do justice to the parties whose pro- 
perty has been placed under his care. 

I am in possession of a power of attorney from the 
owners, and shall act upon it, if Captain Barker does 
not, without further procrastination, either proceed on 
his voyage or deliver up the goods for which I hold 
bills of lading. 

I hope Mr. Knight will furnish you with copies of 
the documents required, io accordance with bi9 
promise. 
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Be so good as to state in your next, whether the 
cargo is still on shore, or whether the Sophia has 
begun to reload, and 

Believe me, truly, Sir, 

Your ob't servant, 

James Btrne. 



New York, 2lst Dec. 1836. 
Captain J. Barker, 

Ship Sophia. 
Sir, 

Being informed that you refuse to deliver up the 
remainder of the goods for which I hold a bill of 
lading, and still delay the prosecution of your voyage 
to Oporto, I take the liberty of addressing you on the 
subject, and of intimating that unless you do the one 
or the other, without further procrastination or excuse, 
it will be my duty to take the necessary legal measures 
to compel you to do justice to the owners. 

I hope, however, that an ahernative so disagreeable 
to me, and so troublesome and expensive to yourself, 
will be rendered unnecessary by your immediate de- 
parture for your port of destination. 
I am, Sir, 

Your ob't serv^t, 

James Btrne. 
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Liverpool, 24th Jan. 1837. 
James Byrne, Esq. 

JVew York. 
Sir, 
Your esteemed favor of the 21st ultimo, is before 
me, and I have, in compliance with its contents, again 
waited on Captain Barker, who has the greater part of 
his cargo on board ; therefore, there are some hopes 
that he will now soon get under weigh — ^I delivered to 
him your letter, and it appeared to have some little 
effect. In haste, but sincerely, 

I remain, Sir, 

Your ob't servH, 

George Patne. 



Liverpool, 7th Feb. 1837. 
James Byrne, Esq. 

JSTew York. 
Sir, 

At length I have the satisfaction of announcing 
the departure of the Sophia ; Captain Barker having 
set sail yesterday for Oporto. 

Mr. Knight assures me he will do the needful, and 
forward you the papers as soon as possible. 
I am, always, and most truly. 

Sir, your ob't serv't, 

George Patne. 
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New York, 26th April, 1837. 
George Payne, Esq. 

Liverpool. 
Sir, 

I have to acknowledge the receipt of your much 
esteemed favors of the 24th Jan. and 7th Feb., as also 
one from Mr. EInight, dated ISth^of the latter month, 
handing me the valuation of the Sophia taken at Liv- 
erpool, previous to her repairs ; to all which I deferred 
replying at the time, to avoid unnecessary expense. 
Be so good as to mention this to Mr. K. 

I cannot refrain from repeating how much I feel 
indebted for your kind attention and for the informa- 
tion with which you furnished me relative to the 
Sophia and her cargo. That vessel has at length 
arrived at Oporto, and delivered what remained of the 
goods shipped on board her at Liverpool. The papers 
and documents relating to her unfortunate average 
have been transmitted to me, and are now in course 
of adjustment. If, therefore, you will be so good, as 
to favor me with the particulars of any expense you 
may have incurred, or charge you may have to make, 
in regard to this transaction, your demand shall be 
promptly satisfied. 

I am, Sir, 

Your ob't serv't, 

James Btrne. 
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London, 20th June, 1836. 
Messrs. Daniel^ Brothers & Co. 

Lisbon. 
Gentlemen, 

Although I am well aware of the causes which 
prevent our correspondence from being as active as I 
could wish, yet resolved on ray part, to leave nothing 
untried that can tend to enliven it, I have determined 
on remitting you enclosed on my account, second of a 
bill of exchange for £1,000 (one thousand pounds) 
on B. Hogg at sixty days' sight, exchange 50d. 4,788 
mil. 060 reis. The first has been sent via Paris to 
Mr. T. P. De Silvestre, of your city, for acceptance, 
to whom you will please to apply for it. Against the 
above remittance, I have taken the liberty of drawing 
on you this day for £500, at 50i 2,388 mil. 060 reis 
at 60 days' date, to the order of J. Minet, which draft 
I recommend to your protection, debiting me for it at 
maturity. You will please, when in cash, to make me 
return for the balance in Spanish dollars, provided 
they will give an exchange of 62J (without my com- 
mission) the insurance is already effected at IO5. per 
cent, policy stamp included. Should this operation 
not be practicable, you will be so good as to invest the 
cash as follows : first, in sugars for Hamburgh, if an 
exchange of 12^ from thence on London can be 
realized, calculating the insurance at 2, and a profit of 
10 per cent. Secondly, in coffee for the same place, if 
the same exchange (calculating the profit at 20 per 
cent.) can be obtained. Thirdly, in cotton for this 
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port or Liverpool, whenever a profit of 5 per cent, 
can be reckoned on, insurance 1 per cent. 

Should neither of these objects be attainable, you 
will then remit me the balance in question in good 
bills on this place, when your course of exchange 
shall be at or above 52J per milrea. 

In case of an investment taking place in goods, you 
will please to give me timely advice for insurance ; 
consigning your shipment, if to Hamburgh, to Messrs. 
Muller b Co. — if to Liverpool, to Mr. John Williams. 
I am very desirous of extending our commercial rela- 
tions, and should be most happy to find you disposed 
to join me in this or any other speculation. 
I remain, with the greatest sincerity, 
Gentlemen, your ob't serv't, 

Wm. Williams. 



Baltimore, lO^A Oct. 1836. 
Messrs. Vanhousen iz Co. 

Hamburgh. 
Gentlemen, 

With reference to the general average per Gus- 
tavus, and in answer to your inquiry, what documents 
will be necessary to settle with our underwriters, I beg 
to say that an attested copy of the Captain's protest 
will be indispensable, with such other papers and 
accounts as may have been laid before your insurers, 
and the statement on which they have settled the loss. 
If the average be not of large amount, the general 
statement and protest only may satisfy our underwri- 
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ters, and they will, probably, be governed by the 
latter, but, should it be a general average of any mag- 
nitude, they will require all the accounts connected 
with the repairs, &c. In the first instance, to save 
expense, you had better transmit me the general state- 
ment and protest only, and I can inform you if any 
other documents will be demanded. 
Believe me, truly, gentlemen. 

Your ob't serv't, 

James Nichols. 



Rio de Janeiro, 24th Dec. 1836. 
Messrs. Thomson & Sons, 

lAverpooL 
Gentlemen, 

We are favored with your letter of the 30th Au- 
gust last, as also with one from your friend in London, 
Mr. Wm. Mitchell, inclosing us the sum of $1,595 — 
mentioned in yours, in a bill of exchange at ninety 
days' sight, drawn by B. Spencer k. Co. on Bowden 
& Fletcher of this city ; but which draft, we are sorry 
to say, has been refused acceptance. We avail our- 
selves of the departure of the Montessuma for your 
port, to give you the earliest possible intelligence of 
this circumstance, and by packet shall send Mr. Mitch- 
ell the protest for non-acceptance. In haste, we re- 
main, very truly, gentlemen. 

Your ob't servants, 

J. v. Gomez &; Co. 
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Nbw York, SUt Marc\ 1837. 
Wm. Mitchell, Esq. 

lAverpooh 
Sir, 

Subjoined you will receive a copy of a^letter 
just received from our common friends, Messrs. J. V* 
Gromez b Co., dated Rio de Janeiro, the 24th De- 
cember last, advising me that B. Spencer & Co.'s 
draft for ^1,595, on Bowden & Co., remitted them 
by you in September last, on our account, has been 
noted for non-acceptance. We lose no time in trans- 
mitting you this unpleasant information, in order that 
you may give your endorsers the necessary notice. 
We are respectfully. 
Sir, 
Your ob't servants, 

Thomson S^ Sons. 



LiTERPooL, Ath May^ 1887. 
Messrs. Wood, Willis b Co. 

London. 
Gentlemen, 

Having received this morning, from Rio de 
Janeiro, the protest for non-acceptance of B. Spen- 
cer b Co.'s draft on Bowden & Co. of that city, for 
$1,595, 1 beg to enclose it to you, and to inform you 
for your government, that I am led to think the bill is 
not likely to be paid when due. On receipt of the 
8* 
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protest for Don-payment, I shall, of course, wait on 
you with it. 

I remaioi with esteetiii gentlemen, 

Your's respectfully. 

Wm. Mitchell. 



Augusta, llth March, 1836. 
Messrs. Martin b Son, 

Savannah. 
Gentlemen, 
The fruit per Jane, sold by you by auction having 
become due yesterday, I fully expected you would 
send me the amount. When I gave you orders to 
sell, you assured me that I might rely on being in 
cash in a month. Confiding in that assurance, I have 
remitted a bill for the net proceeds to the party who 
made me the consignment, calculating that I should 
receive the same from you in time to take up that bill. 
I must, therefore, request you will have the goodness 
to send me a check for the proceeds of the sale 
without delay. 

I am, gentlemen, 

Your ob't serv't, 

Thomas James. 
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Savannah, I2th March^ 1836. 
Thomas James, Esq. 

Augusta. 
Sir, 

In reply to your letter of yesterday, we beg to 
inform you that several of the purchasers have not 
yet cleared their oranges, per Jane ; and that notwith- 
standing we furnished ypu with an anticipated account- 
sales at your earnest request, we cannot close the 
transaction until the fruit is all taken off our hands. 
This we expect will be the case in the course of two 
or three days, as we ha^e given the parties notice of 
re-sale, if the goods be not taken away this day or 
to-morrow. 

We remain. Sir, 

Your ob't serv'ts, 

Martin tz Son. 



Augusta, ISth March^ 1836. 
Mr. James presents his compliments, and begs to 
inform Messrs. Martin fy Son^ that the reason stated 
in their note of yesterday for not paying the proceeds 
of fruit per Jane, is by no means satisfactory. If the 
purchasers have not taken away their lots, it is no 
concern of his, as Messrs. Martin should have en- 
forced the conditions of the sale, which took place 
under their guarantee. Consequently, Mr. James looks 
to them for the proceeds, agreeably to the account 
rendered, and expects a check for the amount, ^969 
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19, without further correspondence on the subject, or 
loss of time and interest. 



Savannah, I4th Mareh^ 1836. 
Thomas James, Esq. 

Augusta. 
Sir, 

In reply to your note of yesterday, we wait on 
you with a check for the proceeds of fruit per Jane, 
being $969 19, which the bearer will hand you, and 
to whom you will please deliver a receipt for that 
amount. We cannot conclude without observing, that 
we shall not, on any future occasion, furnish sales 
until the whole of the fruit is delivered. In the 
present instance we did it prematurely, to oblige you 
at your earnest solicitation. Although we guarantee 
the purchasers, after delivery, we do not take upon 
ourselves to make good the amount of the biddings ; 
for it is a circumstance of almost daily occurrence, 
that allowances are made to purchasers, even at 
auctions, where there is any very great falling off in 
the quality of the article sold. 

We are, Sir, 

Your ob't servants, 

Martin & Son. 
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London, ll^A Marchj 1836. 
Messrs. W. Cook & Son, 

JSTewcasile. 
Gentlemen, 

This letter will be delivered to you by Capt. Ben- 
jamin Britten, of the brig Eliza, which vessel I have 
chartered to proceed to your port to take in a cargo 
of coals, for the island of Fayal. She is 103 tons 
burthen per register. I have to request that you will 
lose no time in putting on board of said vessel a full 
and sufficient loading of coals, to consist of Pelau 
smally or Townly Maine small^ being intended for the 
purpose of heating furnaces. You will be very particu- 
lar in letting them be of good quality and riddled, so that 
they may be subject to the low duty on exportation. 

Relying on your best attention to this small order, 
I beg to assure you that your draft for the amount, 
on furnishing me invoice and bill of lading, shall be 
punctually discharged. 

The bill of lading is to be made out to order, and 
deliverable at Fayal or Lisbon ; one to be enclosed in 
a blank cover, addressed " To the Consignee of the 
Cargo, per Eliza, at Fayal or Lisbon ;" and given in 
charge to Capt. Britten. 

With great esteem, believe me, 

Gentlemen, your ob't serv't, 

Wm. Matthews. 
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London, 11th March^ 1836. 
Capt. Benjamin Britten, 

Brig Eliza. 

Sir, — ^You will availyourself of the first opportunity, 
after the receipt of this, to proceed, agreeably to the 
charter-party, to Newcastle-upon-Tyne, and on arrival 
there deliver the enclosed letter to Messrs. W. Cook 
and Son, at Bell Quay Bottle Works. These gentle- 
men will put on board the Eliza, with all possible 
despatch, a full and sufBcient cargo of coals, for which 
you will, when loaded, sign proper bills of lading, as 
filled up by Messrs. Cook & Sons. 

As soon as you have cleared out from the custom- 
house, you will immediately proceed with your cargo 
to the island of Fayal, and on your arrival oflF that 
island, hoist as a signal, at your fore-top-gallant-mast 
bead, the Spanish ensign, with which you will be 
provided. Which signal, together with your cargo 
and the enclosed letter, you will deliver to Mr. J. T. 
Maciel, merchant of that island ; and follow his di- 
rections with respect to unloading your cargo of coals. 

But in case the said Mr. J. T. Maciel should have 
unfortunately died, quitted the said island, become 
bankrupt, or be otherwise incapacitated from receiving 
the cargo, you will please to get a certificate of such 
death, removal or incapacity, drawn up by the British 
Consul or Vice Consul at Fayal, and signed by two or 
three respectable British merchants at that island ; and 
instead of delivering the coals there, proceed with them 
to Lisbon with as little delay as possible, and deliver 
the said cargo to Mr. P. A. Da Silveira, who will have 
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my authority to receive the same. And in such case 
you will also deliver to Mr. Silveira the letter directed 
to " The Consignee of the Cargo, per Eliza, at Fayal 
or Lisbon." 

You have received on board here, two puncheons of 
brandy, which are likewise to be delivered to Mr. Ma- 
ciel at Fayal, if there ; but if not, or he be rendered 
incapable of receiving them, you will deliver them to 
the British Consul, or Vice Consul, requesting him to 
sell them for my account, and deliver over to you the 
net proceeds ; out of which you can defray the ex- 
penses of your vessel during your stay at the island, and 
account with Mr. Silveira at Lisbon for the balance. 

Whether you discharge your cargo at Fayal or 
Lisbon, you will take in another for Petersburgh, 
which Mr. Maciel or Mr. Silveira will put on board ; 
furnishing you with the necessary instructions for the 
further prosecution of your voyage, and the delivery 
of your said return-cargo on reaching your destination. 
You will also accommodate a cabin passenger. Such 
cash as you may require for the ship's use, will be 
advanced by Mr. Maciel, at Fayal, or by Mr. Silveira, 
at Lisbon, or by tlieir correspondents at St. Peters- 
burgh, on your endorsing at each place on your 
charter-party, the sums received respectively. 

On your return to this port you will, without loss 
of time, wait on me at my counting-house with such 
letters and documents as may be intrusted to your 
care by the party to whom you will be consigned at 
St. Petersburgh. 

Wishing you a successful voyage, and quick return, 
I remain, very truly yours, 

Wm. Matthews. 
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London, 6th June^ 1886. 
Messrs. O. Clark & Sons, 

Huddersfield, 
Gentlemen, 

From the patterns sent us in your favor of the 
20tli ult., we have made selections, and have the 
pleasure of handing you the following order, which 
we recommend to your immediate and best attention, 
viz. 60 pieces of fancy valentias. 

300 do. tartan plaids. 
500 do. plain lustres. 
In valentias, none but the patterns selected will suit 
us. In the tartan plaids, however, we can allow you 
some latitude, especially if there be any thing newer 
in this article than the patterns enclosed, which we 
forward rather to serve as your guide in selecting the 
style of thing we wish, than for the purpose of restrict- 
ing your choice too narrowly. 

The lustres, on the other hand, we do not wish to 
have at all, unless you can procure them at B^d. per 
yard, and can execute the order in the exact colors 
prescribed. 

You will oblige us by handing us in your next, a 
full report of the state of your market, as we may, 
probably, have it in our power to give you orders for 
other descriptions of goods. 

We are, &c. 

Bromer &d Co. 
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Hddber^vibld, ISth JunCf 1836« 
Messrs. Bromer k. Co. 

London. 

Geotlemeo, 

We are in receipt of your favor of the 6th inst. 
with an order for valentias, lustres, and tartan plaids, 
which we have duly noted, and will endeavor to exe^ 
cute to your satisfaction. 

Among all the lustres on band, there were not 
twenty pieces in the colors which you require ; we 
have consequently been obliged to bespeak the whole 
parcel, and have had great difficulty in getting it done 
at 8^ J, particularly as the greater part consists of 
expensive colors ; whereas we might have bought the 
goods on hand at Sd. 

A few days since a parcel of 150 pieces of cassi- 
nets, of good quality and current colors, was offered 
to us at Sid. per 3rard. Would not this price tempt 
you to take them f 

Our market is now very brisk, and the prices of 
several articles are on the advance. Lastings are 
scarce ; the last quotations were 50s. 6d. for No. 1 ; 
merinos, 14«. 3d.; bombazetts, A 1, 13^. 9d.; mo* 
reen. No. 2. 20^. 6d. ; damask of the quality of the 
enclosed sample 48s. 9d. ; three-fourths wide tbibets, 
No. 6, S28. ; six-fourths wide, 60s. 

It is highly probable that prices may still rise, there* 
fore we would advise you to give in your orders with- 
out delay. 

We are, gentlemen, yours respectfully, 

O. Clark &d Sons. 
9 
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F&iLNKFORT, May 16^A, 1829. 
Messrs. J. Parsons & Co. 

JsTottingham. 
Gentlemen, 

When I bad the pleasure of seeing your Mr. John 
Parsons, jun. here in October last, I made him a 
promise that I would, in the spring, give your house 
an order for bobbin-net. 

Accordingly, I will thank you to send me 6,000 
pieces of various widths and qualities, as noted at foot, 
and with all possible expedition. The invoice amount 
shall be duly remitted in good Liondon bills. 

If I find your goods not dearer than those of other 
Nottingham houses for similar qualities, and you 
evince a desire to oblige and accommodate, I will with 
pleasure give you the preference in future. 

I am, &LC. 

F. F. Steibelt. 



New York, 2Ath Oct. 1836. 
R. H. Lynch & Co. 

Havana, 
Gentlemen, 

We have the pleasure to address you for the first 
time, under the auspices of your R. H. Lynch, Esq. 
who was lately in this city, and with whom we had 
the gratification of becoming personally acquainted ; 
and are induced in consequence of an arrangement 
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entered into with biro, to give you an order for 400 
boxes of sugar on joint and equal account. 
• Permit me to remind you of wbat will tend in a 
great degree to tbe fortunate issue of tbis our first 
undertaking; tbat is, tbe selecting sugars of good 
quality. We are well convinced tbat you will pay tbe 
most careful attention to tbis point. Tbe limits as to 
price we leave to your own judgment, knowing you to 
be thoroughly acquainted with the state of our markets 
here — for your further convenience we enclose you 
tbe last price current. Tbe invoice and bills of lading 
of tbis sugar, should be made out to our address, and 
forwarded to us. On receipt thereof, be assured your 
drafts for the moiety of tbe invoice amount shall be 
duly honored. Be pleased to band us, by two or 
three opportunities, the requisite advice to enable us 
to effect insurance in due time. 

We remain with esteem, 

Gentlemen, your ob't servants, 
MuLLEB, Son & Co. 



Charleston, S. C. I6th Aprils 1836. 
Adolpb Schmidt, Esq. 

London. 
Dear Sir, 
With inexpressible pleasure do I inform you, that 
I am at length liberated from the disagreeable situation 
in which I was placed by the Customs here ; they 
having given up tbe whole property on an appraise- 
ment. In tbis, tbe appraisers, one appointed by them, 
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one by me, and one by the Court, are now engaged in 
ascertaining tbe duties, which latter, I now calculate, 
will average about 27J per cent, on the whole cargo. 
The expense and trouble attending this business seem 
to be interminable; and had I been aware how much 
anxiety and vexation it would cost me, the whole 
duties should not have led me into it ; however, I am 
extremely fortunate in getting the property restored ; 
and though I believe I shall not in the end, be a gainer 
of one dollar, I am satisBed as things are. We com- 
mence selling by public auction on Monday next, and 
I shall use every endeavor to remit you amply. The 
commission agreed on sales was four per cent., but in 
consequence of this business I am obliged to pay seven 
per cent., viz : three per cent, city tax, and four per 
cent, auction commission. You may reckon your 
property secure. Believe me, dear Schmidt, it is im- 
possible for man to feel more than I have for these 
several weeks past, and do now, from knowing the 
agony of suspense you must endure until this relieves 
you. I have done no more than thousands before me, 
though many have been more fortunate. When I look 
back it is dreadful to think what might have been my 
situation, and what danger I have escaped. Pray 
make my kind respects to your family; assuring them 
that I shall ever be happy to hear of their welfare, in- 
dependently of any commercial arrangements. 
Yours, very sincerely, 

W. Laurent. 
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Philadelphia, SthAug. 1836. 
Adolph Schmidt, Esq. 

London. 

Dear Sir, 

Your favor of the 3ist May, was duly received, 
and we immediately waited on Mr. Schroder, from 
whom we obtained the following goods, to be sold on 
your account, viz: — 6 pieces Pelisse Cloths, No. 1; 
25 pieces No. 2; 26 pieces No. 3; 34 pieces Toilen- 
etts, No. 1 ; I dozen. No. 2 ; 4 dozen No. 3 ; 4| 
dozen. No. 4 ; 3 1-12 dozen. No. 5 ; 2 dozen Waist- 
coats ; 168 dozen Madras Handkerchiefs; which he 
had been trying to sell by auction; the remainder of 
your shipments to him, we presume he has sold. 

We are sorry to say that, from the prices Mr. S. 
handed to us, the goods are not likely to sell for their 
invoice value, as British manufactures are extremely 
low ; however, you may rest assured that our best en- 
deavors will be used to promote your interest. Please 
to give our best respects to your family, and believe 
us, with great regard, 

Your most ob't serv'ts, 

John b Edward BLfTHE. 



Philadelphia, 20th Oct 1836. 
Adolph Schmidt, Esq. 

London. 
Sir, 

On the 8tb of August, we inforroed you that we 
9* 
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bad received from Mr. Schroder, a quantity of goods, 
as per list then enclosed, and that we intended to dis- 
pose of them as soon as an opportunity offered. Ac*- 
cordingly, when our fall trade commenced, we put 
them up at auction, and we have now to enclose you 
the account-sales of the same. Although they net 
considerably less than their cost, it is by twenty per 
cent, more than the same goods would now sell for, 
as you will perceive by a few waistcoats which were 
omitted in the first sale and sold yesterday. We 
are extremely sorry to have to render so unsatisfactory 
an account of sales. As soon as the proceeds are due, 
we will remit you for them, and hope that any further 
transactions you may intrust to our care, will prove 
more profitable. 

Business is very bad here — money extremely scarce, 
and many of our dry goods' merchants have sus- 
pended payment. In fact, times were never so bad be- 
fore ; and it appears to be the same throughout the 
commercial world. By accounts from your side, we 
learn that prices are uncommonly low, which, no doubt, 
is the case ; and if we have not too many goods sent 
out in the spring, our markets will probably improve, 
so as to encourage speculation. We shall always be 
glad to hear from you, and what is the state of your 
markets. 

We are. Sir, 

Your ob't serv'ts, 

John & Edward Blithe. 
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Philadelphia, I6th JVov. 1836. 
Adolph Schmidt, Esq. 

London. 
Dear Sir, 

Our last respects of the 20th ultimo, of which we 
hand you duplicate aimexed, covered account sales of 
the goods received from Mr. Schroder. Since that 
date, Mr. W. Laurent has presented your order to us 
to pay over to him the net proceeds, which order we 
accordingly complied with. 

We are sorry to say, business continues in the same 
dull state as when we last addressed you. Flour has 
advanced to $13 per barrel, in consequence of the 
feilure of the crops in England, and rather a defi- 
ciency here of most kinds of grain. This will, no 
doubt, have some effect on the exchange, as there are 
several shipments of flour being made to Liverpool, so 
that the shippers of dry goods may, perhaps, be a 
little benefited. 

Believe us, dear Sir, 
Your ob't serv'ts, 

John h Edward Blithe. 



Philadelphia, SOth J^ov. 1836. 
Adolph Schmidt, Esq. 

London. 
Dear Sir, 

Since we last wrote to you on the 16th inst. we 
have received your favor of the 1st October, covermg 
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a power of attorney for W. H. Levy, and our John 
Blithe. Mr. Levy not being here^ and not knowing 
where he was to be found, we called on Mr. Schroder 
immediately, who informed us he had sent you the 
account sales, and intended to interest you in a ship- 
ment of furs, which he had made on board the ship 
Electra, for your port, to the consignment of Burtwell, 
Brothers. We saw the copy of his letter to you by 
that ship, but did not perceive how you were to know 
any thing about that interest. When we first applied 
to him respecting your affairs, he appeared to be very 
unconcerned, and observed he would not now give 
you any interest in the shipment of furs. At length, 
finding us determined not to be trifled with, he gave 
us the inclosed letter to Burtwell, Brothers, contain- 
ing an order for you to receive your proportion of the 
proceeds of the furs ; and we trust it will enable you 
to get from those gentlemen the balance due to you 
from him. We should not have taken this^ but he has 
no property here ; so that it <^ould be only throwing 
money away to pursue the thing farther : besides, he 
is on the point of returning to England. From farther 
inquiry we find that he has made a shipment of furs to 
Messrs. Oppenheim, by the same ship, so that if 
Messrs. Burtwell, Brothers do not pay you, you may 
perhaps recover from Messrs. Oppenheim. We regret 
that it is not in our power to hand you a bill for your 
claim, but trust that what we have done will be satis- 
factory. With great respect, 

We remain, dear Sir, 
Your faithful serv'ts, 

John b Edward Blithe. 
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New Yom, 1*^ JVb». 1836. 
Adolph Schmidt, Esq. 

Ijondon. 
Dear Sir, 

Fursuant to your instructioDS, I called on Mr. 
John Blithe, when at Philadelphia, from which place I 
am but just returned. He told me he had effected 
sales of all your property that he had received from 
Mr. Schroder, which sales he forwarded to you per 
Electra, on the 21st ultimo. I showed him your 
instructions, in compliance with which, he paid me 
^1,677 07, amount of sales, deducting interest on note 
till due, for which sum I gave him my receipt ; the 
difference of exchange between this city and Philadel- 
phia is i per cent, you therefore stand credited by me 
for $1,672 88; I shall appropriate this amount, in 

paying M s demand against the goods of yours 

yet in his possession. I mean to take them on Mon- 
day next, though I am sorry to say, I know not what 
to do with them. Had I not pledged myself to receive 
them, I would not do so ; as it is, I will do the best I 
can for your interest. The hosiery, which is the 
heaviest, must lie over till the spring ; they would not 
now realize within 50 per cent, of their sterling cost ; 
the hardware would not fetch the cost ; the glassware 
considerably under. I have not yet made up my 
mind, but believe it will be most for your interest to 
take them on with me. The prints I shall sell on 
account of what I have to pay ; if I can sell the 
remainder at Charleston at a small sacrifice, I will ; if 
not, I shall sell sufficient to pay my demands; the 
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balance I will leave with a safe house ; and if I can 
procure an advance on them, I will forward it to you. 
I would not remove the goods, but for reasons already 
assigned ; added to which, I know your demands are 
pressing, and here I cannot obtain any advance what- 
ever; sales cannot be effected, unless a credit be 
allowed, on which no guarantee can be obtained ; and 
withput that, I will not sell, as I will not take any 
responsibility on myself; at Charleston, I can procure 
a guarantee ; and I think, on the whole, though a sac- 
rifice must be made, it will, by no means, be so large 
there as here, and the proceeds certain. I shall write 
you from thence. I called on Mr. Schroder, who 
informed me that he had sold the property of yours 
in his hands, and transmitted account sales to you, nor 
did he feel himself bound to give me any farther infor- 
mation on the subject. 1 of course retired. I have 
no opinion of him whatever. I shall transmit any 
remittances I may make on your account, through the 
house of F. & J. Laurent. You may rely on my 
best endeavors being exerted for your interest, and 
should I not succeed to the extent of your wishes, you 
will accept the will for the deed. 

I remain, dear Sir, 

Your ob't serv't, 

W. Laurent. 
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New Obleak8| March 9thj 1837^ 
Messrs. Josephs & Co. 

JVew York. 

Dear Sirs, 

We addressed you on the 7th inst. in relation to 
the affairs of Hermann, Briggs & Co. Since then 
their matters have taken several different turns, and at 
last by the proposition of yesterday, promise an early 
and satisfactory adjustment, of which there is scarcely 
a doubt, as the points of the arrangement, in a meas- 
ure, come from the banks themselves. 

Our time being all taken up in endeavoring to effect 
these arrangements, leaves us no leisure for any other 
object, and as a consequence, our advices ^must be 
short. Suffice it, however, now to say, that Reynolds, 
Marshall b Byrne, make a new house both here and 
in Natchez, for the liquidation of the afiairs of 
Hermann, Briggs b Co., and to which their whole 
fortunes will be carried— -^certainly not less than three 
millions of dollars — and in the course of to-day or 
to-morrow, all the Banks will certainly come into the 
measure, giving the parties 9, 12, 15, 16, 18, 21, and 
24 months for the payment of their debts, — ^their 
Northern liabilities to be arranged for first, but the 
manner is not yet fixed. Our position with the house 
in question has so much impaired our credit as seri- 
ously to affect our negotiations, which were our only 
reliance for a while to place you in funds for our ma- 
turities ; but the very moment their business is settled, 
we will remit the whole amount of our debt in some 
shape or other, acceptable, we trust to all parties. 
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Id the mean time, do not if you can possibly avoid 
it suspend your payments, as you wiU neither lose by 
the parties nor be placed under cash advances many 
days after this reaches you* Yesterday morning six 
of the banks had agreed to the proposed measure, and 
we have this moment learnt that two more, whose 
boards have just met, have also come in. 
Tours truly, 

Thomas Barrett & Co. 



Surinam, 15th Jan. 1836. 
Charles Simpson, Esq. 

Aw York. 

Sir, 
We hope shortly to hear that the Columbia, Cap- 
tain Jackson, has arrived safely at your port, and that 
the sugars shipped in her have met with a favorable 
market. We have now iSae satisfaction of informing 
you, that we have sold one case of the cambrics C, 
and two ditto of the H. and C, at 37j^ stivers 2 florins 
per ell; also one piece of the blue cloth at 10 florins 
per ell, and a few pieces of the cofiee bagging ; but, 
we have not been able, hitherto, to dispose of the 
other articles. 

With regard to remittances, we beg to state that we 
deem coffee at the present price of 12 stivers, prefer- 
able to sugars which are now at 7^ stivers, and we 
request you to take notice that we shall ship, for your 
account, in the Elizabeth Sophia, sixty bags of coffee 
which we have purchased at the above price. 



Digitized by 



Google 



G^iSRAL CORRESPON0EHCE. 109 

Tbi» yessel will sail the beginniog of next month, 
and you ota effect insurance accordingly. 

We hope soon to announce to you that we have 
closed the sales of the cambrics. 
We are, Sir, 

Your ob't serv'ts. 

Hood & Thompson. 



Surinam, I6th Aprils 1836. 
Charles Simpson, Esq. 
JVew York. 
Dear Sir, 

I have to acknowledge the receipt of your favor 
of the 5th of February last, in reference to yours of 
the 8th August, 1835, the former covering a power of 
attorney, to receive all the remaining stock of your 
goods in the hands of Mr. M. Hood, acting for the firm 
of Hood h Thompson, and to adjust and settle with 
him all balances due on your account. The packet 
arriving on the first day of the holidays, prevented 
me from doing anything in the matter prior to its sail- 
ing again for its destination. I have seen Mr. M. 
Hood concerning your affairs with the above firm, and 
he has promised to deliver up to me without delay, 
whatever goods there may be on hand belonging to 
you, and to render to me a statement of your account 
with the said firm, which, when in my possession, shall 
be duly attended to, and I shall fully comply with your 
instructions in disposing of the articles that I may re- 
ceive from Mr. Hood, either by private or public sale, 
10 
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as I may find to be most to your interest. The net 
proceeds of such goods, and whatever balance I may 
receive on your account, shall be remitted by the first 
opportunity ; and, as you direct, I shall, at all times, 
give the preference to good bills for remittances, if to 
be had. The account-sales of each invoice shall be 
kept separate. As soon as the goods and accounts are 
in my possession, I shall acquaint you with my pro- 
ceedings in your behalf. — ^In the mean time, 
I am, dear Sir, 

Faithfully yours, 

Isaac Abendann. 

Soffara 7 dollars per cwt.' 

Coffee 12 do 

Cotton 30 do 

Bills none to be had.. 



;i 



London, I6ih May^ 1836. 
Charles Simpson, Esq. 

Sir, 

Above, you have copy of my last respects, dated 
the 16th ult. I requested our common friend, Mr. S. 
J. Levy, to explain the cause of my not having ad- 
dressed you per Queen Charlotte packet, and to give 
you notice of my having been furnished with a list of 
the articles unsold belonging to you, in the possession 
of Wood & Thompson. 

I have since received the articles there enumerated, 
and likewise accounts of your concerns with said firm, 
correct copies of which you will receive herewith^ 
The account-current shows a balance of 4,738 fls. 4 
St. 12 pfening, in your favor. 
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The blue cloth is very coarse, and a quality which 
is not much used here. I shall dispose of it, as also 
of the billiard cloth, without delay, and add the net 
proceeds to the other amount, in order to make one 
remittance of the whole. It is much to be lamented, 
that at this moment no bills can be procured, as pro- 
duce at the present prices cannot be so good a remit- 
tance as bills. 

The cambrics that I sold at auction were of a very 
inferior quality. 

Have the goodness to favor me with your opinion 
on the accounts inclosed, and say whether they meet 
your approbation or not, and whether I am to give a 
final acquittance to Mr. Hood. Prices of produce 
remain the same as quoted in my last. 
I am, be. 

Isaac Abendann. 



Gallaiz, Ibrail, IS^A Aug. 1836. 
Messrs. Merivale & Bohte, 

London, 

Gentlemen, 

We are approaching the season in which the 
products of this country assume the most importance, 
and which is so much the greater this year, from the 
lamentable deficiency of our last crops being so abun- 
dantly compensated by the bounty of heaven on our 
present harvest. 

Consequently, we deem it our duty to inform you 
of the state of our market, in order that you may take 
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adrantage of the low prices of all our export articles ; 
not doubting that the considerable demand to be 
expected from our produce, will influence our import 
trade also, and impart to it more actinty. 

Our agrictdiural products form the principal branch 
of our commerce ; and in a jear of abundance, like 
the present, we can export to the extent of 1,000 car- 
goes of moderate tonnage. 

Although the hcn^ ivheats of Moldavia are equal, in 
several respects, to those of New Russia, and the soft 
descriptions, principally the growth of Wallachia, im- 
prove from year to year, still we cannot state them to 
be of prime qualities. 

Wallachia atone is capable of exporting annually 
500 cargoes, and even more, of this class of agricultu- 
ral produce. Purchases have been made on delivery, 
which, on the quay of Ibrail, come to about 50 pias- 
tres of Bucharest per kilo of Ibrail, equal to about 400 
ocche. 

We have already some parcels of barley at market, 
the price of which on board, is estimated at 36 piastres 
of Bucharest per kilo above-mentioned. 

Rye is to be had at about 10 to 12 piastres less 
than the soft wheat. Millet, and especially maize, 
promises a superabundant crop, and consequently, low 
prices; but which, however, we cannot at present 
quote with any certainty. The same observations 
apply to beans and lentils. The culture of oats is 
totally neglected in this country. 

Subjoined, we hand you details respecting the 
weights, measures, &c. of Gallaiz, Ibrail, and Bucha- 
rest, and shall continue to quote our prices in the 
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money of Bucharest, unless we especially name that 
of Gallaiz. 

Linseed is exported in only small quantities because 
the cultivation of the oily seeds has as yet made very 
little progress, having been but recently introduced by 
some of the farmers. The price varies from 60 to 80 
piastres per 100 ocche. 

Moldavia produces a good quality of ordinary wool^ 
two-thirds white, and one-third black and grey, with a 
little Cigaja ; in all about 500,000 to 600,000 ocche. 

Wallachia produces but little, and that of ordinary 
quality, which is found mixed with the Cigaja wool, the 
aggregate of which is estimated at about five or six 
millions of ocche. 

The price of white woohy of quite ordinary quality, 
has varied this year from 145 to 160 piastres per occa. 
Cigaja wool was bought at first at 3 piastres per occa, 
one moiety being paid in anticipation at the place of 
growth ; subsequently the price went down to 2^ pias- 
tres per occa, and again advanced to 2} per occa, 
deliverable at Ibrail. This wool is grown in the envi- 
rons of Ibrail, where the quality is superior to that of 
the wool of the neighboring provinces, and particularly 
to that of Wallachia Minor, which fetches only 1^ to 
2 piastres per occa. The wools are bought unwashed, 
and the purchaser has the washing performed at his 
own expense. We refrain from entering more into 
detail on this article, the season for it having gone by. 

Sheep skins. It is the custom to kill, between 
Easter and Whitsuntide, those sheep the skins of 
which are intended for exportation ; the major part of 
these skins are sent to Galicia and Germany. 
10* 
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Those most esteemed are the black, the very choice 
qualities of which fetched, this year, 375 to 400 
piastres per 100 skios. The white 250 to 275 pias- 
tres per 100 skins. 

Hare ikins were formerly an article etported in 
considerable quantities for the Leipsic^ fair, and for 
France; but since the price has been so much 
depressed, the chase of the hare has been neglected, 
and there is not now one-third of the former quantity for 
sale. The winter is the season for purchasing this article. 

Bullocks^ hides. These provinces are infinitely rich 
in cattle, which are either driven to the neighboring 
countries, or are fattened and killed for the tallow and 
hides. The hides come to market principally salted, 
and are exported to Austria or Turkey. The cattle 
are killed in autumn ; in the mean time the prices 
are not fixed, but that of 55 to 60 piastres is men- 
tioned for a pair of bullocks' hides, or three calves' 
hides. 

Tallow is prepared here of a quality called Tseher' 
tmcA, which is in great request for Turkey, where it 
is used for culinary purposes in lieu of butter ; about 
one-third is ordinary tallow | consequently it is not a 
perfect quality. It is usually sewn up in bulls' hides, 
and sold together with the head and horns. However, 
ordinaiy tallow can be bought on delivery, in the same 
hides, of good quality ; or it can be had in barrels at 
the price of two piastres per occa; two-thirds of 
Tscherwisch and one-third of ordinary quality are 
worth If to li piastres per occa. 

la Moldavia, this grease is subject to an export 
du^ of half a piastre per occa. In Wallacbia tha 
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exportation of tallow is permitted only where the 
farmer of the monopoly of candles is sufficiently sup- 
plied ; which will, no doubt, be the case this year ; 
when the export duty will not exceed 3 per cent. 

Of Wax our home consumption is considerable, 
msomuch that last year we were under the necessity 
of importing this article. 

This year, in consequence of the quantity promising 
to be very abundant, we expect tolerably low prices. 
Sales on delivery are effected at present at 10^ to 
lOf piastres per occa. According to appearances, 
we shall have plenty of honey this year, and at low 
prices. 

The Tobaccos of these provinces, are, with few 
exceptions, of very inferior quality, although the soil 
is favorable to their culture. We export only to 
Turkey, where they mix our tobacco with that of 
their own growth, and it is from that country that we 
receive in exchange the fine qualities. The crop 
bids fair to be excellent, but the prices are not yet 
fixed. 

Cantharides are purchased in Moldavia up to 1 
sequin per occa, and in Wallachia at 25 piastres per 
occa ; but they are of rather inferior quality, from 
being generally salted. 

Hogs^ briitles are cropped in winter, and are prin- 
cipally exported to Germany. Parties have com- 
menced some time ago to make purchases on 
delivery, with payment m advance, as is the custom 
with us, in the products of the country. The price 
is 17 to 18 piastres per occa, in their rough state, 
aoassorted. 
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Isinglass varies from 55 to 75 piastres per occa, 
according to quality. The quality is not superior. 

We have some mines of rock salt which are farmed 
out by our government every three years, without 
restrictions as to working them. The price is fixed 
at 9% florins fr. Auguste per 1,000 ocche, duty free. 
The importation and transmit of this article are alike 
prohibited. 

Barilla is an article of exportation to the Levant ; 
the price is 25 to 30 piastres per cantaro of 44 ocche. 

The cheese called Cascavalho is exported chiefly to 
Turkey, and is worth about 90 piastres the cantaro ; 
another quality called Pegorina is used for home con- 
sumption. 

Timber for building. The situation of Gallaiz, 
washed as it is by the Sireth, the Pruth, and the 
Danube, is extremely favorable to the timber trade, 
which has been carried on here since the peace, and 
becomes every year more extensive. In . Wallachia 
this trade is yet in its infancy. When carriage is 
cheap, the timber is transported by land, and such is 
preferred to that which is floated down the rivers. 

Pine trees are sold in bundles, called plutts^ of 4 or 
6 to 72 pieces each. The larger the trees, the fewer 
pieces there are in a plutt. The highest trees and 
the small ones vary in price, while the others are sold 
at about half the price of the largest, diflfering only in 
the number of pieces contained in a plutt. The rela- 
tive prices are subjoined. 

Timbers, deals, and deal ends of soft wood, are 
sold per plutt of 100 pieces, or by the piece, accord- 
ing to quality. Oak planks are sold by the thousand ; 
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however, as the dimeasions are not always exact 
^d uniform, it would be desirable to order them 
expressly. 

Our import tradt^ already important, cannot fail to 
keep pace with the progress of agriculture and popu- 
lation. Moldavia possesses no other port than Gallaiz; 
and all goods arriving from abroad, by sea, for Walla- 
chia, have no akernative but to come to the port of 
Ibrail. In the month of May, and particularly in 
October, import articles find the readiest sale, from 
the afflux of numerous buyers, who assemble at those 
periods at our market, as at a fair, to supply themselves 
for the autumn and winter. 

According to appearances, trade will be this autumn 
the more brisk, in consequence of our rich harvest, 
which will enable the people to satisfy all their wants, 
many of which they could not provide for last year, 
owing to the deficiency of the crops. The chief ar- 
ticles of home consumption are sugar, coffee, pepper, 
oil, lead, dried fruits, rum, plates of tin, &c. 

At foot you will find a list of our prices ; but we 
beg you to observe, that it is not at all desirable to 
send goods of prime quality to our market, as they 
would never fetch prices proportioned to their value. 
The middling and inferior qualities are more in re- 
quest, being better suited to the wants and means of 
our consumers. 

All other articles of exportation, as well as those of 
importation, whether at Gallaiz or Ibrail, pay indis- 
criminately a duty of 3 per cent, with the exception 
of tobacco^ inwards. 
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The brokerage on purchases and sales is . . ^ per cent. 

Bank commission 1 per cent. 

Del credere for all sales on credit, and pur- 
chases by anticipation 2 per cent. 

Interest on our real disbursements, and 
anticipations in account-current per an- 
num 12 per cent. 

Warehouse rent and market dues accord- 
ing to their actual amount, with every 
possible attention to economy. 

Commission on sales or purchases 3 per cent. 

You will not be surprised at our charging a com- 
mission somewhat higher than is usual at other com- 
mercial towns in Europe, if you consider the difficulties 
and hazard connected with our trade, which are greater, 
beyond all comparison, than those of any other. In 
the first place, we can never meet with entire parcels 
of goods ; these having, even prior to their maturity, 
passed through the hands of a number of petty dealers, 
who purchase them without fixing the price, by paying 
a small sum in advance, engaging to take the goods at 
the price which shall be determined on at the period 
of delivery. The majority of these dealers being 
persons without character or funds, those who treat 
with them are always exposed to imposition, and, in 
addition to the inconvenience of never obtaining from 
them any thing but very trivial parcels, we have no 
security for the anticipated payments, owing to their 
intrigues and bad faith. 

Besides, these goods can never be purchased in one 
place, and it is necessary to go to a different quarter 
for almost every article. 
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The difficulty of transport, the number of coins 
current with us, and their different value in the neigh- 
boring countries, as also the want of a well-organized 
post-office, are so many obstacles to our trade, which 
justify the charging a higher commission. It is the 
same with sales, which can only be effected in detail, 
or in small parcels on credit, to persons whose credit 
is very limited. However, we expect to procure for 
our friends a very considerable advantage in the ex- 
change on our reimbursements, which will, in some 
degree, indemnify them for the high commission 
charged. 

Measures. — A KUo of Ibrail of about 400 ocche, 
is equal to about — 

IS Kilos of Constantinople. 

9 Sacchi of Leghorn. 

T-^ftr Staro of Venice. 

5j-5f Mines of Genoa, or 3^ Cetvers of Russia. 

4 Charges of Marseilles. 

The KUo of Gallaiz is only about % of that of 
Ibrail, and the money differs from that of Bucharest, 
as is shown below. 

. Weights. — 100 ocche of Gallaiz and Ibrail are 
equal to 8 poods of Russia. 

800 ocche of Gallaiz and Ibrail are equal to 2% 
centners of Vienna. 

Others reckon 44 ocche to 100 lb. of Vienna, which 
makes a difference of about two or three per cent. 

Assurance. — Having the principal agency of the 
" Assecurazione Generale Austro Italica," of Trieste, 
reputed one of the most respectable, we are enabled 
to effect insurance for any voyage whatever, at the 
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same premiums as those demanded by the first com- 
paoies in the different maritime ports. , 

Freights depend on circumstances, so that we can 
only note the probable rates. At present they ask for 

Venice or Trieste, per staro of Venice, f to J florins. 

Genoa, per mine, 4 '^ 5 livres. 

Leghorn, per sacca, 2^ ** 

Marseilles, per charge, 4^ « 5^ francs. 

In conclusion, we refer to the specification of ex- 
changes and prices at foot; and should any article 
interest you more particularly, we shall be most happy 
to procure it for you. In the mean time. 
We are, gentlemen. 

Yours truly, 

BiBNwoRTH &z; Co. 



Hamburgh, 20th Oct. 1836. 
Messrs. Merivale & Bohte, 

London. 
Gentlemen, 

Having none of your communications to acknowl- 
edge, we now beg to wait upon you with our price- 
current, and a few obserrations on the state of our 
markets. 

Camphor is looking up. Of new Zante and Corinth 
currants, our stock on hand is considerable ; the prices 
may be quoted a shade lower. Coffise very dull, and 
no business can be done except at reduced prices; 
The transactions of the last week amount to only 2,000 
bags of Brazil and Domingo ; qualities, ordinary to find 
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ordinary. Ginger higher. Pepper and Pimento very 
firm. Sweet Sicilian almonds declining. Olive^oil 
is again on the advance. The stock is now very 
limited, and of some sorts we have none on hand. 
Para cocoa is held at 4 sh. Cassia Lignea, flat ; mid- 
dling, 7J ; fine, 7f . Cassia buds, 10 a 10^. Raisins, 
none on hand. 

Indigo, — prices firm, sales limited. Cochineal, — 
little doing. 

Rice. In consequence of several large orders for 
good Carolina, the prices have again risen ; and as we 
have only a moderate supply of 2,600 tons, of which 
2,200 tons are in first hands and not at market, a 
further advance may be anticipated. In Java there is 
more doing. From Maranham we have an importation 
of 500 bags of Brazil, which are to be had at 10^ ; 
the quality is but middling. 

Tobacco. The prices for Domingo are very firm, 
and those for Virginia and Kentucky cannot, at the 
present moment, be noted lower. The last accounts 
from the United States lead us to expect large ship- 
ments, so that a further improvement of the prices is 
improbable : 350 serons of Domingo were sold by 
auction. The imports of new Porto Rico continfie, 
and our prices may be quoted rather lower. 

Tea. 119 quarter chests gunpowder have been 
sold by the importers : in the other descriptions, 
nothing of any importance has been done. 

Raw sugars rather more in request, and the trans- 
actions at the former prices considerable. Fine whites 
have, indeed, been bought at an advance of id. The 
sales consisted of 2,500 chests yellow Havanas, at 
11 



Digitized by 



Google 



133 GENERAL CORRESPONDENCE. 

81 a 8f ; 1,000 chests brown do. at 7^ a l%d. 350 
chests of white Bahia at 9^ a \0d. 300 chests brown 
do. at 7^ a l%d. 100 chests white, Rio, at 9 a 9^^. 
150,000 of lumps at 9f a 9%d. In refined sugars, 
there was also some business done. Dutch and Bel- 
gian melis and lumps are in demand. 

Corn. Wheat very steady. There is but little at 
market. Of rye we have had but small arrivals. In 
barley and oats nothing doing. Peas and beans fiat. 
Vetches in request. Rape seed has been bought at 
somewhat better prices. Clover-seed : from the proba- 
bility that our supplies from the last crop will be very 
scanty, our prices are constantly looking up. For 
red-seed of last season 41^ mks. have been paid for 
parcels on the spot, and 40 on delivery. For the 
finest whitef likewise, of last season, 50 mks. were 



In Wools there is much briskness, and prices remain 
very firm. Good qualities, well wasked, are in lively 
demand, at 27 a 29 sh.^ 

We remain, Sic. 

HoMETER & Schmidt. 

* The quotations of prices in this letter are in marks, shillings, 
and pence, Hamburgh banco. 
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Halifax, 29th June^ 1836. 
Thomas Saunders, Esq. 

London. 

Sir, 

We are, this rooming, in possession of your letters 
of the 17th and 20th April, and are not nuich sur- 
prised at the contents, as you evidently write under an 
impression that we have neglected to acknowledge the 
receipt of some goods, which you had thought proper 
to consign to our address. Our communications, how- 
ever, of the 9th April and 27th ult. will, we trust, 
remove the unfavorable opinion you appear to have 
formed of our mercantile correctness. It would have 
been, indeed, difficult to answer letters not delivered 
to us, or to acknowledge the receipt of goods which 
never came into our possession. Such as were handed 
over to us by Mr. Black, we have disposed of, and 
we now remit the proceeds in the bills noted at foot. 
The deGciencies in your invoice must, of course, be 
accounted for, by that gentleman, who appears to 
have been authorized to hold the goods back on your 
behalf. 

It has always been our desire, and, we may confi- 
dently say, our practice, to be regular in our corres- 
pondence and prompt in our remittances. We there- 
fore feel your remarks the more keenly, as being 
what we are totally unaccustomed to ; and we are 
extremely hurt that we should be subjected to them, 
through the mistake or negligence of another indi- 
vidual. At the same time, as the whole may prove 
to have originated in some inadvertency, or misund^jr- 
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Standing, we have only to assure you, that we shall 
always endeavor to render you, or your friends, our 
best services ; conceiving that by accuracy and atten- 
tion we shall contribute most effectually to the ad- 
vancement of our own interests, as well as those of 
our constituents. 

We are, Sir, 

Your ob't serv'ts, 

Andrews & Corbtn. 

P. S. Enclosed, you have account-sales of sun- 
dries, amounting to £233 10s. currency, equal to 
£210 35. sterling, which we remit in Commissary 
Manby's draft on the Lords of the Treasury for 
£190 135. 7d. being at 10 per cent, premium. 

You will also please to observe, that we never 
received a bill of lading or invoice from you ; and that 
If any of your letters to us contained such documents, 
they must, in some way^ have miscarried. 



Halifax, Qth Dec. 1836. 
Thomas Saunders, Esq. 

London. 
Sir, 

We have to acknowledge the receipt of your 
esteemed favor of the 12th Oct. and are much pleased 
to find that any unfavorable impression formerly en- 
tertained in regard to us, is now totally removed. 
You may be assured, that it will always be our 
pleasure and pride to maintain our credit for mer- 
cantile regularity and exactness, and, more particu- 
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larly, in cases where property is intrusted to our good 
faith and attention. 

We sincerely hope that your friends, Messrs. M* 
& Co., being on the spot, will have no difficulty in 
arranging your business with Mr. Black, whom it is 
but justice to say, we have always found to be very 
punctual and correct in his transactions with us. 

We certainly felt extremely hurt at your shipments 
being withheld from us, as well as the letters, but Mr. 
Black accounted for it, by stating that the arrange- 
ment was only conditional, and to be acted upon in 
C€ue of his noU'arrivaL As this appears, by your own 
letter, to have been, in some measure, the fact, we 
have not made any comments upon the circumstances, 
but contented ourselves with handing him a copy of 
your letter. We should be very happy to render 
Messrs. M. & Co. our best services ; and we beg to 
assure you, that your recommendation will, at all 
times, receive our most prompt attention. 
We are, Sir, 

Your ob't serv'ts, 

Andrews & Corbtn. 

P. S. We have only to repeat, that the seven 
packages, to which you allude, were never handed to 
us, and that any accompanying letter must have been 
purposely withheld. 
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New York, 2Ut Dec. 1836. 
James Turaer^ Esq. 

Povghkeepsie. 
Sir, 

I beg leave to trouble you with the enclosed 
draft for $135 at thirty days' sight, on Mr. John 
Cummins of your place, which I shall be obliged by 
your getting accepted and retaining in your possession 
until due, at which time you can remit me the amount. 
If acceptance be refused, please to have the bill pro- 
tested. 

I am. Sir, 

Your ob't serv't, 

Edward Robson. 



POUGHKEEPSIE, 28th Du. 1836. 
Edward Robson, Esq. 

J^ew York. 
Sir, 

I have had your draft for $135 presented for 
acceptance, which, however, Mr. Cummins refuses, 
having no assets. It has, accordingly, been protested 
for non-acceptance, in which state I now enclose it. 
Any further instructions that you may have to com- 
municate, I shall be happy to attend to. 
I am. Sir, 

Respectfully, yours, 
James Turner. 
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KoNiGSBERG, 5th January , 1835. 
Abraham Meyer, Esq. 

London. 

Sir, 

We are very much indebted to our friend, Mr. P. 
Salomons, for recommending us to your worthy house, 
and in reply to your favor of 1st ult. beg to say, that 
we have taken due notice of the shipment you have 
addressed to us for account of Mr. Behrends, as also 
of your directions concerning the delivery of the goods, 
as well as the credjt we have given that gentleman on 
account of them. 

Thanking you for this kind proof of your confidence, 
we beg to assure you, that we shall act strictly accord- 
ing to your instructions ; and we shall likewise use our 
best endeavors to promote the interest of Mr. Behrends 
in any way that may be in our power. 

We are already enabled to announce the safe arrival 
of our said friend with the goods in question. We 
have had the pleasure of seeing him, and have come 
to an understanding with him concerning your wishes 
and intentions. 

We are not prepared at present to say more upon 
this subject, because the goods are not yet landed ; and 
Mr. Behrends, having arrived only yesterday, has not 
had time to do anything in the matter. In a few days 
you shall hear from us again, when we expect to give 
you more circumstantial advices. The insurance against 
fire shall be attended to as soon as the goods are dis- 
charged from the ship. 

We shall be extremely pleased, if thb first transac- 
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tion between us, the result of which will give you the 
best proof of our attention to our friends' interests, 
should lead to a permanent, and reciprocally useful and 
agreeable correspondence, to cultivate which nothing 
shall be wanting on our part. 

Our trade is not very animated ; there is but little 
demand for manufactured goods, or colonial produce. 
The prices of the former cannot be noted with any ac- 
curacy, since they depend so much upon the quality. 
Of the latter, we enclose a price current, to which we 
refer, and are. Sir, 

Your most ob't serv'ts, 

ToUSSAINT & Co. 



KoNiGSBERG, 25th Augusty 1835. 
Abraham Meyer, Esq. 

London. 

Dear Sir, 

I am in possession of your kind letter of the 10th 
inst. handing me my account-current, showing a balance, 
on the first of this month, of £1058 I65. 3d. in your 
favor. The account is quite correct, and I carry for- 
ward the balance in conformity. Against this balance 
you will, I trust, have received, ere this, a remittance 
of i&332 Us. 6d. through the medium of our friends, 
Messrs. Toussaint & Co., and I have placed in their 
hands a further sum of 4,200 rix dollars, Prussian cur- 
rency, to be remitted to you as soon as the exchange 
becomes a little more favorable. 

By next post, Messrs. Toussaint & Co. will hand 
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you a bill of lading of a small assortment of quills, 
which I have purchased, and instructed them to ship to 
your address for my account. At foot you have the 
invoice, wherein I have inserted the lowest prices at 
which I should wish them to be sold, and which I do 
not in the least doubt you will realize, these being sum- 
mer goods and very dry. Besides, the weight is Ber- 
lin, which you will please to note in effecting sales, as 
there is a difference of several pounds per cent, be- 
tween it and the English weight in favor of the former ; 
therefore, I feel confident, you will obtain, at least, the 
prices stipulated ; and as soon as I find that this small 
parcel answers my expectations, I will make you con- 
signments of some considerable quantity. 

With regard to the goods in the hands of Messrs. 
G. v. Branting and Son, at Gothenberg, I am much 
surprised at the negligence of that firm, in giving no 
reply to the letter which you wrote to them three 
months ago, when I was in London. I must request 
the favor of your writing to them once more, to desire 
them to use their best endeavors to dispose of the goods, 
if it be only at cost price, to put a stop to the expenses 
which are already so considerable on this unfortunate 
consignment. If they find it out of their power to sell, 
even on these terms, let them send the goods to the 
address of our friends, T. & Co., here, where 1 hope 
to be more successful, and may, perhaps, realize a tol- 
erable profit. It is truly vexatious, that so small a 
parcel of goods should remain on hand a whole twelve- 
month. 

I now beg to trouble you with a small order, as par- 
ticularized at foot, and shall esteem your kind and 
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particular attention to its execution as a mark of per- 
sonal regard. Believe me always, 
Dear Sir, 

Yours very faithfully, 

W. Behrends. 



EoNiGSBERG, Sth September ^ 1835. 
Abraham Meyer, Esq. 

London. 

Dear Sir, 

Since I had last the pleasure of writing a few 
lines to you, on the 25th ult., I have been favored 
with your letter of the 16th of that month, the 
contents of which I duly note. 

Messrs. Toussaint &( Co. will this day remit you 
£500 on my account, for which you will please to 
credit me ; another considerable remittance will follow 
in a few days. 

I am anxious to know the result of the little specu- 
lation in quills, having lately been tempted to make 
further purchases on very favorable terms; but I 
deemed it better to lose the chance of this opportunity 
than to be working in the dark. 

I am much gratified by your sentiments of friend-* 
ship and esteem, and I trust that you will have no 
reason ever to think less favorably, than you now 
are kind enough to do, of my integrity and correctness 
in matters of business. 

The small order centred in my last has, I have 
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no doubt, received your immediate attention, and I 
may shortly expect the invoice and bill of lading. 

Have the goodness to insure the amount of the 
former, with 10 per cent, imaginary profit. 

At foot I mention a few articles, which I should 
be glad to have sent, in addition to those formerly 
ordered from Abrahams ii Son, and which I imagine 
must be nearly ready by this time. Please to insure 
the whole of their invoice, with 10 per cent, added 
for profit. 

I hope that you will not forget ine, should it be 
in your power to procure any commissions for me 
from your friends ; and you may rely on all occasions 
on my most strenuous efforts being used to do credit 
to your recommendation ; a course, indeed, which 
is dictated by common prudence and the natural desire 
to extend one*s connection. 

A cargo of cofiee, sugar, and indigo, would, I think, 
answer very well, as our prices for these articles 
always rise very much in the winter. On this sub- 
ject, however, I have written more at length to our 
common friend, Adolph Schmidt, from whom you 
may obtain further information, should you desire it. 
I am, dear Sir, 

Yours truly, 

W. BEHREyns. 
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London, 2Qth Jpril, 1836. 
Messrs. Harris, Curry & Co. 

Lombard Street. 
Gentlemen, 

Enclosed, I have the satisfaction to hand you 
an order from my firiend, Mr. A. I. Martin, of Oporto, 
for your house at Riga, to ship 200 shipponds of 
out-shot hemp to his address, furnishing me with 
invoice and bills of lading and also with timely advice 
for insurance, and valuing on me for the invoice 
amount. 

As this quantity will not be sufficient to fill a 
vessel, and none may be on the berth at Riga for 
Oporto, to take it on freight ; rather than my friend 
should be disappointed, I shall have no objection, 
if your house will charter a small vessel, to take 
an equal share with them in a further quantity of 
hemp, flax, or any other article suited to that market, 
provided my interest therein shall not exceed £500. 

Should they agree to this proposition, it is to 
be understood, that the goods and vessel shall go 
consigned to my above named friend at Oporto. Your 
house will, of course, give me timely advice for 
insuring my moiety of the investment, together with 
invoice and duplicate bills of lading; when their drafts 
for my proportion shall be most punctually honored. 
Believe me, very truly, 

Gentlemen, your ob't serv't, 

William Thomas. 
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London, Sd May, 1836. 
Messrs. Harris, Curry b Co. 

Lombard Street. 
Gentlemen, 
By the mail, I have this morning received the 
enclosed letter from Mr. A. I. Martin, which you will 
be so good as to forward immediately to your house at 
Riga. The purport of it is, as I understand from Mr. 
M., to make an alteration in his order for - hemp, 
reducing it from 200 to 100 shipponds, in consequence 
of advices received from Riga, stating that the quantity 
there was very limited, and the prices accordingly 
very high. 

Under these circumstances, I think it would be ad- 
visable to countermand the order given your house on 
joint account ; and as the packet may be detained at 
Harwich by contrary winds, a letter per post to-night 
may possibly be in time to go by the same conveyance 
as that of yesterday. Your hoqse must embrace the 
first opportunity of shipping the 100 shipponds, without 
chartering a vessel on purpose, and filling her up on 
joint account, as I yesterday suggested ; since I should 
by no means wish to entex into any speculation at a 
time when the price of an article is higher than usual ; 
for, in my opinion, the chances in all such cas^s 9re, 
that one may sustain a heavy loss, while there is no 
probability of realizing a handsome profit. 
I remain, very truly, gentlemen. 

Your ob't bumble serv't, 

Wm. Thomas. 
12 
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London, 3d May^ 1836. 
WilUain Thomas, Esq. 

Jjondon. 

Sir, 

compliance with your wishes, and the orders 
of Mr. A. I. Martin, of Oporto, we have written to 
our house at Riga this day, via Harwich, to counter- 
mand the order sent them yesterday for the purchase 
and shipment of hemp on joint account with yon, for 
that poft, and ordering only 100 shipponds of out-shot 
hemp instead of 200, to be shipped for Mr. Martin's 
account, taking the chance of any vessel that might 
offer for that city. 

According to recent advices from our friends at 
Riga, no aheration had taken place in the prices of 
hemp, though the quantity at market was certainly 
diminished. Whenever a favorable juncture occurs, 
we shall be ready to engage, on the part of onr house 
there, to take a share with you in any shipment you 
may wish to make, either for Oporto or Lisbon. 
We are, truly yours, 

Harris, Currt & Co. 



Liverpool, lih May^ 1886. ' 
Thomas Trelvar, Esq. 

Philadelphia. 
Sir, 

Having recendy received various orders from 
jour agent in London, for the purchase and shipment 
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of sundry articles of British manufacture, I should be 
glad to be informed what agreement exists between 
jou and him as to commission ; whether i^ as I sup- 
pose, you allow him a part of it, I am to credit him 
or you for such and what proportion ; for, as it is 
understood between you and myself, that we recipro^ 
cally allow one-half of the commission charged on 
invoices and account-sales, if I am to allow you a 
moiety of my charge on these purchases ordered by 
Mr. Robinson, it is clear 1 cannot make any division 
with that gentleman without sacrificing my own 
interest. Pray explain how it is to be, for my gov^ 
emment, and, believe me ever. 

Sir, 
Your devoted serv't, 

John Adams. 



Philadelphia, 16^ Juney 1836. 
John Adams, E^q. 

Liverpool. 
Sir, 

Respecting the orders for goods which you have 
received from my agent in London, Mr. Robinson, 
permit me to slate, that when in Europe, I desired all 
my correspondents to address any orders they might 
require to be executed i^ Liverpool, direct to you, 
with a view to save time and postage ; therefore, you 
must consider those orders as coming from or through 
me, and, such being the case, I am entitled, by our 
agreement, to half your commission. At the same 
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time, it is understood between Mr. Robinson and 
myself, that he is to have a moiety of the commission 
on all goods bought and shipped by his orders. It 
certainly did not occur to me, at the time, to make 
any provision for cases like the present, where the 
order is executed by a third party ; but I consider it 
as most reasonable and equitable, that the commission 
should be divided in thirds between all the parties 
concerned, since it would doubtless be very unreason- 
able and unjust, that, after having undergone the 
fatigue, and incurred the expense of travelling to and 
from and through these countries, I should be de- 
prived of all benefit from the emoluments accruing 
from my exertions. I feel confident that Mr. Robin- 
son will have no objection to this equitable adjust- 
ment, and I have little doubt that you will as readily 
agree to it ; therefore, I cdnclude with assuring you of 
my earnest de^re to make every thing agreeable and 
profitable to all parties interested. 

I remiun, most truly. Sir, 

Your faithful servH, 
Thomas Trelvar. 



Hamburgh, I2th May, 1836. 
Messrs. Francis Lupton in Co. 

Buenos Ayres. 
Gentlemen, 

By the Thought, Capt. John Sinclair, we are 
shipping to your ' consignment fifly bags of Saxony 
wool, on our own account, on which we hereby 
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request you will be so good as to effect a conditional 
insurance to the amount of £2,000 sterling. On the 
shipment being completed, we shall furnish you with 
bill of lading and invoice, and state the value of each 
bag^ for endorsement on the poFicy. We hope these 
wools will arrive at a good iparket, and encourage us 
to continue our speculations in this article, the present 
being our first essay therein. 

You will please to observe, that this consignment 
will consist of an assortment of Electoral Saxony, first 
and second qualities, and some socks. We will thank 
you, on receipt of this, to give us all the information 
in jour power on the subject, and to furnish us with 
quotations of your present prices. 

We remain, very sincerely, 

Gentlemen, your ob't serv'ts, 
Feldheim & Sons. 



Buenos Atres, 25th June^ 1836. 
Messrs. Feldheim & Sons, 

Hamburgh* 
Gentlemen, 
In reply to your esteemed favor of the 12tb ult., 
we beg to thank you, in the first place, for your 
kind consideration in making us the consignment of 
the fifty bags of Saxony wool, per Thought, Sinclair. 
Conibrmably to your directions, we have insured them 
provisionally in the sum of £2^000, at 7 ah. per 
cent. ; and on receipt of invoice and bill of lading, 
sbaU be ready to accept your drafts ibr two-thirds 
12* 
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the amount of the former, should you feel disposed 
to value on us at usance for the same. Our market 
is not at present overstocked with Saxony wools, 
and sales are pretty brisk, at remunerating prices. 
Nor do we anticipate any great deterioration or 
amelioration, so that in your further speculations, 
we think you may safely calculate on a fair market 
— ^but the price will, of course, depend materially on 
the quality. 

Repeating our thanks, we are, with great esteem. 
Gentlemen, 

Your ob't serves, 

Francis Lupton h Co. 



Seville, 20th March, 1836* 
Messrs. T. Gore & Co. 

Boston. 
Gentlemen, 

By this vessel, the Pendennis, Captain Rutter, 
we have shipped from Cadiz to your consignment, 
as per bill of lading and invoice enclosed, twenty- 
two bags of Spanish wool, of excellent quality, and 
which we have no doubt you will be able to dispose 
of per samples, which go under the care of Captain 
Rutter, in a parcel addressed to your firm. These 
twenty-two form part of the 100 bags, on which 
we requested you, in our letter via France, of the 
30th ult. (and of which you have a copy annexed,) 
to effect insurance, per ship or ships ; the remainder 
we shall ship as occasion ofiers. Being confident 
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that yoii will find the 100 bags as nearly as possible 
of the same quality, we expect the price you obtain 
for these twenty-two, will regulate that of the whole ; 
we must, therefore, strongly urge you to use your 
utmost endeavors to fix the best possible price for 
this first parcel. 

We trust you will be able to find a purchaser 
at 3«. sterling per lb., but we do not limit you, 
relying confidently on your accustomed zeal in pro- 
moting your correspondents' interests. The amount 
of invoice, you will perceive, is 2,666 dollars, which 
is the actual cost, for your government in efiTecting 
sales. 

We remain, gentlemen, 

Your obedient servants, 

Richard Thomas b Co. 



Boston, 30^A Aprils 1836. 
Messrs. Richard Thomas & Co. 

Seville. 

Gentlemen, 

We have the pleasure of acknowledging the 
receipt of your highly valued letters of the 25th 
February and 20th ult. The provisional insurance 
ordered in the first mentioned has been efiTected, in 
j&2,000 on 100 bags Spanish wopl from Cadiz to 
this port, on ship or ships at 15s, 9 J. sterling, per 
cent.; the cost we shall charge on the respective 
account-sales. 

The twenty-two bags, of which your second letter 
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fbrBished us an invoice and bill of lading, have arrived 
safe, but have not been landed, the Pendennb having 
only taken her berth at the wharf yesterday. Captam 
Rutter has, however, delivered us the parcel con- 
taining the samples, which are certainly of a very 
good quality; and although we despair of obtaining 
the price you mention, yet we hope to sell them 
at one that will give you entire satisfaction, leaving 
you a handsome profit. We shall certainly attend 
^ to your recommendation, and use our best endeavocs 
to fix a price for the whole lot. 

Our market is amply supplied at the present 
moment, and we would recommend your not shipping 
more than twenty to thirty bags at a time. Expecting 
in our next to be enabled to furnish you with the 
account-sales, and in the mean time to be instructed 
how to dispose of the net proceeds. 
We remain, very truly. 

Gentlemen, your ob't serv'ts, 

Thomas Gore & Co. 



St. John's, N. F. SOth June, 1836. 

To the Directors of the PhcBnix > jj^^^^^f^^ 
Assurance Co. > 

Gentlemen, 

At the instance of several persons of considera- 
tion and influence in this quarter, who are anxious for 
the more general adoption of the admirable system of 
fire assurance, I am induced to make application fot 
an agency of your company. 
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Should I have the honor to be appointed agent to 
the association, I shall be prepared to give satisfactory 
security, either in this province or in England, for the 
faithful discharge of my duties. 

Being attached to the profession of the law, and en- 
joying the office of notary public, I am led to believe 
that my interest might be exerted to the advantage of 
the institution, as well as of this community, and of 
myself. 

For any information that you may desire, regarding 

my character and fitness for the office I solicit, I beg 

to refer you to Messrs. Burton & Smith of your city ; 

and requesting the favor of your reply at an early date, 

I am, gentlemen. 

Your ob*t servant, 

James Forbes. 



LiYERPOOL, May 8M, 1836. 

To the Secr'y of the London \ Tumdtnt 
AMurance Comptnj, J "'*«*^' 

Sir, 

A highly respectable and influential house at the 
Mauritius, with whom we are connected, lately inti- 
mated to us their wish to obtain the agency of a 
London assurance office. We should feel obliged, 
therefore, by your acquainting us, as early as may be 
convenient, whether your company either have, or are 
desirous of having an agent in the Isle of France ; as 
in the latter case, we shall be happy to explain to you 
the grounds on which we hazard die opinion, that a 



Digitized by 



Google 



142 GENERAL CORRESPONDENCE. 

connection between your company and our corres- 
pondents would prove mutually advantageous. 
Soliciting the favor of an answer, 

We are, Sir, your feithful serv'ts, 

Hemming & Rat. 



Hamburgh, Aug. iQthy 1836. 
Messrs. A. Hilson & Co. 

JLondon* 

Gentlemen, 

We have just beard that several drafts, of con- 
siderable amount, on Messrs. ■ , of this city, have 
been protested for ncm-payment. 

The manner in which these gendemen have been 
carrying on their business for some months past, 
sacrificing their consignments, and jobbing in bills to 
a ruinous extent, must, we doubt not, have brought 
them to the alternative of an accommodation or a 
failure. 

We deem it, therefore, bur duty, to apprise you of 
this state of things by express, in the hope that it may 
still be in your power to save some of your property. 
In the mean time we have taken measures to stop any 
consignments of yours, tliat may be on their way hither 
to their address, although to render these steps ef- 
fectual, we shall require your power of attorney, 
which, if you have any goods so circumstanced, please 
to transmit forthwith. 

In haste, we are, &c. 

GuMPEXiL & Becker. 
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Stettin, Oct. ISth^ 1836. 
Messrs. A. Hilson & Co. 

London. 

Gentlemen, 

At the instance of our common friends, Messrs. 
Possart & Co. of Berlin, and in conformity with 
arrangements made with your traveller, Mr. Curtis, I 
use the freedom of requesting you to send me, by the 
first vessel for this port, about fifty puncheons of mo- 
lasses, and 180 to 200 cwt. of fine ordinary Surinam 
cofiee, provided the former can be purchased at 35s. 
and the latter at 85^. No other than such as is of 
merchantable quality will suit me. The molasses 
must be thick, the coflfee small-berried, even, of a 
bright color, and thoroughly clean. 

For the amount of your invoice you will be so good 
as to draw on Messrs. Gumpell & Becker, of Ham- 
burgh, at three months' date, and forward them a biH 
of lading, requesting them to effect insurance. 

I should be happy if you would keep me advised, 
from time to time, of the fluctuations of your markets ; 
and with a tender of my best services here, whether 
in commission business or other matters, 
I am, gentlemen. 

Your ob't servant, 

GUSTAF GVHTEtL. 
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Madsira, July 26thi 1836. 
Messrs. E. Wallis & Co. 

Liondon. 

Gentlemen, 

We take the liber^ of annexing our shipping 
prices of wines for the current year, and solicit the 
favor of your patronage. 

Since the return of our senior partner to this island, 
he has devoted himself to the selection of a stock of 
wines, that will, we venture to hope, merit the 
approbation of all who may honor us with their com- 
mands. Our constant study is to purchase fine, 
fiavory, ripe, full-bodied wines ; and to reject all such 
as are thin, or have the least tendency to acid. Our 
last vintage has proved exceedingly good, and we live 
in hopes that real Madeira will yet obtain the estima- 
tion and preference it deserves amongst white wines* 
If this island produced an inferior wine to the Cape of 
Good Hope, Tenerifie, Fayal, Sicily, &c., its name 
would not be borrowed as it is, and applied to so much 
of the poor made-up stuff that is sold in England. 

We think our standing and experience justify the 
assertion, that no house in the island can execute your 
orders more to your satisfaction than ourselves ; and 
we assure you that the utmost attention shall be paid 
to any with which you may oblige us. 
We are, gentlemen. 

Your ob't servants, 

Ross &; Turner. 



Digitized by 



Google 



GENERAL CORRESPONDENCE. 145 

hoNDoufy 1st June J 1S36. 
Peter Fanshaw, Esq. 

Sir, 

I am in possession of your letter of yesterday ; 
and in answer to your proposal on the subject of 
taking orders for wines in Ireland for my friends at 
Lisbon and Oporto, I beg to state that I am ready, 
and hereby engage to allow you one guinea per pipe 
on all wines, the orders for which may be forwarded 
to me by you, or through your influence, accompanied 
by a reference to parties in this city ; when, if satis- 
factory answers are given to the inquiries which I 
may deem it proper to make, the shipment shall be 
immediately ordered. 

And I further agree to allow you commission, at the 
same rate, on all the wines that any of the parties so 
introduced by you may be pleased to order direct from 
my friends, at either of the places already named. 
With respect to the settlement of such commission, I 
shall be ready to pay to you, or to your order, the 
amount due on the respective parcels, when in cash 
for the wines ; it being always understood that no 
commission is recoverable on wines which are not paid 
for in full. 

I am, sincerely. Sir, 

Your ob't serv't, 

Thomas Jones. 



13 
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London, lO^A Oct. 1836. 
Messrs. Graves, Dobson &; Co. 

Lisbon. 
Gentlemen, 

Since I last bad this pleasure on tbe 30th August, 
I have been without any of your valued favor9 ; the 
present is, therefore, merely to enclose you a copy of 
an account furnished me by Messrs. R. Saunders & 
Co. of short gauge and deficiency on their 10 hhds. 
wine per Fortune, amounting to £5 9s. ild. which I 
have allowed them, and debited you with. Enclosed, 
you will find particulars of the gauges and a certificate 
from the Dock Company. 

Believe me, truly, gentlemen. 
Your ob't servant, 

Robert Mt£rs. 



London, 21st JVor. 1836. 
Messrs. S. T. Braganza & Co. 

Oporto. 
Gentlemen, 

Having none of your favors to reply to, I now 
write to inform you that I have received a dividend of 
8i. in the pound from the estate of J. Morrara, on tbe 
sum of £216, amount of your debt proved — being 
£86 Bs. to your credit. For this sum, less commis- 
sion and charges, say £84 lOs. Qd.^ I now enclose 
you a draft on Bowden & Co. of your city at 60 days' 
date, which, when discharged, will close this transac- 
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tion. It is quite uncertain when another dividend 
may be paid, but you may rely on my attending to 
your interest, and remitting you, in due time, any 
further sum that may be recovered. The assignees 
did not oppose my proving the protested bill Cor the 
above amount, on my exhibiting your power of attor- 
ney ; but they objected to the £6 7s, re-exchange 
thereon, and the commissioners of bankrupts refused 
to allow this latter sum to be proved. 
I am, gentlemen. 

Respectfully yours, 

Richard Matthews. 



Malta, ISih Jan. 1836. 
Adolpb Schmidt, Esq. 

London, 
Sir, 

On the 26th December, we had the pleasure of 
writing to you by the Saragossa, William Grice, and 
informed you that the Augustus Cagsar had arrived. 
Since this date, your two bales of furnitures have been 
delivered to us, and we have discovered No. 1 to be 
damaged.* We have got it condemned, agreeably to 
the enclosed certificate, and shall sell it on the 16tb 
inst. for the underwriters' account. There will be a 
general average to pay. It is a pity that both bales 
are not damaged, for we cannot obtain any thing near 
their worth for them sound, as they are much too 
expensive for this market. Handsome patterns used to 
sell very well, but at present they are not in request. 
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Your buttons bang beavily on hand ; and tbere is very 
little probability of our finding a purchaser for them, 
owing entirely to the balls being hollow instead of 
solid. By our next, we shall hand you account of 
sales by auction ; in the interim. 

We remain, Sir, 

Your ob't servants, 

Randal & Co. 



Mobile, 6ih March, 1836. 
Jaques Du Ville, Esq. 

Bordeaux* 

Sir, 

I have before me your esteemed letter of the 17th 
January, containing various documents and vouchers 
relative to the ship Etoile, detained on suspicion of 
being a slaver. I am endeavoring to establish the 
claim for indemnity for that vessel, and will acquaint 
you with the result in due time. 

Our common friend, Mr. Bourdon, has transmitted 
to me the legal instrument by which you have trans- 
ferred to him your claim of $5,679, by that vessel, of 
account of Mr. I. L. Da Cunha, and of course I shall 
act upon it ; but it would have been better had you 
sent all the documents connected with this particular 
transaction. 

I am extremely sorry that you should have found 
yourself under the necessity of suffering my drafts on 
you to be dishonored. Perhaps you are not aware of 
the discredit attached to such an occurrence in this 
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country. I the more regret it, as the drafts in ques- 
tion were totally distinct from your account with me. 

Mr. Peters has refused acceptance to the bill of 
exchange you remitted me for £200 sterling, for rea- 
sons, he says, with which he will acquaint you by this 
mail. I have not had a protest drawn out, as you 
requested me not to do so ; but I have had the bill 
noted and shall keep it till due ; when, if not instructed 
to the contrary, I shall have it presented for payment. 
I know nothing of the origin of this transaction, but 
supposed you were authorized to value on the party 
for the amount of this bill ; if not, you did wrong, for 
such irregularities as these will soon destroy the credit 
of any house. 

I am. Sir, 

Your ob't serv't, 

George Doubt. 



London, lO^A May, 1836. 
Messrs. Samuel Symonds &; Co. 

Exeter. 
Gentlemen, 

I beg to hand you, enclosed, your account-current 
to the present date, showing a balance in my favor of 
£466 5i., of which the sum of £283 4^. is due in cash 
that day, and the premium of insurance on the 31st 
of March next, agreeably to the established practice of 
my house. If found correct, you will please to trans- 
fer the above balance in conformity. Some time ago, 
I recommended Mr. Long, of the bouse of Long, 
13» 
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Lynch & Co., of St. Michaels, to make you a con- 
signment of fruit. I now learn, with much satisfaction, 
that they have complied with my solicitation, and have 
shipped to your address a cargo of oranges, by, I be- 
lieve, the Pallas. As this consignment is in conse- 
quence of my introduction, I presume you will have 
no objection to divide the commission with me agree- 
ably to the understanding between us. 

Messrs. Long have an establishment in this city, un- 
der the firm of Michael Lynch & Co., and should. you 
be obliged to give them a share of your commission, of 
course, I cannot in that case, expect any participation 
therein. I remain, with esteem. 

Gentlemen, your ob't serv't, 

Jacob Morris. 



London, I4ih May^ 1836. 
Messrs. Sealy & Walton, 

Southampton. 
Gentlemen, 

In consequence of my convervation with your Mr. 
Walton yesterday I have desired my friends at Oporto, 
Messrs. Richards &t Whiston, to select and put by 
twenty pipes of very good wine of the last vintage, for 
your account, and to await your orders for the ship- 
ment of them. As soon as the purchase is made, and 
the price ascertained, I will inform ^ou at what they 
will be invoiced. My friends will value on you, as 
usual, at nine months' date, from the first of May next, 
for the amount of invoice ; and, when the wines are 
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shipped, at 60 days' sight, for the warehouse rent, and 
expenses of filling up. I am confident that my friends 
will select such wines as will give you satisfaction; and 
I remain, 

Very respectfully, gentlemen, 

Your obliged serv't, 
Thomas Rogers* 



New York, 19th Sept. 1836. 
Messrs. Daniel & Co. 

Lisbon, 
Gentlemen, 

I annex a copy of my last respects, which I now 
confirm ; and being without any communication from 
you since, I have, on the present occasion merely to 
hand you an account-sales of the five bags of dollars 
received by the Lady Arabella, on joint account, one 
half of the net proceeds $2,561, with interest thereon 
$6 72 cts., say f 2,667 72 cts. is passed to your credit, 
which, if found correct, please to enter accordingly. 
Believe me, truly, gentlemen. 

Your ob't serv't, 

William Williams. 
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London, 12th January^ 1837. 
Messrs. Sillem & Co. 

Hamburgh. 
Gentlemen^ 

I am in receipt of your valued favor of the 3d 
inst. accompanied by my account-current and interest 
account to the 31st ult., which having been found cor- 
rect, the balance in your favor of 10.525 marks banco, 
has been passed to a new account in conformity. En- 
closed, you will find your account-current, with inter- 
est account to the same period, balance in my favor 
£1 ,605 6s. 4d.y which you will please to examine; and 
if found in order, pass to my credit under date the 
1st inst. I am, 

Respectfully, gentlemen. 

Your ob't serv't, 
James Robinson. 



Pittsburgh, lOth May, 1836. 
J. Ainswortb, Esq. 

Philadelphia. 
Dear Sir, 

My particular friend, Mr. George Gilchrist, of 
this place, who is the bearer, will have the honor of 
paying his respects to you personally. 

He visits Philadelphia in the way of business, and 
as his credit is unquestionable and extensive, I shall 
be glad to hear that you have opened an account with 
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him ; fully assured that it will be for your mutual 
interests. 

I am, dear sir, 

Your most ob't serv't, 
Andrew Brown. 



Naples, 17th April, 1836. 
Messrs. Chapman &; Co. 

JVew York. 
Gentlemen, 

I have received in due course your esteemed 
circular of the 6th ult., informing me of your new 
establishment in Liverpool, on a similar footing with 
your well-known respectable house at New York. 

In order to balance my account-current, I give you 
permission to draw on me for amount of the same, at 
thirty days' sight. I shall, in a short time, make you 
a consignment of some goods, which I intend for your 
market, and hope you will exert yourselves in the sale 
thereof, in order to encourage me to further specula- 
tions, the repetition of which will depend on your 
exertions. 

I remain, respectfully, yours, 

W. Pemberton. 
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London, 4th July, 1836. 
Messrs. Crawford & Dunn, 

Plymouth, 

Gentlemen, 

In reply to my letter, furnishing them with copies 
of my correspondence with you, relative to the order 
for wines with which you were so obliging as to favor 
me, my friends at Oporto inform me, that in order to 
open an account with your respectable house, they 
will ship JO pipes port. No. 1, at 164,000 reis ; and 
10 pipes. No. 3, at 136,000 ; the 10 first mentioned, 
and 6 of the latter, to be for your account, the other 6 
on their account ; it being at your option, however, to 
take the whole, should you approve of the qualities, 
conformably to your proposal of the 10th May last. 

As soon as I am put in possession of any further 
particulars as to freight being engaged, &c., I shall not 
fail to give you the necessary information for your 
guidance in eflfecting insurance. I have no advice of 
any vessel loading there for your place ; but, as the 
wines will be ready for shipment in the course of the 
present month, my friends will, in case no opportunity 
offers direct, ship 6 pipes. No. 1, on board any vessel 
that may intend to touch at Falmouth, Dartmouth, 
Exeter, Southampton, or Plymouth, as requested in 
your letter of the 16th May. 

I have no doubt that my friends will pay such 
attention to the quality of these wines, as will insure 
them a continuance of your orders, which I shall be at 
all times happy to forward, and they to execute. 

Should you wish me to effect the insurance, I will 
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do it with much pleasure and without charging com- 
mission. I think it might be effected at I2s. 8d. to 
155. 9d. per cent. 

Believe me, very truly, Gentlemen, 
Your ob't serv't, 

William Thomas. 



London, 5th Aug. 1836. 
Messrs. Crawford & Dunn, 

Plymouth. 
Gentlemen, 

My friends at Oporto inform me, under date of 
the 11th ult., that not wishing to send your wines too 
new, before they were perfectly bright, and in proper 
state for this market, they had not shipped them in a 
vessel which had taken in some pipes for your port ; 
but that they would avail themselves of the next 
opportunity that offered. In order to secure you the 
benefit of the summer premiums, I have opened a 
policy by ship or ships at 12i. Qd. per cent., which is 
the lowest rate at which similar risks have been done. 
Believe me, truly, Gentlemen, 
Your ob't serv't, 

William Thomas. 
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London, 1 1th Aug. 1836. 
Messrs. Crawford &; Dunn, 

Plymouth. 

Gentlemen, 

I am this morning favored with your much 
esteemed letter of the 9th instant, and am extremely 
sorry you should consider there has been any improper 
delay in shipping your wines ; but I feel confident that 
my Oporto friends acted for the best. Shipping is 
very scarce there, and I am informed that fireights had 
risen to 3 guineas per ton. 

With respect to sending out the vessel, you have at 
your port of about 360 tons ; should you determine 
on so doing, and will consign her to my friends therei 
Messrs. Dawson, Forbes & Co., I am certain they 
would do every thing in their power to serve you, not 
only by giving her a preference of what wines they 
might have to ship themselves, but by inducing their 
friends to do the same. 

I would suggest that, as soon as you come to a 
determination on the subject, you should write to my 
friends not to engage freight for your wines in any 
other vessel, and the same to the company. It is 
possible they may have already succeeded in obtaining 
freight for them, for it being known that freights were 
high and vessels scarce, some may have been sent out 
from different ports. This is a point for your consid- 
eration. Expecting your determination and orders for 
insurance, 

I remain, truly, Gentlemen, 
Your ob't serv't, 

W. Thomas. 
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LoM3>ON^ 16^A Aug. 1836. 
Messrs. Crawford & Dunn, 

Plymouth, 

Gentlemen, 
Your esteemed favor of the 14th inst. is before 
me, and I note your determination to despatch the 
snow "Wellington," for Oporto, addressed to my 
fiiends there. I feel much obliged for this preference, 
and am confident they will use their most strenuous 
endeavors to fulfil your wishes. Should no great 
number of vessels arrive out before the Wellington, 
the voyage will, no doubt, answer your expectation \ 
and it is as well that you intend her to take wines for 
thb port also, as she has too much tonnage for the 
western ports only. 

Annexed, you will receive copy of the policy and 
an account of insurance, effected by your order on 
||ths (fourteen sixteenths) of the above vessel, valued 
at X600, amount to your debit £10 IO5. Finding I 
could get it done at 30^. out and home, you will per- 
ceive I have embraced the opportunity, and hope you 
will consider the premium moderate. I deemed it 
more advbable to do so, than run the risk of an 
advance of premium on the homeward voyage, on 
account of the winter season, which is fast approaching. 

I am thankful for your ofkt o! Captain Tickle's 
taking any parcel out tot my firiends, but at present 
have no occasion to trouble him. 

I remain, most respectfully, 

Geatlemen, your ob't serv% 

W. TjMMiAS. 

14 
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London^ I7th Aug. 1836. 
Messrs. Crawford & Dunn, 

Plymouth. 
Gentlemeni 
I had this pleasure yesterday, and have now to 
inform you, that having made application on 'Change 
to the Oporto houses, I find there are some wines on 
order for your port, and I have secured a preference 
of them from Messrs. Halt & Co. and Mr. Dodd ; 
but I am told, that all wines arriving at your port are 
subject to 5s. per pipe, harbor or town dues, whether 
landed there or not. Please to inform me if that be 
the case ; for if so, the Wellington had better come to 
this port first, and I can get the policy altered accord- 
iQglyi to London and Plymouth, instead of Lon- 
don, with liberty to unload at Plymouth, and the 
policy for your wines also. 

I remain, gentlemen. 

Your ob't serv't, 

W. Thomas. 



London, 2Sth August, 1836. 
Messrs. Crawford &; Dunn, 

Plymouth. 
Gentlemen, 
I duly received your letter of the 19th instant, 
and notice what you. say relative to the 5«. per pipe 
exacted by your collector on all wines arriving at your 
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port, an imposition which, I hope, with you, will be 
done away with. However, as you have determined 
that thb charge S:hall be paid by the ship-owners, and 
not by the consignees of the wines, the objection is re- 
moved, and several of my friends have, in consequence, 
ordered their wines to be shipped in the Wellington. 

I have mentioned to my Oporto friends, your desire 
to substitute old wines for new, and have recommended 
their acquiescence in your wishes, and should you, at 
any time previous to the 3 1st December next, make up 
your order to 50 pipes, I shall vrith pleasure make you 
an allowance of 4000 reis per pipe on the whole fifty. 

By a letter of the 1st instant from Oporto, received 
this morning, I learn that my friends had not engaged 
freight for your wines, and that no vessel was offering 
direct for your port, few having arrived out ; therefore 
I feel assured, the Wellington will be in good time. 
Freights were still 3 guineas per ton. 

Believe me, sincerely, gentlemen. 

Your obedient servant, 

Wii«LiAM Thomas, 



London, 38^ August ^ 1836, 
Messrs. Crawford & Dunn, 

Plymouth. 
Gentlemen, 

Enclosed, I beg to hand you a letter received this 
morning by the Dido, via Falmouth, from Oporto, and 
which will, no doubt, inform you of the arrival out of 
the Wellington on the 35th ult. ; and that she was ex- 
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pected to be loaded in about three weeks from tbst 
toe for your port and thb. My friends advise me 
that they intended to ship your 15 pipes by her at 3 
guineas per ton freight. 

I remain, gentlemen. 
Your ob't serv't, 

William Thomas. 



London, 18^A October ^ 1836. 
Messrs. Crawford & Dunn, 

Plymouth. 

Crentlemen, 

At foot I have the pleasure of waiting on you with 
an invcMce of your 1 5 pipes port per " Wellington," 
Captain Tickle, which vessel is, I hope, by this, arrived 
at Plymouth, having sailed on the 26th of last month ; 
she was fortunate in obtaining 3 guineas per ton, which 
she would not have done, had not my friends exerted 
themselves powerfully. Another friend of mine, at my 
solicitation, shipped 80 pipes on board her to my con- 
signment. The freight had fallen to 60#. per ton. On 
Captain Tickle's arrival here, I shall be most happy to 
render him every assistance in my power. 

Enclosed, you will please receive bill of lading for 
these wines, and for the 5 pipes which it is at your op- 
tion to take or not ; likewise Messrs. Forbes & Co.'s 
draft on you at 9 months' date, from the 26th ult. for 
tile amount thereof, 3,320 mil. 000 reis, exchange as 
per Lloyd's List when due; as also for supplies to 
Capt. Tidde £136 33#. 6<{. at bOd. per mikea, at 90 
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days' date, both which drafts I will thank you to return 
me accepted at your convenience. 

For your information, I beg to state that the exchange 
on Portugal has every appearance of rising, having been 
done yesterday at 49^ on both Lisbon and Oporto. It 
comes from the former at 50^ to | and from the latter 
5 Id. I call your attention to this circumstance, solely 
with a view to your interest, since it might suit you to 
pay the amount of the wines, under discount, at the 
present rate of exchange. It would make no difference 
whatever to my Oporto friends, who will receive the 
same amount in milreis, let the exchange be what it 
may. I confidently hope that the quality of the wines 
will be approved, and that the whole transaction will 
have been so ably managed as to merit a continuance of 
your favors. Should you resolve on sending the Wel- 
Imgton out again, my friends will be happy to see 
Captain Tickle once more. 

I have valued your wines in the policy at £500, 
which will fully cover the costs, after deducting charges, 
in case of loss, calculating the exchange at 50d. I 
hope this will meet your approbation, which I shall 
ever be anxious to secure. 

And I remain, gentlemen. 
Your ob't serv*t, 

William Thomas. 



14 < 
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LfONDON, 23d October^ 1836. 
Messrs. Crawford b Dunoi 

Plymouth. 

GeaUemen, 

I un dalj favored with your letters of the Idth 
and 21st instant, to the former of which I should have 
replied in course, had I not been unavoidably prevented. 
These letters have put me in possession of two bills 
W this city, one for £235, the other for £219 7$. id^ 
together £454 7«. Icf., which sum, deducting interest 
at 5 per cent, per annum, as per statement at foot, and 
calculating the exchange at 49^1^ per milrea, is equiva- 
lent to 2,286 mil. 408 reis ; and consequently leaves « 
tmlance in my favor of 33 mil. 592 reis ; or at the ex- 
xjhange of 49d. is £6 17 s. 2(2., which small sum please 
to credit me in account. 

The exchanges, as I predicted, are rising, having 
been to-day at 50^., and I doubt whether my Oporto 
Jnends will not be losers ; but, of course, as I made 
the oSkVf and you accepted it, I must abide the <;on- 
3equence. 

I am glad to find that you are pleased with the 
manner in which my friends attended to your wishes 
in procuring for your vessel so good a freight ; and I 
perceive it is your intention to send the Wellington 
out again, provided I can get any outward-freight for 
her. This, I fear, will be impracticable, as the regular 
traders at all times command a preference. Besides, 
the time she would require to be on the berth would 
absorb all the freight she could earn. 

I shall dispose of the cork wood which may remain 
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from the stowage, and accouDt with you for the net 
proceeds. 

Remaining^ very tr«l}r# 

Your ob't serv't, 

W. Thomi*. 



LoN]>oN| 3d JWv. 1836. 
Messrs. Crawford & Dunn, 

Plymoutii. 
Gentlemen, 
1 am in receipt of your much este^ooed favor of 
the 31st ult., and have now the pleasure to advise 
you of the safe arrival of the " Wellington." She is 
in the London Docks. Captain Tickle has made 
bis entry, and will commence discharging his cargo 

40-m(HTOW. 

I shall endeavor, in conformity with your instruc- 
tions, to procure a freight for the " Wellington ; " but 
the navigation to the north bemg closed, and vessels 
more plantifid than cargoes, I am apprehensive there 
ymil be no alternative but to send h^ to Sunderland 
40 load coals £9r your port, as pointed out by you as a 
^* dernier resort. ^^ 

I remain, Sir, 

Your ob't serv't, 

W. Thomas. 



Digitized by 



Google 



164 GENERAL CORRESPONDENCE. 

London, ll^A J^ov. 1836. 
Messrs. Crawford b Dunn, 

Plymouth. 

Gentlemen, 

This morning's post has brought me your letter 
of the 8th inst., with an enclosure for Capt. Tickle, 
which has been delivered to him, and you will hear 
from him in a day or two. The Wellington, I am 
sorry to say, has not yet discharged, owing to the 
number of vessels in the docks wine-laden. I expect 
she will complete her discharge in two or three days, 
when, as there are no freights oflfering, she will proceed 
to Sunderland for coals. 

In compliance with your instructions, I have en- 
deavored to effect insurance on her for £800 to Sun- 
derland, and back to your port ; but I can get no one 
to look at it for 60#. per cent. ; indeed, some have 
refused to underwrite her at 3 guineas. As your 
order is conditional, ''if to be done at a moderate 
premium ;" and as the vessel will not be ready for a 
few days, I shall await your further directions, which I 
hope to receive by return of post. If, in the interim, 
I can get the risk done at 50^., I shall do it pro- 
visionally, subject to your approbation. 
Believe me, truly, gentlemen, 

Your obedient servant, 

Wm. Thomas. 
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London, lltb JVbv. 1836. 
Messrf. Crawford b Dunn, 

Plymouth. 

Gentlemen, 

Referring you to my respects of the 11th inst., 
and not having since heard from you, I now beg to 
inform you that I have effected the insurance for £800 
on the Wellington. Not having been able to induce 
any one of the underwriters at Lloyd's to take the 
risk at 3 guineas, much less at 50s. per cent., I was 
obliged to apply to the Royal Exchange Assurance 
Company, who agreed to do it at the 3 guineas, but 
without the clause, ^< subject to your approbation.'* 
Consequently^ if you have d(»)e it at your port, one 
hatf of each policy must be cancelled. I am truly 
sorry that I could not do better for your interest, but 
it was impossible ; and as the vessel is about to move 
into the river, I did not feel justified in delaying it. 
Cost to your debit per account, £27 48* lid. 

The wines have all been landed, but are not yet 
gauged. The custom here is, to pay freights the 
Saturday week after the quantity is ascertained. I 
diall hand you the account of freight, and of Capt. 
Tickle's disbursements, in my next. 

I fear I shall not be able to obtain more than £21 
per ton finr the eork, which will scarce cover the cost; 
but Capt. Tickle tbraks I had better accept that price, 
dian let him take it round first to Sunderland, and then 
to your port, at the risk of breakage, waste, &c. I 
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shall, therefore, close with this offer in a few dajs, if I 
cannot get a better. 

I ami truly, your ob't serv't, 

W. Thomas. 



London, 5th Dec. 1836. 
Messrs. Crawford b Dunn, 

Plymouth. 

Gentlemen, 

I have to acknowledge receipt of your esteemed 
favor of the 19th inst., and am sorry it did not come 
to hand until after I had disposed of the cork; of 
which, enclosed, you will receive the account-sales, 
net proceeds to your credit, £64 3s. 4d. 

I am pleased to observe that you approve of the 
insurance per ^< Wellington," and now wait on you 
with an account of her freight, £198 IQs. 4J. to your 
credit likewise. 

On the other hand, I have debited you £214 I2s. 
lOd. amount of my disbursements on account of the 
said vessel at this port. 

You will observe the sum of 10 milreis deducted 
for plunderage of one pipe of wine, marked M, which 
the surveyors at the docks gave against the ship. 
There were other deficiencies, but which they gave 
against the shippers. I have the certificate, but do 
not transmit it on account of the postage ; should you 
wish it to be forwarded to you, I will embrace the 
first opportunity by private hand. 
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The vintage in Portugal has proved very short of 
what it was last year, though, the quality of the wines 
in general is expected to be superior, and nearly equal 
to that of the vintage of 1815. When you have formed 
an opinion of those per Wellington, I shall be glad 
to learn it; and at all times it will afford me much 
pleasure to execute your commands ; being most 
faithfully, gentlemen. 

Your obedient servant, 

Wm. Thomis. 



London, 19^A Dec. 1836. 
Messrs. Crawford & Dunn, 

Flymouth, 

Gentlemen, 

I have received your favor of the 17th inst., 
enclosing a letter from Mr. R. L. Kingston, agent to 
Lloyd's at Dartmouth, communicating the unwelcome 
intelligence of the loss of the "Wellington;" which 
was, however, known here yesterday, from the same 
quarter. I am much grieved at this misfortune, par- 
ticularly as the cargo of coals is not covered. It now, 
however, proves fortunate that I sold the cork, or it 
would have increased your loss. 

I have laid Mr. Kingston's letter and your's before 
the Royal Exchange Assurance Company, who approve 
of the steps taken, and expect to be furnished in due 
course with the captain's protest, and account-sales of 
what may be saved ; when, if every thing is found 
correct, they will settle the loss on the pcdicy, without 
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hesiuitioa* Their ptyments are made witbb one week 
dter the loss is adjusted. You will, therefore, do well 
to forward me die documents re^ired^ es soon ms diey 
can be procured; And the instant I have arranged with 
them, I will acquaint you with the amount which may 
be at your .disposal. 

Your draft, under date of the 7thinst. at 30 days' 
date to your own order, shall be duly honored, althou^ 
you do not state the amount ; but I presume it will 
be in conformity with the account handed you. The 
primage and pierage on wines from Oporto are inva- 
riably 6 per cent, per pipe, and not 5 per cent. 

The exchange on Oporto is on the decline, being 
to-day at 48J per milrea. Should you be in want of 
wines, I shall be happy to forward your orders^ and 
that you may secure the advantage to be derived from 
the present state of our exchange, I shall have no 
objection to accept the loss per Wellington in payment. 
Awaiting your determination, 

I remain, truly, gentlemen, 

Ybur obedient servant, 

Wm. THoifia. 



Charleston, S. C. March 1, 1837. 
Messrs. James Robertson & Co. 

New York. 
Gentlemen, 

We are fiivored with your letter of the IMb 
ult. requesting us to fiimish you with a stateBent 
of the present state of oar market. 
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The operations ia Upljind cottons this week have 
been limited, and the market closed heavily for all 
descriptions, except prime and. choice qualities, which 
continue to maintain their prices, and for which there 
is a good inquiry. We learn that 18 cents was ofiered 
and refused for a choice crack brand. For inferior, 
there is no inquiry, and holders of middling to good 
qualities, who have received orders to sell, have, in 
several instances, been compelled to submit to a 
reduction in price to effect sales. The transactions 
of the week comprise about 2,300 bales at the fol- 
lowing prices: 73 at 15; 121 at 15}; 130atl5f 
181 at 16; 102 at 16f ; 5 at 16^; 592 at 16} 
6 at 16f ; 30 at 16}; 250 at 16|; 1,003 at 17 
266 at 17J; 68 at 17}; 115 at 17f ; 122 at 17} 
and 127 at 17f ; together with about 60 bales, a 
fancy article, at sales not transpired. In Sea Islands 
there was some inquiry during the week, and an 
evident disposition shown on the part of buyers to 
make purchases at a reduction in prices, which the 
factors appeared unwilling to submit to. Yesterday, 
however, the transactions were extensive — the sale 
of upwards of 300 bales having been effected at 
from 50 to 56 cents; lOQ stained have been disposed 
of at from 25 to 30, and a few bales Maines at 50 
cents. 

The rice market continues brisk, with a demand 
for all qualities. The stock in factors' hands is very 
light. The sales of the week are 1,115 tiercesy 
at the following prices: 12 at $3}; 101 at SJ; 
54 at 3; 504 at 3§; 134 at 3, and 368 at 3}. 
15 
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Rough rice was also much inquired after during 
the week, and the sales comprise about 20,000 busheld 
at the following prices: 7,000 at 91 ; 2,000 at 93; 
5,700 at 94 ; and 2,100 at 96 cents. 

There was some activity in flour this week, and 
transactions have taken place, principally for the 
West India market, at our quotations. There is a 
good supply on hand of all kinds, except Canal flour, 
which is very scarce. 

Five cargoes of North Carolina c6m hstve been 
received since our last, in all about 14,000 bushels, 
which sold from 105 to 109 according to quality. 
Two cargoes of gats have been received, which 
brought 72 cents. About 363 bales hay, received 
during the week of foreign importation, brought 16^. 

The numerous attendance of country dealers, has 
Caused an animated business in groceries generally. 
Louisiana sugars have been sold at 7f ; 60 hhds. 
F. D.'s and 68 El Destino sugars, (superior brands,) 
have been sold from the wharf at terms not transpired 
— sales of the same description have been efiected 
from stores at 10 to lOj; 200 bags Rio cofiee sold 
at 12i, the article is very scarce. 50 hhds. New 
Orleans molasses sold at 40 cents. 

Lard has been sold at various prices. About 50 
kegs brought 14 cents ; 200 kegs, 12^ to 13; and at 
auction, prime new lard brought 13J to 14 cents. 

Bacon is in limited demand. Al)out 6,000 lbs. 
bacon, hog round, large size, 12| ; 6,000 pounds, 12J# 
A lot small hams, Baltimore cured, sold at 16 cents. 

The sales of spirits during the week are 50 bbls, 
northern gin at 53 ; 20 hhds. Baltimore whiskey at 
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^2 cents, aod 250 bbls. Malaga wine, prices not 
transpired. Domestic liquors are scarce and in de- 
mand. 

Awaiting the pleasure of your commands, we beg 
to subscribe ourselves, 

Your ob't servants, 

Harris, Bell ii Co. 



New York, March 15th, 1837. 
Messrs, Brown, Brothers k Co. 

Liverpool. 

Gentlemen, 

The discouraging nature of advices from abroad, 
in connection with financial difficulties at home, has 
created for the present an almost total suspension of 
demand for cotton, and during the last week the trans- 
actions have continued on so extremely limited a scale 
as is unworthy of particular detail. For the few 
small parcels which have been disposed of, holders 
have found it necessary to submit to some reduction, 
though the limited nature of the operations would 
scarcely justify us in stating any specific or general 
decline. The arrivals have been 4,241 bales. 

Drugs and Dyes — We continue without any impor<- 
tant transactions to notice ; among the sales since our 
last, we notice 1,500 lbs. camomile flowers, at 17 cents, 
6 mos. ; 2 casks inferior German do. 10 cents, 6 
mos. ; a small parcel French sulphate of quinine, 
^1 45 ; a small lot oil of peppermint, ^5, both 6 mos. ) 
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and a few cases liFer and garnet shellac, 26 a 2&i 
cents. 

Dyewoods — ^There is but a moderate supply at 
present in market of any description, though the de- 
mand for all kinds is limited. In addition to the sales 
noticed in our last, we have only to report some Mara- 
caibo fustic at $16. A cargo of Campeachy logwood, 
just received, was disposed of before arrival. 

Fish — ^The stock of mackerel continues small, and 
prices retain an improving tendency. A considerable 
parcel of No. 3 sold at $6 50, cash ; cod, from vessel, 
sell at $4 for small, and $3 75 for larger quantities. 
Other descriptions generally continue as last noticed. 

Flaxseed — A quantity going on board the packet of 
the 24th, wilt probably be the last shipment this sea- 
son. We have no sales to notice. 

Flour and Meal — All descriptions of wheat flour 
continue in very limited demand. For western we 
continue former rates, but some descriptions of south- 
em have again declined fully 12^ cents : sales of New 
York city, from foreign wheat, at ^^J^O '^^ « t^^l 
Georgetown and Baltimore Howard street, $11 50; 
Alexandria and Philadelphia, $1 1 ; and Fredericks- 
burgh, $10 50 a $10 75. A sale of 100 barrels 
Baltimore city, from foreign wheat, was made at 
$10 50, 60 days. Rye flour having arrived more 
freely, the price has declined fully 25 cents; sales 
from wharf at $8 75. 

Grain — ^The stock of foreign wheat is constantly 
accumulating, and the only sales we have to notice 
are 7,000 bushels Odessa, and 3,000 red German, on 
terms not transpired. Foreign rye, also, is arriving io 
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considerable quantities, and some parcels have been 
sold at $1 28 a $1 30. The supplies of corn arriving 
continues small ; about 4,000 bushels southern, from 
New Orleans, sold at $1 07 for 66 lbs. 60 days, with- 
out interest; and 600 bushels Jersey yellow, at $1 03, 
running measure. 

Hemp — The stock of all descriptions is small. 
About 20 tons Sisal sold, from store, at $166, 6 mos., 
and but a few tons now remain in first hands. 

Iron — We have nothing to say on this article, fur- 
ther than to confirm our remarks of the 1 6th inst., and 
to add that pig iron tends downward, though sales con- 
tinue to be made at our quotations. 

Leather — 3,700 sides sole were disposed of by auc- 
tion, 12th inst., at prices which exhibit no variation 
from previous rates. 

Molasses — An importation of 26 hhds. and 200 
barrels prime New Orleans sold at 40 cents for hhds. 
and 41 cents for barrels. The demand has become 
less animated, and several importations now remain in 
first hands, though there is no perceptible indication of 
any decline in prices. 

Oils — Sales of whale continue to the trade at 42 
cents. Sperms have not varied. English linseed, in 
parcels, has been selling pretty freely from vessel at 
$i 10, 6 mos.; and American, in barrels, has sold 
at $i 04, cash ; a few qr. casks olive have sold at 
$1 06, 6 mos. The balance of a recent importation 
of palm, amounting to 18,000 lbs., which embraces all 
in first hands, has been sold at a rate not made public. 

Proviftons— The demand continues animated for 
beef, and mess having become scarce, the rate is ad- 
15 • 
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vanced to $13 a $16, including old and new; 300 bar- 
rels old prime, city inspection, have been bought to go 
out of the market at $8. Pork remains dull, and 
prices as before. Lard has been arriving freely from 
New Orleans, and we reduce our rates to 12 a 13 
cents. 

Rice — There has been no variation in the rates for 
rice, though the sales during the week have been less 
extensive, embracing only about 460 tierces at $3 76 
a $3 87 J per 100 lbs. 

Salt — An invoice of 600 sacks Liverpool, Ashton's, 
has been sold at a rate not made public. There is a 
further quantity of Liverpool sack, besides a parcel of 
Cette, and one or two cargoes of Turks Island, in 
market unsold. 

Spices — A lot of 300 bags E. I. race ginger has 
been sold at 7f cents, 6 mos., a further improvement. 
The sale of pimento and pepper are confined to small 
parcels to the trade at previous rates. By auction, 
26 cases cassia, 10; and 8,000 mats, 10} cents per 
lb. 6 mos. 

Spirits — ^The market has become a little better fur- 
nished with brandy by an arrival direct from Bordeaux, 
which includes also a small portion of Rochelle, none 
of which, however, has yet been sold ; since our last, 
sales have been made of 40 hf. pipes and a few barrels 
E. Seignette, at$l 37}; crown brand, $1 36 ; and a 
few hf. pipes J. J. Dupuy, grape, $1 30. The stock 
of Holland gin remains extremely low ; of the wheel 
grape, further sales have been made at $1 03. In 
domestic spirits no change has occurred. 

Sugars — ^There has been quite an animated demand 
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since our lastf and considerable cpiantities of New 
Orleans and Porto Rico baring been landed, sales 
have been extensive of those descriptions at prices 
exhibiting a decline of one half a cent on the formeri 
while on the latter an improvement of one quarter has 
been obtained. There is a fair supply of box sugars 
in market, in which, however, but little has been done, 
as they chiefly remain afloat. The sales include 900 
hhds. New Orleans at 7 a 7f , including a few at 7f ; 
400 Porto Rico, 9 J a 1 ; 60 boxes very prime brown 
Trinidad, 9 ; about 60 do. white Havana and Trini- 
dad, 11 J; 60 boxes Boston steam refined loaf, 16; 
and a few bags new crop white Brazil, 10 cents. By 
auction yesterday, 47 hhds. New Orleans sold at 6f a 
7 cents, 3 a 4 months. 

Sumac — The market is well supplied with Sicily, 
but holders appear to prefer awaiting the return of 
river navigation, to submitting to any reduction at 
present. By auction, 60 bags, from Palermo, sold at 
$85, cash. 

Tobacco — We have no sales to notice, with the ex- 
ception of those by auction, which consist of about 
130 hhds. merchantable and unmerchantable Ken- 
tucky, generally very inferior, at the rates noticed in 
our last. 

Freights — To Liverpool and Havre remain ex- 
tremely dull. The rates in the packets for Liverpool, 
however, are advanced id. a |d. For Havre the 
rates have not varied. 

Exchange — Sales of British bills for the last packets 
were made as high as lOj per cent., although through- 
out the rates were variable, and finally closed at 9f a 
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10, cash. The sales on France were at f. 5. 17} a 
f. 5. 20 ; Holland, 40| ; Hamburgh, 36 a 36^ ; and 
Brepen, 81 cents. 

Referring you to our favors of the 1st inst., 
We remain, gentlemen, 

Yours very truly, 

Smith, Jones b Son. 



London, 2Ut May, 1836. 
Messrs. Keeler b Co. 

JVcu; York. 

Gentlemen, 

Since our last of the 18th inst., which we confirm, 
we are without any of your esteemed favors. 

But little change has taken place in our markets 
during the week. 

In cotton, the transactions have been very limited, 
the sales not exceeding 2,500 bales of all kinds. A 
parcel of 368 bales Surat realized, however, full prices 
at public auction on Friday last, the greater portion of 
them having been disposed of at 9}e2. per lb. 

The demand for sugar still continues dull. Strong 
and colory qualities are sought after just now, and 
are obtained with difficulty, the supply on hand being 
extremely small. On Wednesday, 3,846 bags of Mau- 
ritius were offered at public sale, but they went off 
heavily at a shade below our last quotations ; a reac- 
tion, however, took place on Friday, when a lot of 
1,350 bags obtained an advance of &d. per hundred 
weight upon the previous prices. 
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Offers of 26s. to S6tf« have lately been made for 
good molasses^ but tbey Were not accepted } although 
this article still remains dull of sale. 

There has been but one public sale of Plantation 
coffee since our last, the principal part of which was 
bought in. The demand for all kinds of Berbice, Ja- 
roaicai and Demerara, has been extremely limited, the 
grocers still continuing to purchase but sparingly, and 
former prices are with difficulty supported. The 
public sale consisted of 22 casks and 490 bags, all 
Demerara, good to fine ordinary, 78^. to 84^. 6d.; 
triage, 745. per cwt. The demand for East India is 
confined to but few purchases at former prices, and 
the transactions are principally in small parcels of Ba- 
tavia, of ordinary pale, and even inferior quality, at 
63*. to 68*.; also for Sumatra, at 44*. to 47*.f Cey- 
lon, good, ordinary, at 64*. 6d. to 66*.; for Mochai 
the previous quotations are fully suf^rted, and there 
is a better inquiry. In foreign the transactions are 
extremely limited, particularly for the inferior descrip- 
tions, which though offered at a reduction of 1*. per 
cwt., do not meet with any attention ; St. Domingo 
may be purchased at 66*. to 67*., and Brazil of good 
ordinary quality, 66*. to 66*.; and for a small lot of 
colory, 60*. to 61*. are still in a few instances ob- 
tained, but the transactions are on a limited scale. A 
floating cargo has been sold, deliverable at Rotterdam, 
at 66*. 6d. per cwt. 

There is but very little doing in British Plantation 
cocoa ; the recent importation has had an unfavorable 
effect on this article. For Brazil, of good quality, 
23*. is asked, and the offers of 22*. are refused, but 
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the actual transactions are confined to but few pur- 
chases. Government has issued a contract for 40 
tons. 

Rice has experienced a decline of Is. to 2$. on fine 
new Carolina, and also Is. on Bengal ; but Cargo, 
Manilla, and Java are held for former prices, and there 
is but little business doing. At public sale on Thurs- 
day, 700 bags Bengal were ofiered, and only a small 
portion found buyers ; good middling white Bengal at 
125. 6d. to 135. per cwt. 

The large quantity of saltpetre pressed upon the 
market has caused this article to be exceedingly dull 
of sale, and sales have been made at a decline of l5. 
per cwt. for the inferior descriptions, whilst the fine 
supports former prices: 400 bags ofiered at public 
sale, — Calcutta, 29| refraction, also 2,900 bags Alex- 
andria, 4i and llf, which was principally bought in 
at 245. to 255. for the former, and 265. 6d. to 265. for 
the latter. For East India refined 295. to 295. 6d. is 
still demanded. There is but a trifling demand for 
English refined, which is ofiered at QU. 6d. per cwt. 

The large quantity oflfered at public sale on Friday, 
comprising 6,284 bags and 2,070 mats, went at a de- 
cline of l5. per cwt., the latter was Egyptian, refrac- 
tion 32^, and was all bought in at 235. to 245. per 
cwt.; of the former about three parts found buyers, 
refraction 94 to 36f , 235. 6d. to 285. 6d.; a few lots, 
duty paid, refraction 3 to 9J, 275. to 285. 6d. 

The late advance on the Company's sale of indigo 
is fully supported. For export there is a better de- 
mand ; and for home use there is a fair business doing. 
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but at present speculators evince little disposition to 
purchase. 

Lac dye has been extremely depressed for some 
time, and prices for middling qualities have been as 
low as lOd. per lb.; there have, however, been several 
parcels taken on speculation ; there is also a better 
demand for home use and shipping, and the market 
generally is looking much better, and prices are likely 
to advance. 

Cochineal. — ^There is a good demand principally 
for shipment to India and China, and for home con- 
sumption there is also a better inquiry. By advices 
received from Vera Cruz to the 4th February, it is 
stated that the stock was much reduced, and the quan- 
tity that would be shipped to England prior to next 
September, would not exceed 300 bags. 

The good qualities of annatto in demand at former 
prices. Cream tartar and argol but little sought after. 
Safflower, inferior sorts, dull of sale, the good qualities 
in fair demand. Sumac meets with a steady sale. 
Turmeric in better demand. Yellow berries not much 
sought after, prices declining. Valonia meets with a 
steady demand, the stock being small. Galls are in 
fair demand for shipping and home use, at our quota- 
tions. For shellac there has been a good inquiry, but 
the actual transactions have been confined to few pur- 
chases at full prices. 

At public sale, on Thursday, New South Wales and 
Tuscany Wool was principally bought in, the quality 
being of but a secondary description, at about former 
prices. 

The prices of all description of common fish oils 
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have beeo fully supported during last week, and in fair 
demand, both for shipping and home use. In linseed 
oil considerable business has been done for shipment 
to New York and home use, at an advance of 20^. to 
305. per ton, £28 10s. having been paid, and there 
are now buyers at that price, but no sellers under £29 
per ton. In olive oil the only sale that has taken place 
is a small parcel of Gallipoli at £53 to £54 per ton. 

1,000 barrels of rough turpentine have been sold at 
135. 3d. on Liverpool terms, and for 950 barrels now 
oflfering, the same prices are demanded. Spirits dull 
of sale. 

The large expected supplies of tallow from Russia, 
and the home produce being extensive, causes the 
market to be dull, and prices have declined Sd. per 
cwt. The melters and others still refrain at present 
from purchasing to any extent, and only buy sufficient 
for their immediate use. For delivery the transactions 
are still trifling, and, of late, have been principally 
confined to a few speculators. 

Trusting that these advices may be of use, and 
referring you to the annexed Price Current, we have 
the pleasure to subscribe ourselves. 
Gentlemen, 

Your ob't servants, 

B. A. GOLDSCHMIDT & Co. 
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Calcutta, JVbt;. 9th, 1836. 
Messrs. Reed, Jones fa Co. 

Baltimore. 

Dear Sirs, 

The ship Cornelia, Captain Thompson, leaves 
for your port to-morrow, and we avail ourselves of 
the opportunity to wait upon you with the state of 
our market. 

The season has opened with considerable activity, 
and since the holidays we have had numerous arrivals 
both of French and English, which have given an 
impetus to the market. Purchases of indigo to arrive 
continue to be made, and up to this date about 23,000 
maunds have been taken in this way, and prices may 
be considered as having somewhat advanced since 
the middle of September, when the first of these 
transactions took place. It is difficult, indeed, to 
say what prices would at present be given for the 
highest qualities. The highest, thus paid, has been 
230 rupees per maund, but this is for a whole parcel, 
containing some inferior and washing. Fine blue 
would probably bring 250 rupees per maund, and 
ordinary copper violet 185 a 200. 

The accounts from the upper provinces have lately 
been unfavorable, and the estimate of the crop should 
be reduced to about 112,000 maunds. Of this a 
large proportion has been sold as stated above, and 
together with 26,000 maunds that will be shipped 
to England on planters' account, and not to be 
brought into market at all, will amount to 48,000 
maunds; so that nearly half the crop may be con- 
16 
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sidered disposed of already, before any of it has 
reached Calcutta. Accounts of the July sale of indigo 
in London have been received, and those of course 
tend to keep up the market. 

Silk piece goods and raw silk continue, very high 
and in active request, the late advices from England 
being very favorable for them. Saltpetre has lately 
been in demand, and prices have advanced to 6 
a 7 rupees per maund for 6rst quality, and 5 a 6 
for middling. Freights to England are lower than 
they have been, and considerable shipments are 
going forward. Hides have lately risen considerably, 
and are now in good demand. Goat skins very scarce, 
and worth 35 rupees per 100. Shellac more in 
demand the last week, owing to the arrival of several 
French vessels and consequent inquiry of the article 
for France. Lac dye has risen with shellac; the 
supply of stick lac is small this season, and there 
is a prospect the advance will be maintained. Ginger 
scarce and high, good quality worth 7 a 7 4 per 
maund ; the demand is not so great as it was. Dollars 
207 8 per 100. Exchange 2s. 3 J a 2s. 4 and difficult 
of sale, and there is a prospect of its being at a worse 
rate as soon as a large amount is brought forward for 
sale. 

The following is the cargo of the Cornelia : 2,335 
bags saltpetre, 829 do. ginger, 110 bdls. twine, 100 
bales gunnies, 20 casks shellac, 2,590 pes. silks, 500 
cow hides, and 1,500 goat skins. 

We are, gentlemen. 
Yours respectfully, 

Smith, Payne b Co. 



Digitized by 



Google 



GENERAL CORRESPONDENCE. 183 

London, January 22d^ 1836. 
Messrs. John Harmer b Co. 

Amsterdam. 

Gentlemen, 

Con6rming our last of the 18th instant, with 
invoice and bill of lading of 120 packages printed 
cottons per the William, Captain Thomas Young, 
for your port, to be sold for our account, we have 
now the pleasure to advise the receipt, in due course, 
of your letter of the 15th inst., by which we received 
your bill for £1,000 on John Gore & Co. at three 
months' date, which has since been accepted, and is 
passed to your credit. We have also received three 
firsts for acceptance J of £1,000 each, on Sir William 
Curtis & Co., which having met due honor await 
th^ disposition of the secondsp 

We observe that you have succeeded in purchasing 
100 tubs of spirits, 22 per cent, over proof, at our 
limits ; and w^ credit you with the amount of invoice, 
£3,802 165. 6rf. in cash, 20th of February. 

Your order for the purchase of 600 pieces of printed 
calicos has been executed. The goods have been 
packed in six bales marked J. H. b Co. No. 1 to 6, 
and shipped on board the William, Captain Holmes, 
who will leave this place for your port, early in the 
ensuing week. We have insured the. goods for £8,000, 
and herewith transmit bill of lading and invoice, 
amounting to £7,206 18^. 2d. at your debit the 19tb 
instant. 

Enclosed you will also receive two bills drawn by 
Jopesy Lloyd &; Co» on Muller &; Co. of your place. 
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21st January, at three months' date, amounting together 
to £2,340, with which please do the needful,* and 
place the amount at maturity to our credit. 

We take this opportunity of transmitting the ac- 
count-sales of your 20 tubs of butter per the Ann, 
the net proceeds being £350 16^. &d. due 30th June, 
which amount is placed to your credit. 
We remain, gentlemen. 

Your obedient servants, 

Baring, Brothers & Co. 



* This is a technical expression of considerable value in mercantile 
correspondence as saving a great deal of circumlocotion. 
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EXPLANATORY REMARKS— BILLS— INVOICES— ACCOUNT- 
SALES-INSURANCE— LLOYJyS EXCHANGE, LONDON. 

Although the transactions noted in the preceding 
letter from Messrs. Baring, Brothers & Co., appear 
to consist in making and receiving remittances, in- 
voices and account-sales, together with drawing and 
accepting bills, all simple enough in their way, yet 
an attentive examination into the ramification of each 
circumstance will soon lead to a conviction that there 
is a vast deal more than meets the eye. By classing 
the transactions under appropriate heads, we shall the 
more easily arrive at the peculiar duties connected 
with each. These may be comprehended under the 
titles, — Bill, Invoices, Account-sales, and Insurance. 
With the first of these we will now commence, 

BILLS. 

Bills may be divided into two classes — domestic 
and foreign. Domestic bills, are those which have 
16* 
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their beginniog and end in the same country. Foreign 
bills are those which are created abroad and paid 
here ; or vice versa, created here, and paid abroad. 
Again domestic or inland bills are of two sorts ; — the 
first, properly called a Billj is drawn by one party, in 
the form of an order, and addressed to another ; — the 
second, which is denominated a Note of Hand, or 
Promissory JSTote, is made at once by the individual 
who is to pay it, without being drawn upon any other 
person. The form of each is subjoined. 



Form of an Inland Bill, or Draft. 

JVew York, January Ist, 1837. 
$560 50. 

One month after date pay to our order five hun- 
dred and sixty dollars and fifty cents, for value re- 
ceived. 

J. Brown b Son. 

To Messrs. Wright & Co. ) 
Philadelphia. j 

Form of a Promissory Note. 

JVew York, January 15th, 1837. 
$560 50. 

One month after date we promise to pay Messrs. 
James Brown & Son, or order, five hundred and sixty 
dollars and fifty cents, for value received. 

Wright b Co. 
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When two or more persons grant their note or ac- 
ceptance, attention should be paid to their promising 
^^ jointly and severally ;^^ in which case the holder 
may demand payment of either ; but if they promise 
only jointly y and not jointly and severally, he can only 
demand payment of them jointly. The following is 
the form of a joint promissory note : 

JVew York, March 1st, 1837. 
$275 54. 

Three months after date we, jointly and severally, 
promise to pay to the order of Mr. James Stewart, two 
hundred and seventy-five dollars and fifty-four cents, 
for value received. 

John Miller, 
William Young. 

In each of these forms, the words for value received 
are necessary to constitute a legal document ; and, to 
render them negotiable, they must be made payable 
to the order of the person in whose favor they were 
drawn ; for, without these words, no power is trans- 
ferred to any subsequent holder to recover the amount, 
as there is nothing upon the face of the document to 
show his authority for so doing. But, when the words 
*' or order" are inserted, the instrument becomes im- 
mediately a current security, by the person, in whose 
favor it is drawn or made payable, endorsing upon the 
back of it his name only, which the law holds to be as 
good a transfer of the property as if he had actually 
written, pay to so and so upon it. The holder of a 
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bill thus regularly endorsed, is eotided to obtain the 
amount, when it is due, from the person on whom it 
is drawn, provided that person has previously accepted 
it; or from any of the preceding endorsers, should 
the drawee be unable or unwilling to pay it. The dif- 
ference between a BUI and a Promissory JSTote is this j 
a bill requires the acceptation of the drawee (which 
is effected by his writing his name upon it) before it 
becomes of any value. A promissory note, on the 
contrary, is binding the moment it is made and deliv- 
ered, no acceptance, from the very form of the secu- 
rity, being at all necessary. 

The acceptance of a bill is usually written across tt, 
in the centre. Some merchants write " accepted " 
for so much, payable at such a bank, but many use 
only the word " accepted," which, in addition to the 
signature of the acceptor, is all the law requires. 
Promissory Notes are usually endorsed by writing the 
name only on the back, across the note as before. 

A Foreign Bill is a written order, from a party 
in one country addressed to another party in a dif- 
ferent country, to pay a certain sum at a specified 
time. When the party to whom such an order is 
addressed has signified his intended compliance with 
it, by accepting the Bill, it becomes an engagement to 
pay, which is as binding as any obligation in law. 

A Set of Exchange is three copies of the same 
bill, all of the same tenor and date, excepting the 
words, "first," "second," and "third," by which 
they are distinguished from each other. 

In mercantile phraseology the person who draws a 
bill is termed the drawer ; the person in whose favor 
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it IS drawn, the remitter; the person on whom it is 
drawn, the drawee ; and, after he has accepted it, the 
acceptor. Those persons into whose hands the bill 
may have passed, previously to its being paid, are 
termed endorsers ; and the person in whose possession 
the bill is at any given period, is termed the holder. 
The following is the general form in whicli foreign 
bills are drawn : 

New York J March ibth, 1837. 
£5,000 stg. 

Three months after date, pay this our first of 
exchange (second and third not paid) to the order of 
Messrs. Brown, Brothers & Co., five thousand pounds 
sterling, for value received, as advised by 

Edward Collins & Co. 

To Messrs. Smith, Payne & Co. > 
London. X 



JVew York, March 15^A, 1837. 
£5,000 stg. 

Three months after date pay this our second of 
exchange (first and third not paid) to the order of 
Messrs. Brown, Brothers & Co., five thousand pounds 
sterling, for value received, as advised by 

Edw. Collins & Co. 

To Messrs. Smith, Payne & Co. > 
London. ) 



Digitized by 



Google 



190 FOREIGN BILLS. 

New York, March Ibthj 1837. 
*5,000 stg. 

Three months after date pay this our third of 
exchange (first and second not paid) to the order of 
Messrs. Brown, Brothers & Co., five thousand pounds 
sterling, for value received, as advised by 

EwD. Collins 8z; Co, 

To Messrs. Smith, Payne & Co. > 
London. ) 

As the transmission of bills to distant places across 
the seas was at all times a hazardous thing, merchants 
were obliged to invent some means of protecting them* 
selves from losses which frequently occurred in con- 
sequence. For this purpose they adopted the plan of 
making copies or duplicates of their bills, some of 
which were sent at one time, some at another ; thup 
distributing over diSerent periods the chances of secu- 
rity. If but one arrived, that one was sufficient for 
the purpose ; and if the whole of them uhimately 
reached their destination, they did but represent one 
sum (for the first, second and third, constitute but 
one bill) and consequently were treated as such. In 
order, however, to guard against the danger of the 
duplicate of an original bill being taken for the original 
itself, which might lead to the payment of one sum 
twice over, the words " first," " second," " third of 
exchange," and so on, were used to indicate their true 
relation to each other. It is absolutely necessary^ 
however, that they 9hould be precisely similar to each 
other in every respect. 
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By the adoption of this system, many other impor- 
tant advantages were secured. A large trade in bills 
necessarily involves the continual transmission of drafts, 
thousands of miles from the place on which they are 
actually drawn. The general term which bills have 
to run not exceeding three monthsy will not permit of 
their being first sent for acceptance, and then returned 
to be made use of. Hence the plan of forwarding the 
first of a bill to some person in the place on which it 
is drawn, for the purpose of procuring acceptance ; 
which, not being endorsed to that correspondent, is of 
no use to him, as he could not in such a case receive 
the money for it even if accepted and due, but is 
solely retained by him for your convenience to be 
given up according to your orders. Those orders are 
invariably to be found upon the second or third of the 
bill itself, in these words, — The first accepted with 
Messrs. — — — . The holder of a second or third of 
exchange, which contains this reference on it, is 
furnished with sulSicient authority to demand the first 
from the parties who hold it. This will explain the 
expression in the preceding letter of Baring, Brothers 
& Co., " the three firsts for acceptance of £1,000 
each, on Sir William Curtis h Co., having met due 
honor, await the disposition of the seconds.'*^ 

By means of this arrangement, if I had occasion to 
buy and remit to London a bill drawn upon Paris, I 
should send the first to my correspondent in Paris, to 
procure thereto the acceptation of the party on whom 
it was drawn, and remit the second and third (properly 
endorsed) to the house in London, with an indication 
at the bottom of each, that the first would be found 
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accepted with Messrs. . On the arrival of the 

second (or third) in Paris, where it must ultimately 
come for payment, the first is obtained by means of 
this indication, and being attached to the second, the 
acceptance on the one, and the endorsement on the 
other, constitute it a perfect document, legally entitled 
to liquidation. 

There are many other reasons for this process with 
regard to foreign bills, but I have only space to men- 
tion one. When a bill is purchased for remittance, it 
is paid for at once, so that were the sellers to fail 
before it became due, and the bill were not accepted 
by the drawees, the amount would be lost. But by 
dispatching the first direct and directly for acceptance, 
you obtain the security of the parties on whom it is 
drawn, (provided it be accepted,) and consequently if 
they are safe, you are safe too ; for they would be 
compelled to pay it, notwithstanding the drawers 
might in the mean time fail in their debt. 

As, in the course of negotiation, bills very fre- 
quently pass into numerous hands, and become succes- 
sively the property of persons residing in places far 
apart from each other, merchants have adopted the 
plan of directing them for acceptance and payment to 
parties who are not in any way connected with the 
bills, by merely writing at the bottom — In case of 
need with Messrs. B . By means of this indi- 
cation, were the drawees not to accept or pay a bill 
drawn upon them, the holder would immediately make 
application to the house mentioned in the " case of 
need," who would thereupon accept or pay (as the 
case may be) the bill, for the honor of their corres- 
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pondents. Foreign bills have frequently six or seven 
of these indications ; and the object of having them 
paid for honor ^ is to prevent the necessity of their 
travelling back again through all the previous holders' 
hands, an occurrence invariably attended with loss, 
inconvenience, and expense. Under these circum- 
stances, a protest, with what is notarially called an 
act of honor subjoined, is the evidence legally and 
commercially required to substantiate the fact. Thus, 
if you had purchased a bill on London, and knowing 
nothing of the parties on whom it was drawn, had put 
a " case of need " to it, to your own correspondents in 
that place, those parties, in the event of paying the bill 
for your honor, would transmit you the document itself, 
accompanied by a protest with an act of honor, which 
would enable you to reclaim the amount with charges 
from the sellers, without having sustained the incon- 
venience of non-payment to the parlies to whom you 
had made the remittance. These remarks apply 
equally to bills drawn alroadj payable in the United 
States. 

The law requires that a bill should be presented or 
left at the office or bouse of the drawee, for accept* 
ance; and if he refuses to accept, it must be immedi- 
ately placed in the hands of a notary, to be noted for 
non-acceptance. The notary presents the bill again, 
and notes the answer of the drawee upon a small slip 
of paper which he affixes to the bill ; and upon the 
same slip he marks his charge for noting, which charge 
is added to the amount of the bill, and recovered from 
the person who ultimately pays the latter. When the 
bill becomes due, it is presented for payment by the 
17 
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holder ; if payment be refused, recourse is again had 
to the notary, who having presented it himself as be- 
fore, draws up a legal document called a protest, with 
which the holder can commence proceedings against 
the drawer, and all or any of the previous endorsers. 
When a bill is dishonored, merchants usually send a 
notice to the parties of whom they received it, a speci- 
men of which is given at page 89. 

If a bill be not presented for payment on the day on 
which it falls due, the drawer and all the endorsers are 
exonerated by law, and the holder has no claim but 
on the acceptor, if the bill be accepted ; or, in the 
case of a promissory note, the party by whom the note 
was issued. 

Bills falling due on a Sunday, or any holiday, are 
payable the day before. 

The principal use of bills of exchange, and that, no 
doubt, for which they were invented, is to effect the 
settlement of accounts, or payment of debts, between 
parties at a distance from each other, without the 
transmission of specie or bullion. 

When a commercial intercourse is carried on be- 
tween two countries, for instance the United States 
and England, it must always happen that there are 
parties in each country who are indebted to persons 
in the other. Thus, A, at New York, owes B, of 
London, £500, and C, of London, owes D, of New 
York, £600. Now if A buys of D a bill on C for 
this amount, and remits the bill to B, of London, the 
latter receives of C, the £500 due to him, and all the 
claims are adjusted in a simple, safe, and expeditious 
manner. 
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Bills, however, are now employed for many other 
purposes : they form a principal feature in the modern 
system of credit, and are given by buyers of goods to 
the sellers ; by debtors to their creditors, and under 
many other circumstances, both as security for money 
due, and a means of obtaining, through banks and 
otherwise, the immediate use of cash not payable till a 
given time. 

In a regular bill the four following particulars are 
requisite — 

Ist. The sum^ place^ and date. 

2d. The time of payment. 

3d. The person to whose order it is payable. 

4th. The address and superscription. 

To discount a note or bill, means to procure the 
cash for it before it becomes due ; thus, a bill or note 
is said to be discounted, when it is endorsed to any 
person who pays the proceeds^ that is, the net sum, 
deducting the interest. 

A protest is a legal document, executed by a notary 
public, declaring that a bill was duly presented, for 
acceptance, or for payment, at the proper time and 
place, and that acceptance or payment was refused, 
and for what reasons ; the duty of the holder thus 
performed, secures his right of recourse against the 
drawer and endorsers, jointly and severally, for pay- 
ment of the bill, interest, and damages. 

The holder of a bill or promissory note, when be 
passes it away endorses it, by writing his name on the 
back« as before observed ; and every endorser is liable 
for the amount of the bill. The person to whose order 
a bill is made payable, must be the first endorser. 
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This transfer may be continued through any num- 
ber of persons, and in the event of the bill proving bad. 
It generally retreats in the same way it advanced ; at 
least, it should by courtesy. The holder or last en- 
dorser, demands principal and costs of the one who 
immediately preceded him, and so on to another, till it 
reaches the drawer, who is finally accountable. 

When a bill is drawn, the drawee is generally advised 
of the fact, previously, by a letter from the drawer^ in 
which case the words " as advised ^^^ or ^^per advke^^ 
are inserted in the bill ; but if no advice has been given, 
then the words " without further advice,*^ are used. 

The term of a bill, is the time, at the end of which 
it is to be paid. It is sometimes a specified time after 
date, and sometimes a specified time after sight, that 
is, after acceptance. 

The time when a bill falls due is generally marked, 
in red ink on the bill, thus "7-10 March,'' which 
means that the term of the bill expires on the 7th of 
March, to which the three days allowed for grace must 
be added. Others avoid the fractional form by saying 
"due 10th March." 

When the term of a bill is expressed in months, cal- 
endar months are always understood : — ^thus if a bill 
be dated January 1st, and made payable one month after 
date, the term or month expires on the 1st of Febru- 
ary. Days of grace are a certain number of days 
granted, after the term of payment expressed in the 
bill has expired. In England and in the United States 
three days are allowed ; and payment cannot be de- 
manded till the last of these three days. 
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INVOICES AND BILLS OF PARCELS. 

An Invoice is a written document containing a speci- 
fication of goods, showing their actual cost, with the 
charges thereon, in one total. 

Invoices are of two kinds. The first is a mere de- 
tailed account of goods, sold direct by one party to 
another, containing nothing but the weight, measure or 
tale of the articles, at their respective prices, with a 
sum total, and is generally called a Bill of Parcels. — 
The second is a statement of goods or merchandise 
bought by one party for account of another, or con- 
signed for sale by the purchaser to some agent. 

When a merchant orders of a manufacturer certain 
goods for shipment, the latter furnishes him with his 
bill or account of the qualities and prices of the articles, 
with the weights, marks, and numbers of the several 
packages or parcels of which the order consists : hence 
the name bill of parcels. This account the merchant 
enters in hb invoice book, and adding thereto all the 
charges incurred in the shipment, with the cost of in- 
surance, his commission, &c. makes up (as the com- 
mercial phrase is) the invoice. Sometimes a dozen or 
twenty bills of parcels are comprised in one invoice, 
especially in the West India and South American 
trades. 

There are several objects to be kept in view, in the 
formation of an invoice. This commercial document 
comprehends, not only the particulars and value of the 
goods invoiced, but the charges of various kinds 
thereon. These charges are composed of custom- 
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house and other expenses, insurance, brokerage, and 
commission ; and the minuteness of a merchant's ledger 
requiring the separate totals under each of these heads 
to be passed to their respective accounts, your business 
will be to form the invoice in such a way, that not only 
the parties for whom it is intended will have a clear 
view of all ils parts, as well as the total result, but also 
the book-keeper in your counting house; so that 
be may be able to pass the various items into his books, 
without loss of time or trouble. 

Soiaetimes, for the satisfaction of the employers, the 
skier's bills of parcels are not copied, but sent along 
with the goods, in which case the amount of each bill 
only is stated in the invoice with reference for particu- 
lars to the bill of parcels. 

Insurance is always effected for a larger sum than the 
amount of the invoice, in order to provide for the ex- 
penses of recovery in case of loss. 



Bill of Parcels. 

J^ew York, March loth, 1837. 

Mr. William Smith, 

Bought of ColKns, Keest 4* Cb. 

10 Foster's Book-keeping, a $1 10, . . . 11 00 
100 " Elementary Copy-books, ... 900 

10 '' PeRmuiship, a$l, 10 00 

10 " Clerk's Guide, 75 cts 7 50 

18 '* Running-hand Copies, 12^, . . 1 50 
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In voice of sui%dry goods shipped wi hoard the Sarah, 
W, Clinton^ master, for New York, by order and for 
account and risk of Joseph Taylor, Merchant there, 
and to him consigned. 



J.T. 



•f I Cambric Handkerchiefs : — 
Black, 9I|doz. 
Red, 42^ do. 

134 doz. at 2l5. ^140 14 
Box and Cordage, ... 19 10 



20 pieces White Cambric, 

560 yds. at 2s. 2d. . . 60 13 4 
Box, &c 118 



3 Boxes Saddlery, as pr B. P. 
enclosed, 



Charges. 

Cartage & Wharfage, . 
Bills of Lading, . . . 
Shipping charges, . . 



9 3 

10 6 

1 3 5 



Commission 2^ pr cent 

Insurance, 5 14 

Policy and Stamp, .... 16 6 
Commbsion on Ins. ^ pr. ct. 18 6 



E. €. 



London, 24M May, 1836. 



141 

61 
67 



269 



7 
286 



13 



19 



10 
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Invoice of twrniyAvoo pticTcages of Printed CaUcoes^ 
marked and numbered as in the margin, shipped on 
board the Emily, James Street, master, for Hamburg, 
and consigned to Messrs. Mutter 4* Co, of that place, 
to sell on my account. 



C.H. 
M 

No. 1 
to 
22 



Twenty-two packages, containing, 

100 pieces, 60 yds. ea. 192,000 yds. 

at 4|rf. pr. yd. ^2,475 

Discount, 10 pr cent. 247 



10 



Charges. 

Packing and other charges, J^15 18 
Insurance and Policy, 30 00 

Brokerage, 5 11 4 



2227 



51 



2278 



10 



19 



E. E. 
London, 1st January, 1837. 



In the preceding invoice you charge commission 
as a remuneration for your trouble, but this being 
a consignment for your own account, there is no 
occasion to do so; neither is there any necessity 
to explain the particulars of the charges, as these do 
not concern your consignees ; their only object being 
to ascertain the gross cost, in order to see at what 
price they can sell to realize a profit. 

If you will now examine attentively the first of the 
two preceding invoices, you will observe that a 
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separate total of each item of account in the Ledger 
has been obtained for the convenience of the book- 
keeper. This has been secured by first collecting 
into one sum, all those minor items which generally 
go under the head of charges, and then proceeding to 
put down those for commission and insurance, which are 
the other accounts usually kept separate in a merchant's 
Ledger, as was before observed. 

Had this arrangement been disregarded by first 
putting down only a part of those sums constituting 
charges, then commission, then more charges, then 
insurance, and so on-^the document itself, indepen- 
dently of its being disorganized, must have been re- 
modelled by the book-keeper before he could enter 
it properly. 

The forms of business require that every invoice 
should be dated, and signed at foot by the parties 
making it. The letters E. E. are also frequently 
made use of to represent the words " Errors Ex- 
cepted," as a sort of salvo against advantage being 
taken of any mistake in the account. 

Every thing necessary for the consignees to know, 
must be fully explained in the invoice, particularly 
all matters connected with weights, measures, and 
quantities, in order that they may compare the goods 
otk arrival with the statement, to see that no loss or 
plunder has been sustained. 

ACCOUNTS OF SALES. 

An account-sales is a document transmitted to the 
owner of goods, sold for his account, by the person 
to whom such goods have been consigned for sale and 
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returns. It should first exhibit the gross amount for 
which the goods were sold, from which all charges 
being deducted, the net proceeds are shown, as the 
sum due to the consigner. 

The observations with regard to books under the 
preceding head of invoices^ will apply equally to 
account-sales. They must be drawn up in such a 
way as to offer the requisite facilities to the book- 
keeper. 

The commission generally allowed upon sales of 
goods for account of third parties is 2J per cent., to 
which an additional 2 per cent, is added for guarantee- 
ing the stability of the purchasers, no risk ever being 
run by the consigners of goods without a precise 
stipulation to that effect. This guarantee is most 
frequently called Del credere ; and though sometimes 
omitted to be charged in consequence of the goods 
being sold for cash, instead of upon credit, yet the 
occasions are so few, and for commercial reasons so 
seldom acted upon, that they become mere exceptions 
to a general rule. 

An account-sales should invariably agree with the 
invoice of the consignee. Thus, if I am consignee of 
a hundred casks of Ancona skins which I have sold ; 
when I make out the account-sales of them, it be- 
comes my duty to observe that I include in that 
document the whole of the skins sent me as per 
invoice, otherwise I make myself responsible for any 
deficiency. This necessity implies another and fore- 
going one. As I am bound to account for the whole 
of the goods invoiced to me, I am bound to see that 
I do receive themy by examining the goods on the 
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arrival of the vessel, and verifying them with the 
invoice previously sent me by the proprietor. In the 
event of any deficiency being then discovered and 
declared, I do not become responsible for it; but if the 
examination be neglected, I do. 

The following is an account-sales of a bale of Italian 
silk, which I have selected for its simplicity. I am 
perfectly aware that another of a much more extended 
and general kind might have been adopted, 1)ut my 
object is to instruct^ and I know of no means by 
which that object can be better secured than by giving 
examples which may inform instead of perplex the 
learner. 

Account-Sales of a Bale of ItaUan Silk, received per 
the Julia from Calais, and sold by order for account 
of Marietti 4* Co., of Milan, at six months* credit. 



D.D. 
22 



One Bale Italian Silk, 

240 lbs. net at 305. pr. lb. 

Charges. 

Freight, duty, and entry, 61 18 6 
iding charges, wareho„_ 
rent, and fire insurance, \ 



Landing charges, warehouse ) o aa a 



63 18 6 
Marine Insurance dz. Policy, 1 10 



65 8 6 

Interest, Brokerage, Com- ) iq ia n 

mission &. Del Credere, /*»*"* ^ 



Net proceeds due 22d Sept 
London, 2!ld March, 1836. 



376| 



E. E. 
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INSUBANCE. 

Commerce has been indebted for its best encourage- 
ment to the system of insurance against the perils of 
the ocean. A dead weight must have remained for- 
ever upon its energies, had not some means of dividing 
individual risks been adopted. As a consequence of 
the advantages secured by marine insurances, trade 
now flows forth to every part of the known world in a 
mighty stream, instead of being concentrated, as it 
otherwise assuredly would have been, into narrow 
channels. 

Insurances are effected either with the chartered 
insurance companies or individual underwriters. In 
almost every commercial seaport town in the United 
States, incorporated companies for the purpose of 
effecting fire and marine insurances, have been long 
established ; but the most extraordinary place of this 
kind, is Lloyd's Coffee House, at the Royal Exchange, 
London. 

In this focus of commercial enterprize, a mass of 
information from all parts of the globe is daily concen- 
trated, which only ceases to appear stupendous when 
compared with the prodigious quantity of actual busi-, 
ness transacted there hourly, of which it is the conse- 
quence. 

There is scarcely a seaport of any importance 
throughout the globe, in which the Committee of 
Lloyd's have not an agent, whose duty it is to give 
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ktelligence from tiiae to time of all departures and 
arrivals of vessels ; ships spoken with at sea, or pass- 
ing the port; wrecks, accidents, the state of live 
weather, prevailii^ wiods, be. ; likewise to survey 
all ships launched ; and, in case of damage to good* 
insured, to examine them as soon as discharged, and 
make affidavit as to their condition, the extent of 
damage, and generally to watch over the interests of 
the underwriters. 

From sources such as these, the subscribers to 
Lloyd's are supplied with every information that it 
concerns them to possess; and there is scarcely a 
trading vessel afloat, which i& not registered in their 
books with every minute particular of her name, 
captain's name, build, port of building, tonnage, age, 
charact/er, &c., 30 that they have no more hesitation in 
accepting insurance on a foreign vessel than one of 
British buildj having the same means of ascertaining 
her character. 

It is a maxim in all insurance business, that the 
more the risks are distributed, the better it is for the 
assurers } and hence few underwriters at Lloyd's will 
hazard more than £500 or £600 on a single ship. 

By means of the advantages offered at this and 
similar institutions, the risk which you would incur in 
making a shipment of property beyond the seas, is 
transferred from your own shoulders to those of other 
persons, whot for a comparatively small rerauoeratioa, 
consent to take it upon themselves. 

The manner of conducting business at Lloyd's^is^ 
this. Ha?iwg occasion to effect an inemnce opon a 
shipment of merchandise, from London to Genoa^l, 
18 
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give ray broker* written orders to do it at the lowest 
possible premium. He accordingly requires a note of 
every particular connected with the shipment, with 
which it is my business to furnish him. For this pur- 
pose, some such letter as the following is generally 
given to him : — 

London, I6th Marchj 1836. 
Messrs. E. Durant 8c Co. 
Gentlemen, 

Please to effect insurance for my account upon 
fifty bales of printed cottons, shipped by the JVilliamj 
Captain King, from this port to Genoa ; valuation as 
follows : — 



Na 1 to 10. 


10 p 


ickages, each 150 . . 1500 


11 to 40. 


30 


'' 100 . . . 3000 


41 to 45. 


5 


" 95 . . 475 


4a 




'/.... 93 


47. 




" . . . . 86 


48. 




" .... 84 


49. 




" ft ... . 82 


50. 




" '/.... 80 




£5,400 






Your obedient servant. 






A. B 



Upon the receipt of this order, a poKey will be pre- 
pared, in which the name and voyage of the vessel 
will be entered, together with the preceding particulars 

* Nearly the whole of the bmineis timnMcted at Lloyd's, is done 
through the medium of insurance brokers, who are generaUy persons 
•f the first mersantile coniideraUon. 
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of the shipment ; and this being done, the broker will 
take it with him to Lloyd's ; and, submitting the risk 
to the underwriters^* will endeavor to persuade them 
to insure the amount at as low a rate of premium as 
he can. Underwriters seldom run a hazard to any 
large amount upon one ship. Their object is to dis- 
seminate their risks upon as many vessels as they can, 
thus rendering the chances of loss distant and few. 
For this reason, the broker will obtain very few signa- 
tures upon the policy to the extent of five hundred 
pounds each, — th^ general average of amount being 
nearer two. In this way he will get twenty-seven 
different underwriters to put their names down for 
£200 each, which, in all, will be £5,400, the amount 
he has to insure. IT the premium for this insurance 
be iweniy-fi'De shillings per cent., and the policy stamp 
an additional jive shillings, together thirty shillings, 
(or one and a half per cent.,) I shall have to pay 
the underwriters eighty-one pounds, for insuring me 
against loss or damage ; which sum will have to be 
placed as a charge upon the goods, as may be seen in 
the example given under the head of invoices. Should 
the goods be entirely or partisdly lost, I can recover 
the whole of my i&5,400, or a proportion thereof, as 
the case may be. But should they be damaged by 
sea water, I can recover from them only so much as 
will compensate me for the loss sustained; which each 
underwriter pays in proportion to the amount he has 
underwritten on the policy. 

*The term "underwriter" is taken from the fact of a person 
-writing his name under the printed part of the policy, for so mnch 
of the amount of that policy as he may insure. 
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As insurance companies are scarce in England, 
except in very large towns and cities, orders fot 
insurances are continually transmitted from seaports 
and other places to Liondon, for execution. Indeed, 
in such high estimation are the underwriters of Lloyd's 
held, that numerous foreign orders are received by 
every post, for insurances to be effected on foreign 
vessels with only alien property on board ; and so little 
difficulty is encountered in transacting business of this 
sort, that it is more than probable a larger stock of 
information about ships of foreign build is to be found 
at Lloyd's, than at the very port where they were 
launched; an information which secures an almost 
instantaneous insurance of any goods shipped on board 
such vessels, provided they bear a good character. 
This knowledge is secured by agents being appointed 
by the committee of Lloyd's in almost every conti- 
nental port, as well as in every part of the British 
dominions and America, whose business it is to survey 
every ship at the time of her being first set afloat, 
and subsequently to report the result of such survey 
to the committee ; continuing from time to time to 
transmit all necessary information about her, which 
may subsequently become useful to the underwriters. 
These latter are furnished with books of a very 
peculiar arrangement, in which the name, tonnage, 
captain's name, port of building, and character, are 
regularly entered ; so that the moment an insurance 
upon any foreign ship is oflFered at Lloyd's, the under- 
writers possess beforehand all the information respect- 
ing her, which is necessary to be known. The rate 
of premium is always regulated by the character of the 
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Tossel. It is much easier to effect an insurance upon 
a ship of the first class, at a given premium, than it 
would be upon one of the fourth or fifth class at nearlj 
double the rate. 

Besides this duty, the agents have others not less 
important. In case of any damage having been sus- 
tained upon goods insured by you at Lloyd's, it is 
necessary that your correspondents at the port of 
discharge cause them to be examined by its agents, 
upon whose report alone, (made upon affidavit, and 
attested by the consular or other official authority,) 
the underwriters will consent to pay the amount of 
damage claimed by you. Were not this plan adopted 
and acted upon, a door would be opened to a species 
of fraud, similar to 'that of insuring houses and proper^ 
against fire for more than their value, which are after- 
wards wilfully consumed for the purpose of recovering 
die artificial amount. Besides this, the agents transmit 
by every post a full account of all wrecks, losses at 
sea, damages in consequence of storms or other rea- 
sons, arrival and departure of all vessels at their port 
of residence, together with every species of local 
information that may in any way tend to interest the 
underwriters generally. By such means, the books 
of Lloyd's are filled every morning with a mass of 
highly important information, which is without the 
reach of being obtained, not only by every other 
collective body or chartered company, but even by 
the government itself, which has frequently been in- 
debted to Lloyd's in time of war, for dispatches 
anterior to its own. 
The rate of commission and guarantee upon the 
18 • 
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rarious transaotioDS is very seldom fixed. So many* 
interests are mixed up with marine insurances, that 
it would be impossible to give even a faint notion of it. 
This is one of those things dependent on contingent 
circumstances, unknown to any but the parties inter- 
ested. The rate itself, however, is of no consequence. 
The way in which the business is done is the thing I 
want to impress upon your mind ; and I hope you wiU 
attentively consider what I have written on the subject^ 
with a view of making clear to you the first and com** 
mon principles of it. By dohig this^ you will easily 
be led to make inquiries of well informed personli 
touching the more difficult branches of it, such as 
general ant] particular averages— -cases of salvage—- 
and circumstances which determine whether under- 
writers are or are not liable for the amounts they have 
undertaken to insure. These and many other things 
oomiected with the most important part of commercial 
business, would take a book ten times as large as this 
to explain, combming as they do peculiarities of no 
common kind, and requiring unusual talent and knowl^ 
edge of the subject| to arrange properly. But, if you 
will take die pains to understand thoroughly what has 
been said: qpon the subject, the rest, with the help of 
experience, study^ and observation, will follow as a 
matter of course. 
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PRACTICAL REMARKS 

AND 

USEFUL HINTS 

TO TOUNG MEN ABOCT TO BHTER UPON THE ACTIVE PURSUITS OF LIFE. 

BY A RETIRED TRADESMAN. 



I AM of ike Opinion that no peteoii, however humbte 
his situation in life, should quit the world Without leaving 
behind him the result of his experience for the benefit 
of the rising generation; and therefore, as I am now 
growing old, I hasten to set an example. 

It b really lamentable to see the number of young men 
that are constantly setting up in business and as con* 
Btuitly iM'eaking down. They seem to begin the world 
without any end or aim— without any steady purpose; and 
with the thoughtlessness of a child, commence building a 
superstructure on a totdly rotten foundati<m. Many of 
those to whom I more particularly allude, are young men 
whose incomes are extremely limited, and who, with this 
knowledge before them, still persist in plunging heed«> 
lesily on ; acting upon the foolish maxim of '* sink or 
«wim." To reason with such persona would be an act of 
insanity. The issue of their folly is speedily seen. 

I shall now enter upon the immediate subject of these 
f emarka. My objea is to point out to yoo^ a« briefly as 
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possible, the way to become ** A man of business," and 
in doing this, all that I aim at is to give, from my own 
experience, such hints as will be found practicallif useful. 
" How to get money," is now the order of the day— 
** the one thing needful," so far as worldly matters are 
concerned. It is, I admit, an awkward thing to begin the 
world without a dollar ; and yet hundreds of individuals 
have raised large fortunes from a single shilling. I know 
a gentleman, a builder, now worth two hundred thousand 
dollars, who was a bricklayer's laborer forty years ago, at 
eight shillings per day. He became rich by acting upon 
principle. He has frequently assured me that even when 
he was in this employment he contrived to save three 
shillings a day out of his earnings, and thus laid by $100 
per annum. From this moment his fortune was made. 
Like a hound upon the right scent, the game, sooner 
or later, was sure to become his own. He possessed 
an indomitable spirit of industry, perseverance, and 
FRUGALITY, and the first $100 be realized became 
the foundation for thousands. 

The world at large would call this man fortunate, and 
ascribe his prosperity to good hick; but the world would 
be very wrong in doing so. If there was any luck at all 
in the matter^ it was the luck of possessing a clear head 
and active hands, by means of which multitudes of others 
have carved out their own fortunes as well as the person 
to whom I allude. Franklin and Girard may be mention- 
ed as instances of this : — they adapted the means to the 
end; a process which commands a never-failing success. 
In brief they were bisn of business f 

By ** business," I mean hc^it. Paradoxical as it may 
appear, at first sight, business is nothing in the world but 
habit, the soul of which is regularity. Like the fly-wheel 
upon a steam engine, regularity keeps the motion of 
life steady and unbn^en*— thereby enabling the machine 
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to do its work unobstructedly. Without "regularity" 
your notions as a man of business may be excellent, but 
they will never be profitaMe. 

Picture to yourself a ship without a rudder ; a lock 
without a key ; a house without a roof; or a carriage with- 
out wheels : — ^these are types of all attempts to do business 
without regularity — all useless. 

The force of example is the greatest force in the world, 
because it is the force of habit — which has been truly and 
ai^ropriately called, a second nature. Its overwhelming 
influence is so great that honest men become rogues by 
contact. Do you imagine yourself exempt from the 
contagion ? If strong minded men have frequently fallen 
victims to evil examples, how shdl the weak escape? 
Very easily ! Do not submit yourself to it. The prelim- 
inaries of temptation are easily to be avoided, however 
difficult the subsequent coils may be to unwind. If you 
mean to make your way in the world, look about you and 
ensure your well doing, by copying the habits and follow- 
ing the example of those only whose conduct, experience 
and success, entitle them to the character of models. 

The Choice of a Shop. — The first thing you will have 
to attend to, on commencing as a tradesman, is the choice 
of a situation for a shop. In doing this, dways bear in 
mind the fkct, that ** a rolling stone gathers no moss.'' 
Hundreds of tradesmen have been wrecked upon the pos- 
tulate, " this will do for the present." The " present" 
b always the golden moment of your life. Clutch it with 
a firm grasp. Fix upon a shop in which you may stay aa 
long as you live. Recollect there is much truth in the as* 
sertion, that " three removes are as bad as a fire." 

Having obtained the shop you want, do not put an ar-' 
tide into it until you have secured a lease of it No one 
should be a tenuit at will. If by care and strict attention 
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to ImsiiMaii^ yoa mak9 a 8Mn4 move valuable than before^ 
jtk will be Ihe '* will " of the laiidlor4 that you turn outr^ 
and unless you are pretty certain of doing this, you have 
90 objiect in taking a shop at all. Steady impEovenent in 
a reiaii business is invariably kcaL He who employs 
yeais of his tioae in fiirmiog and consolidating a valuaUe 
connection, would be esteemed a madman to remove from 
the situation which gave birth to it to another where it 
would be lost ; and yet the non-possession of a lesse c^ 
the place you occupy, will v^ frequently acccHBpUsb the 
same end. In a word, if your business depends i^^xm cus* 
lomers, get them and keep them by staying where you are. 
Do not listen to the advice which certain officious friends 
and foolish people are continually in the habit of offering 
vnlhottt consideration. " Don't hamper yourself with a 
lease/' say they ; which, being interpreted int^ any thii^ 
intelligible, means-*-" Don't secure the only means of se- 
e«rity." A lease to a tradesman, is what an anchor is to 
a ship-^he only hold fast to be relied on.^-A business 
once commenced^ and a eoonaotion once formed, cimnot 
be removed witkout mnch loss and considerable inooBP 
venience. 

FutE lN«txiuNcn.-^Having taken possession of your 
piemises, let your irst caie be to insure them, as well aa 
your aHook m trade, against fire. This is one of the 
duties most iooumbent upon a young tradesman. If the 
house which he inhabits^ as well as ail the goods in hia 
shop, were positively his own, (that is to say, were actu^^ 
ally paid for^) it would he one of the most absurd things 
upon earth %o ne^eet the means of providing a remedjH 
against the overwhelming consequences of fire, more 
ei^Qcially when ^wh. remedy is obtaiaaUe without the 
riig^htest difficult or trouUe. But In the other, and mose 
emnmon case, where^ the goods am not mmaUg bis Owitu 
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inasmuch as his creditors have not been paid for them, 
/the neglect of this precaution becomes absolutely criminal. 
If a tradesman who has been enabled to obtain goods 
upon credit ^ hesitates or neglects to insure them against 
fire, and they should afterwards be consumed and he 
be unable to pay for them in consequence, however much 
others may mince the matter, the simple fact will be that 
he has negatively robbed those who confided in him. 
Neglect this precaution and I should feel no pity for you 
if your stock and furniture were all destroyed by fire ! 

Want op Capital. — It would be nonsense to afHrm 
that capital is not necessary in business ; and yet I have 
known many who have risen to great affluence without it, 
in the first instance. Assuming that you have little or 
none to begin with, your task will be more difficult than 
if you had sufficient funds at your command. But do not 
let the want of money intimidate you. If you are sincere 
in your intentions — if you are favored with an average 
quantity of common sense — and withal industrious, tem- 
perate, and economical, you need not let the want of 
capital be a stumbling block in your way. If you are 
respectable, straight- for ward, and acquainted with the 
business you are about to undertake, you will find no 
difficulty in obtaining credit sufficient to enable you to 
open shop to advantage. But you must recollect that in 
this case, you will be trading upon other people's money, 
and it behoves you, as a consequence, to manage your 
business with the strictest economy and prudence. 

** Money makes money," is a vulgar but true adage. 
Argument would be supererogatory in proving the advan- 
tages which capita] affords to its possessor. But there are 
two ways of using it — a right and a wrong. 

The only legitimate use of capital is to be out of debt. 
To be out of debt under any circumstances, is an inesti- 
19 
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mable blessing, but more particularly so in mercantile 
business, where pecuniary obligations are, of necessity, 
much larger than in private or personal affairs. 

I do not envy that man who having one thousand d<^« 
lars in capital, endeavors to trade upon twenty ; and yet 
this is done more frequently than otherwise. Assuming 
his speculations to be fortunate, the means are so ill 
adapted to the end, that a constant oscillation of feeling 
and anxiety are invariably created in consequence. Keep 
within bounds, is the best advice that can be given to any 
one with a moderate capital. Over-trading is the great 
bane of most young tradesmen. Naturally anxious ** to do 
business,'' they forget that buying and selling do not neces* 
sarily imply profitable transactions ; and they are too often 
disappointed when the debtor and creditor sides come 
together, to find that they have gained their trouble for 
their remuneration. It is much better to do a little busi- 
ness safely, than a great deal which is tinged with any 
matter of doubt. 

Credit given and taken. — Bitter experience has 
taught those who seek to do an over large business at 
small profits, that very little credit can be given ; since 
the only inducement for reducing prices belo\^ an average 
standard, is a certainty of payment. If you do business 
with all the world, you may rely upon having a world of 
trouble and anxiety in return; and after all, the net profit 
upon an extensive business carried on in this way, is sel- 
dom more than would be realized without a tenth part of 
the trouble. My advice to you is, to establish and main- 
tain a local business. As it is almost impossible to carry 
on such a business without giving credit, you must weigh 
well in your mind before-hand, to what extent you may 
with propriety do so. The amount of credit you take, will 
of course depend upon the amount you give. If you arc 



Digitized by 



Google 



PRACTICAL REMARKS. 219 

doing a safe and current business, you need fear little on 
this head ; only take care in making your purchases to 
bargain for time sufficient. This is important if you have 
a capital, but absolutely indispensable if you have none. 

In giving credit there should be a caution without mis- 
trust ; and when debts are contracted with parties that 
become embarrassed in their circumstances, it is often of 
great importance for the creditor to be indulgent without 
negligence, and firm without rigor. When a tradesman 
is in the habit of giving credit to any extent, and his cap- 
ital is limited, it follows, of necessity, that he must also 
take credit himself. Here we see the evil of the system. 
To preserve his own character he must, of course, make 
good his payments on the very day whereon they become 
due ; whereas, his customers only pay their debts when it 
fluits them, and very frequently not at all ! It is not my 
intention to go fully into the question of the pernicious 
system of credit ; seeing that in some cases, it must be 
given, but I warn all tradesmen from trusting any but 
those whom they know to be respectable and honorable 
people. A man who does business to the amount of only 
$500 per annum, and receives his money, is doing better 
than he who sells on credit $5,000 at the risk of losing 
one half of the amount by bad debts. Small profits and 
quick returns are better than long credits and enormous 
profits. The one is sure game, the other doubtful. 

Purchase op Stock. — I would have you bear in mind 
that it is easier to increase than to dispose of your pur- 
chases ; therefore, be cautious not to buy more goods 
than you are likely to have a quick sale for. Let what 
you buy be of the best quality — cheap articles are dear at 
any price. 

Whatever goods your customers may order, of course 
you will procure for them ; but jou would do wrong were 
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you to recommend them. If you have a large number of 
empty shelves many methods may be devised for filling 
them, without purchasing heavy and expensive stock for 
that purpose. 

Cash Purchases. — From the great and unavoidable 
losses sustained by the ** credit system," a man who has 
ready money can buy with immense advantage to himself, 
by always paying cash for his goods. If, in addition to 
this, he has sufficient cash in hand to defy the larger 
houses, and will sell ** for cash only," he may realize a 
fortune in a few years. Once let an establishment be 
noted for " cheap bargains," and purchasers will flock to 
it as instinctively as sharks to a ship ! 

Civility. — '* Civility is cheap," says the old proverb. 
That perhaps is the reason why it is so little cultivated. 
If a man would thrive in trade he must learn to be civil, 
and even polite, on all occasions and to all sorts of cus- 
tomers. A connection is not soon formed, and can only 
be secured by unwearied attention to business. The 
tradesman must study the whims and caprices of his cus- 
tomers in every particular ; and if they occupy his time 
for hours, and in the end lay out no more than a shilling, 
still he must appear satisfied and by no means out of 
temper. 

Regularity and Order. — I do not err in affirming 
that one individual who is methodical in his business can, 
with ease, perform the work of six men who set order and 
regularity at defiance. The one, by unity of action, clears 
as he goes—the latter make work for each other ; and 
afler'all nothing is done properly. A merchant or trades- 
man must be peremptory on this point, — every day fur- 
nbhes employmeAt enough of itself, and there needs no 
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accumulation^ of what ought to have been done the day 
previously. On commencing business, economy should 
be the first consideration. It is useless to employ more 
hands about your establishment than you can keep coit- 
stantly at work. It is better, as a rule, to give a liberal 
salary to one industrious young man who has your interest 
at heart, than to employ several clerks at low salaries, of 
whom you know little or nothing. Your own time, also, 
should be exclusively devoted to business, which will effect 
a saving of at least six salaries. Acting upon this prin- 
ciple, whether you employ few or many assistants, you 
will find that your best interests are consulted. 

Engagements. — A man of business, without his diary, 
or engagement book, is like a body without a soul — inca- 
pable of action. To have a perfect and complete register 
of all your engagements for days and weeks to come, is no 
indifferent matter to any one who desires to be punctual 
and prepared for them, especially when the means are at 
hand. One of the first principles with the man of busi- 
ness should be, not to depend upon his recollection for 
any thing. If orders arrive — if bills are to be paid or 
received — if appointments are made for any purpose 
whatever — in fact, if any thing is to he done, set it down 
in writing. To do this, however, to any advantage, it 
must be, like every thing else, done by system ; for an 
irregular and heterogeneous mass of memoranda can be of 
no use to any one. The arrangement should insure 
prompt information. For this purpose prepare a small 
book ruled with divisions for each day in the week, and 
arrange the days, dates, months, 6lc, according to the 
nature and extent of your engagements. In this book 
you should enter, in advance, every appointment that has 
been made ; every thing that has to be done ; and all 
monies that are to be paid or received on particular days. 
19* 
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By turning to this diary every morning, regularly ^ the 
business of the day will be at once apparent, and nothing 
can by any possibility be forgotten or overlooked. 

Punctuality. — Show me a man who keeps his ap- 
pointments, and I will show you a man of business. A 
tradesman should never be behind his time one minute. 
Attention to this apparently minor consideration, has been 
the making of thousands of individuals. It proves a man 
to be active and industrious, and one who is alive to all 
the duties of his calling. It causes him to be well spoken 
of, and creates a confidence in his integrity that may be 
of vast service to him through life. In my multifarious 
transactions with the world, I have seen so many and so 
great evils resulting from a want of punctuality^ that I 
feel bound to urge its observance as a most solemn duty. 

Artificial Credit. — On the coast of Norway there 
is a whirlpool, one hundred miles in diameter, into the 
verge of which, if any thoughtless mariner allows his ship 
to venture, inevitable destruction is the result. At first, 
all appears fair and pleasant sailing; the bark moves round 
without any perceptible danger ; but gradually, the speed 
increases, until with a frightful velocity it is hurried round 
the circling vortex, and, in a moment, is swallowed up by 
the devouring gulf Such a fate awaits all tradesmen 
who endeavor to establish a business upon artificial credit 
by means of accommodation bills. The relief which is 
obtained is temporary — the penalty, durable. At first, as 
in the case of the vessel, all appears plain and pleasant ; 
but a day of reckoning must come. None but persons 
well versed in the details of business are acquainted with 
the destructive nature of this artificial credit If A. 
accepts an accommodation bill for B., which one or the 
other gets discounted, as is very oflen the case for mutual 
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accommodation — that is, bydividiDg the proceeds between 
both — it follows as a matter of course, that both are 
equally bound for its payment when it becomes due. But 
instead of doing this, they are tempted by the Jirst facility 
to try a second; and thus endeavor to avoid the actual pay- 
ment of cash, when the bill becomes due, by creating 
another and getting it discounted, in like manner, to pay 
the first with. The effects of all this may be easily fore- 
seen. Each of the bills thus manufactured, becomes 
larger in amount than the one which preceded it, in order 
to provide for interest, &c. At last the bubble breaks. 
One or both of the parties fail— discount is no longer to 
be obtained, and bankruptcy winds up the whole. One 
false step of this kind is always sure to be followed by 
others. It is fatal to a young man's character and pros- 
pects. A tradesman who dabbles in accommodation bills 
is not safe to be trusted at all ! 

Speculation. — A volume might be written on the fatal 
consequences which result from speculation in the course 
of only a single year. A young man, with a small capital, 
takes a shop, and stocks it with what he considers necessa- 
ry. Fancying, however, that he does not do nearly so 
much business as his neighbors, and being unwilling to get 
rich in the good old fashioned way and to rise by degrees, 
he sets his wits to work to find out the reason. This he 
soon ascertains to be, as he imagines, the inferiority of the 
goods he has selected, and the insignificant '* show" he 
has made. Finding his credit good, he forthwith proceeds 
to order the most expensive articles, and determined to 
eclipse his brother tradesmen, he sets them forth to the 
best advantage. Henceforward he becomes reckless.— 
Having no longer money of his own, he is aware that he 
must raise sufficient to pay his bills as they become due, 
and therefore other tradesmen must suffer, and firesh goods 
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be added to his already extensive stock. This cannot last 
forever — sacrifices are made to meet present exigencies, 
and eventually a failure takes place — an assignment is 
made, under which, perhaps, a dividend is declared often 
cents on the dollar ! 

Friends and Relations. — ^The young man in busi- 
ness, in a case of distress, can obtain from a stranger infi- 
nitely greater commiseration and always more relief than 
he can from his friends or relatives, — for *^ptty is poor 
relief" An application for a trifling loan is met by one's 
friends with a thousand Aem5 and hahs! First comes a 
lecture on imprudence — next the necessity of caution — 
then a hint that you are a novice in your business, and that 
if they lent you the sum, yoti would be none the better for 
it, &LC. If your relatives condescend to deal with you, 
there are continual complaints of the commodities with 
which they are supplied. They fancy you buy your goods 
cheap for the purpose of making them pay dearly for 
them ! In short there is no giving satisfaction ; therefore, 
my young friends, if you are willing to take my advice 
you will live totally independent^ in money matters, of all 
your kindred. If you succeed in the world, and are wdl 
off, then, indeed, they will flock around your standard and 
say every thing that is good of you — because you are not 
likely to borrow money ! v 

Agreements. — ^The time has been, when a verbal con- 
tract between two parties would be considered binding. 
The world since then has changed, and in order to be 
perfectly safe from loss or injury, I advise my readers to 
deal with every man and woman as if they were rogues. 
They may start, but I state no more than what is necessary 
to be done. As for friends — with them, still greater pre- 
cautions are needful. Let nothing of any moment what- 
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ever be undertaken without its being first penned down in 
black and white, and signed in the presence of a witness. 
You have then some data to go upon, and can right your- 
self in case of necessity, in a court of law. A want of 
attention to these points, in early life, cost me some thou- 
sands of dollars. I paid dearly for my experience, but if 
I may yet be serviceable to my fellow^radesmen, the 
money will not have been altogether thrown away. ' 

Bankruptcy. — A man who has any feeling of honor 
about him, would rather die outright than become a 
bankrupt, and any sacrifice that he could make he would 
willingly consent to. Misfortune is one thing, — impru- 
dence is another, — and knavery the climax. When a 
man is unfortunate he is deservedly an object of sympathy. 
To such I would say, the moment you find yourself in 
difiiculties, and perceive that you cannot honestly extricate 
yourself, without speculating with what does not belong 
to you, call a private meeting of your creditors, and lay 
before them the entire state of your aflfairs. Make a 
proposition of what you think you will be able to pay 
towards the liquidation of their claims, and trust to their 
generosity to accept it. You will then be taken by the 
hand by all your creditors — get a release — and, perhaps 
with their kind assistance, become a better man than 
ever you were, — but keep nothing back. 

Retiring from Business. — Having briefly enumerated 
the instructions I had in view, I come now to the end of 
my task. Some will say, '* there is no need of advice to 
a man who has made a fortune and is about to retire from 
business." I beg pardon, and hope such will take warning 
by the following. Not long since an active young man 
of my acquaintance, had by good luck and unwearied 
attention to business, and a perfect knowledge of it in all 
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its branches, laid by sufficient to enable him to retire 
from the more active pursuits of life. He mentioned his 
views to a friend of his, who eagerly heard him out, and 
joyfully accepted his proposals, which were to take his 
business, furniture, stock in trade, &c., and to oblige his 
friend who made the purchase, he consented, after some 
entreaties, to take his notes for the amount (several 
thousand dollars.) He took them — ^they were never 
paid ! ! His friend, it turned out, had no money, bat 
contrived to keep the game alive for a few months, by 
speculating like a madman ; and then suffered shipwreck, 
—-defrauding his creditors to an immense amount. On 
looking for his assets, they found he had decamped with 
them^ and 

' Like the baseless fabric of a visioa 
Left not a wreck behind ' \ 
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roR 
YOUNG SHOPKEEPERS. 



1. Choose a good and commanding situation, even at a 
higher rent; for no money is so weli laid out as for situa- 
tion, provided good use be made of it. 

2. Take your shop door off the hinges at seven o'clock 
every morning, that no obstruction may be opposed to your 
customers. 

3. Clean and set out your windows before seven o'clock 
and do this with your own hands, that you may expose for 
sale the articles which are most saleable, and which you 
most want to sell. 

4. Sweep before your shop; and, if required, open a 
footway from the opposite side of the street, that passen- 
gers may think of you while crossing, and that all your 
neighbors may be sensible of your diligence. 

6. Wear an apron, if such be the custom of your busi- 
ness, and consider it as a badge of distinction, which will 
procure you respect and credit 

6. Apply your first return of ready money to pay debts 
before they are due, and give such transactions suitable 
emphasis by claiming discount 
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7. Always be found at home, and in some way employ- 
ed; and remember that your meddling neighbors have 
their eyes upon you, and are constantly gauging you by 
your appearances. 

8. Re-weigh and re-measure all your stock, rather than 
let it be supposed you have nothing to do. 

9. Keep some article cheap, that you may draw custom- 
ers and enlarge your intercourse. 

10. Keep up the exact quality or flavor of all articles 
which you find are approved of by your customers ; and 
by this means you will enjoy their preference. 

11. Buy for ready-money as often as you have any to 
spare ; and when you take credit, pay to a day, and un- 
asked. 

12. No advantage will ever arise to you from any osten- 
tatious display of expenditure. 

13. Beware of the odds and ends of a stock, of rem- 
nants, of spoiled goods, and of waste ; for it is in such 
things that your profits lie. 

14. In serving your customers be firm and obliging, 
and never lose your temper — for nothing is got by it. 

15. Always be seen at church on Sunday ; never at a 
gaming-table : and seldom at theatres or at places of 
amusement. 

16. Prefer a prudent and discreet to a rich and showy 
wife. 

17. Spend your evenings by your own fire-side, and 
shun a public house or a sottish club as you would a bad 
debt. 

18. Subscribe with your neighbors to a Library, 
and improve your mind, that you may be qualified to use 
your future affluence with credit to yourself, and advan- 
tage to the public. 

19. Take stock every year, estimate your profits, and 
do not spend above one-fourth. 
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M. Every pound wasted by a yomig tradesman k two 
pounds lofi^ at the end of three years, and two hundred 
and My-six pounds at the end of twenty^four years. 

SI. Rraiember that prudent purchasers avoid the shop 
of an extravagant and ostentatious trader ; for they justiy 
consider, that, if they deal with him, they must contribute 
to his follies. 

22. Let these be your rules till you hare realized your 
stock, and till you can take discount for prompt payment 
on all purchases ; and you may Uien indulge in any degree 
which your habits and sense of prudence suggest. 



DR. FRANKLIN'S 
ADVICE TO YOUNG TRADESMEN. 

Remember thai time is money. He that can earn ten 
shillings a day at hb labor, and goes abroad, or sits idle 
one half of that day, though he spends but sixpence dur- 
ing his diversion or idleness, ought not to reckon thcti the 
only expense ; he has spent, or rather thrown away, iive 
shillings beskles. 

Remember that credit is money. If a man lets his 
money lie in my hands after it is due, because he has a 
good opinion of my credit, he gives me the interest, or so 
much as I can make of the money during that time. 
This amounts to a considerable sum where a man ha^ 
large credit, and makes good use of it. 

Remember that money is of a prol^ or muMiplyiag 

nature, Mon^ can produce money, and its offspring can 

piodttoe more, and so on. Five shillings tum^ is six; 

turned agam, it is seven and threepence : and so eo, till 

20 
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it becomes a hundred pounds. The more there is of it, 
the more it produces every turning, so that the profits rise 
quicker and quicker. He that throws away a crown, 
destroys all that it might have produced, even scores of 
pounds. 

Remember that six pounds a year is but a groat a day. 
For this little sum (which may be daily wasted, either in 
time or expense, nnperceived) a man of credit may, on his 
own security, have the constant possession and use of a 
hundred pounds. So much in stock, briskly turned by an 
industrious man, produces great advantage. 

Remember this saying, " The good paymaster is lord of 
another man's purse," He that is known to pay punctu- 
ally and exactly to the time he promises, may at any time, 
and on any occasion, raise all the money his friends can 
spare. This is sometimes of great use. Next to industry 
and frugality, nothing contributes more to the raising of a 
man in the world, than punctuality and justice in all his 
dealings : therefore never keep borrowed money an hour 
beyond the time promised, lest a disappointment shut up 
your friend's purse forever. 

The most trifling actions that affect a man's credit are 
to be regarded. The sound of the hammer at five in the 
morning, or nine at night, heard by a creditor, makes 
him easy six months longer ; but if he sees you at a 
billiard-table, or hears your voice at a tavern, when you 
should be at work, he sends for his money the next day, 
and demands it before it is convenient for you to pay him. 

Beware of thinking all your own that you possess^ and 
of living accordingly. This is a mistake that many 
people who have credit fall into. To prevent this, keep 
an exact account, for some time, both of your expenses 
and your income. If you take the pains at first to enu- 
merate particulars, it will have this good effect : you will 
discover how wonderfully small trifling expenses mount 
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up to large sums ; and will disceni what might have been, 
and may for the future be saved, without occasioning any 
great inconvenience. 

In short, the way to wealth, if you desire it, is as plain 
as the way to market. It depends chiefly on two things, 
industry and frugality; that is, waste neither time nor 
money f but make the best use of both. 
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AVERAGE TIMES OF PAYMENTS. 



AWe. Id the equation of payinentt, when the lami are compoeed of dollar* and 
^nti, the cents, ir oodef 50^ are omitted, and if over 50 they .are eoonted aa one 
dollar. 



To find the average time at which several sums of 
money due at different periods may be paid, so that no 
loss shall be sustained by either the debtor or creditor, is 
called Equating f or reducing the times of payment to 
one. For example : — 

A. owes B. $440, whereof $200 is payable in 3 years, 
$160 is payable in 3^ years, and the balance, $80, is 
payable in 4| years. Now at what period may B. receive 
the whole amount, so that the interest accruing on the 
sums which are overdue, may be counter-balanced by the 
discount on the sums which are not yet due ? 

The sum due at the end of the first period, if not paid 
till the last period, will have the interest accruing on it 
during the intermediate time. The sum due at the 
second period, if not paid till the last, will likewise have 
the interest accruing upon it during the interval between 
the second and last period ; and so on. Now these 
several interests added together, will sive the whole in- 
terest, if all the money were to be paid at the last period. 
But this would not fulfil the intended purpose, which is to 
discover a precise intermediate time^ at which the interest 
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due upon the portions payable before that time, would 
amount to the same sum as the discount recei?able upon 
the portions payable after that time. By calculating 
interest upon the different portions, from the various 
periods of payment up to the day when the last sum is 
due, we have found what amount of principal and interest 
would be due if the whole debt were to be discharged at 
that period. To fulfil the intended purpose and annul, 
the interest, we must ascertain what number of days' 
interest upon the entire principal will equal the aggregate 
interest upon the individual sums; and anticipating by 
that number of days the time at which the last payment 
will be due, we ascertain precisely the period at which 
the interest due upon the portions forborne is equal to the 
discount receivable upon the portions anticipated ; in 
other words, we have discovered the equation of pay- 
ment. For this purpose men of business use the follow- 
ing general 

RULE. 

Multiply the amount of each debt by the time it has 
to run till it becomes due, and divide the sum of the pro* 
ducts by the amount of the debt; the quotient is the 
average or equated time of payment. 

Thus the equated time of payment in the preceding 
example is ascertained as follows : — 

200 multiplied by 2 gives 400 

160 *' " 3i " 560 

80 " ** 4| " 360 

^0=:Amount of the debt. l,dl20=:Sum of the products. 

Then 1 ,320 divided by 440 gives 3 years, which is the 
equated or average time of payment. 

Example 2. 

Bought goods payable as follows, viz : — $50 on the 
1st of May ; (64 on the 4th of June ; (86 on the 1st of 
August, and $90 on the 5th of September ; — required the 
equated time for paying the whole sum once t 

Ans. July 14th. 
20* 
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May Ist, $50—due(aikisdate* 
June 4th, 64 X 34 days = 2,176 
Aug. Ist, 86 X «J " = 7,912 
Sept. 5th, 90X127 " =11,430 



290 21,518 -f- 290 = 74 days. 

21,518, the sntn of the products, dWided by 290, the 
amount of the dehts, gives 74 days from the first of May, 
which is July 14th, th^ equated time, 

CASE II. 

When goods are purchased at different periods^ hut 
at the same length of credit. 

Rule. — Find the number of days from the first purchase 
to the second. Multiply the second purchase by that num- 
ber of days. Proceed in the same manner with respect to 
the third, and whatever other number of purchases there 
may be ; divide the sum of their products by the amount 
of purchases, and the quotient will be days. Add the num- 
ber of days thus found to the date of the first purchase, 
and the time will be carried forward to the period of 
equation. 

A*«e0.— Tbe day from whiefa yon eomput«, if not reekoned } b«k Um day %• 

which yoa compute, ia always included. 

Example. 

Bought goods as follows at six months' credit ; what is 
the average time of payment ? 

Dates and Sunu, \ Days. \ Products. 

May 1, $ 50 

« 12, 150X11 = 1,650 

" 19, 120X18=2,160 

" 27, 100X26 = 2,600 

6,410 ^ 420= 15H days, 

wbicli, added to the 1st <^ May, caxtles forward the period 
of ec|uation to the 16th of that month. 

* The equated time may be found by reckoninc eitber from tbe pieteat period, 
or fVom Uie time that the firit payment beeomet due. In tbf latter eate the time 
or BkbllipUet of th^Jbrat payment ii nothing. 
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Proof, — Multiply the amount of each purchase made 
before the equated time, by the Dumber of days from its 
date to the equated time. Multiply, also, separately, the 
amount of each purchase made after the equated time, 
by the number of days from the period of equation to the 
time it was made, and if the sum of the former products 
be equal to the latter, the work is right, as is shown in the 
following operation. 

$ 50 X 15H = 763A 120 X 2?i= 328f| 
f 150 X 411 = 639if 100 X 10|i = l,073i| 

l,402if l,402i| 

The foregoing illustration is thought to be so apparent, 
that any further explanation is unnecessary. 

CASE Til. 

When goods are purchased at different periods and 
at different terms of credit. 

Rule. — Find the time when each amount becomes due, 
from which make an equation as in Case II. 

Example. 

Bought goods as follows : — What is the equated time of 
payment for the whole amount? Ans, July 4th. 

Date. Ammni. Terms. 

February 1, f 100 at 120 days 
February 15, 150 " 90 " 
May 7, 70 " 60 « 

August 12, 90 " 80 " 

The purchase made 

February 15, is due May 16, $150 

1, " June 1, 100 X 16= 1,600 

May 7, " July 6, 70X 6»= 3^70 

August 12, " Oct. 31, 90 X 168 B= 15,120 

410 20,290 

20,290H-410=:49ff days from May 16, which will 
bring the equated time to July 4. 
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CASE IV. 



When goods art bought at a given credit, and partial 
payments are made before the expiration of the stipulated 
term of credit, to know how long the balance may run to 
cancel the interest on the payments made before maturity. 

Rule. — First, Multiply the whole debt by the term of 
credit given. Second, Multiply each payment made be- 
fore maturity, by the time it has run from the date of 
purchase, and subtract the amount of their products from 
the product arising from the whole debt multiplied by 
the term of credit. Divide the remainder by the balance 
due at the expiration of the term of credit, and the quo- 
tient will show the number of days that this balance may 
run from the time the sale was made. 

Example. 

Bought goods amounting to $2,500 at 12 months' 
credit ; at the end of three months, there was paid $400 ; 
at the end of six months, $500, and at the end of eight 
months, $200; when will the balance of $1,400 become 
due? 

2,500 X 12 = 30,000 
400X3=1,200 



500X6 = 3,000 
200X8=1,600 5,800 



[months 



5,800 24,200-h 1,400=1 7f 

1,400X17^ = 24,200 

Proof 30,000 

CASE V. 

To equate an account when there is a debit and credit 
of different amounts, and the total of each due at different 
periods, so that neither the debtor or creditor shall be 
entitled to any balance of interest. 

Rule. — First. Find the equated time of the Dr. and 
Cr. side, as before. Second. Multiply the smallest sum 
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by the number of days between the dates, thus found, 
arid divide the product by the balanee of the account ; 
the quotient is the number of days to be carried back or 
forward, as the case may re<]piire. f^ If the balanee 
be on the side of the earliest date, subtract the 
quotient, or count back from that date ; if on the side of 
l^e LATBST date, add the quotient or count forward from 
that date. 

Example 1. 

A. B. owes me, for goods purchased at different pe- 
riods,^ $600, which is due, by equation, May I ; and, I 
bare bought of him, at different dates, goods to the 
amount of $800, which is due, by equation. May 16. 
When shall I pay the balance so that neither party shall 
be entitled to interest 1 Ans, June 30. 

4^600 the smaller sum. 

15 days, the diflbrence of dates. 

Balance, 200 ) 9,000 ( 45, the quotient. 
9,000 

The balance in this example is on the side of the latest 
date, therefore, add the quotient, or count forward 4t5 
days from May 16, which brings the equated time to 
June 30. 

Proof. From May 16 to June 30 is 45 ds. X 800=3,600 
From May 1 to June 30 is 60 ds. X 600=3,600 

Example 2. 

C. D. owes me $600, which is due May 16, and I 
owe him $800, which is due May 1. When must I pay 
C. D. the balance, $200, without either party being en- 
titled to interest ? Ans. March 17. 

$600 X 15 = 9,000 -5- 200 = 45 days, which, sub- 
tracted from the 1st of May, will carry the time back 
to the 17th of March. 

In this case, the amount of C. D.'s credit being greater 
than the amount of my debit, and being first payable, it 
is evident that interest will accrue from the 1st to the 
16th of May on the amount of his credit^ after which 
he will be entitled to the interest on $200 more than I 
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shall, so long as the accounts from that time remain un- 
settled ; consequently, the longer the accounts run afler 
the time of payment, the greater will be the balance of 
interest in C. D.'s favor. But if the accounts be settled 
on the 17th of March, I shall pay C. D. $800, 45 days 
before it is due, and he will pay me $600, 60 days 
before it becomes payable, and the interest of both amounts 
for the time that they are paid in advance will be equal. 

Example 3. 

Equate the time of payment of the debit and credit 
sides of the following account, and state when the bal- 
ance becomes due, so that neither party shall be entitled 
to interest. 

—Dr.— A. B. —Cr.— 

When due. When due. 

May 6, To goods, $600 May 12, By Cash, $4S0 

" 27, « 700 " 29, " 600 

June 11, " 500 June 15, '' 300 



$1,800 $1,350 



600 

700 X 21 = 14,700 

500 X 36 = 18,000 

32,700 -^ 1,800 = 18 days from the 
6th of May, will carry the time forward to the 24th of 
that month. 

450 

600X17 = 10,200 

300 X 34 1= 10,200 



20,400 -^ 1,350 = 15 days from the 
12th of May, will carry the time forward to the 27th of 
that month. 

—Dr.— —Cr.— 

May 24, $1,800. May 27, $1,350 

1,350 X 3 = 4,050 -^ 450 = 9 days, which subtracted 
from the 24th of May will carry the time hack tp the 15th 
of the same month. 
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COMMERCIAL TERMS OR EXPRESSIONS. 



Abandonment* Its most ordinary application in commer- 
cial transactions is to marine insurances; it then signifies 
the exercise of a right, which the assured claims, to call 
upon underwriters or insurei*s to accept of what is saved, 
and to pay the fuU amount of the insurance, as if a total loss 
had happened. 

Abatement. A discount allowed for prompt payment; it 
is likewise aUowed at the custom-house on goods which 
have received damage hy salt water, &c. 

Acceptance. An engagement to pay a hill, when due, 
accordmg to the tenor of the acceptance. 

Accomtnodationj when applied to hills or notes, are those 
for which no value has been given ; that is, when the drawee 
only lends his name ; and that the drawer engages to provide 
him with the means of payment when the bill fells due. 

Account' Current, A state of mercantile transactions with 
correspondents, drawn out in a plain and circumstantial 
manner in the form of Dr, and Cr., showing how affairs 
stand between the parties at the time when the account was 
made up. 

Account-Sales. An account of goods sold on commission, 
drawn out by the agent to whom they were consigned, to 
be sent to his employer, or the person who made die con- 
signment. 

Administrator. A person to whom the court commits the 
administration of the goods of a person deceased, in default 
of an executor. 
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Advance. Money paid before goods are delivered, or in 
case of consignment, before they are sold. 

Adventure. When a merchant exports goods to or from 
a foreign market on his own account and risk, it is called 
an individual speculation, or adventure, to or from that place. 

Advice. Mercantile intelligence; to advise a bill is to 
describe the amount, date, term, to whom payable, &c. and 
request the person on whom drawn to accept it. 

Afteni. A person duly empowered to do business for 
anomer. The duty of an agent is to procure the best in- 
telligence of the state of trade at the place where he resides 
— of the quantity and quality of the goods in the market — 
their present prices, and the probability of their rising or 
falling — to pay exact obedience to the orders of employers — 
to consult their interest in all matters referred to his dis- 
cretion — ^to execute their business with all the despatch which 
circumstances will admit — and to be distinct and correct in 
his accounts. 

Annuity, A periodical payment of money, either yearly, 
half yearly, quarterly, weekly, or at any other intervals. 

Annvl^ in book-keeping, signifies to render an article of no 
import in the account. Instead of erasing a sum which has 
been entered by mistake on the Cr, side of an account, the 
account is debited for the same sum ; and, on the contrary, 
if a sum has been entered on the Dr, side, the same sum is 
placed to O. side of the account. 

Arbitration. The determination of a cause by persons 
mutually chosen by the parties. 

Assignee, A person deputed by another to manage the 
subject of a bankrupt 

Attachment. The act by which a creditor may claim and 
seize the effects of his debitor, wherever they may be found. 

Average. A contribution made for losses at sea. Averages 
are distinguished into general and particular. General Average 
is a proportionable contribution paid by all the proprietors 
of a ship and cargo for losses, which are made with a view 
to safety, such as throwing goods overboard, or cutting 
away masts to prevent shipwreck. Particular Average is a 
contribution for such damages or losses as may happen from 
the common accidents of sea. 

Award. The judgment of arbitration of one or more 
persons, at the request of two parties who are at variance, 
for ending the matter in dispute. 

Balance of Trade. The difference between the commercial 
exports and imports of one country with respect to another. 

Balance. The difference between the Dr. and Cr. sides of 
an account in a merchant's books. 

Banks. — Banking-houses. Establishments wherein dD» 



Digitized by 



Google 



COMMERCIAL TERMS. 241 

various operations of banking are carried on. The former 
term is more properly applied to such as belong to Joint 
Stock Companies trading under an assumed title, whose 
capital is subscribed by a numerous body of shareholders, 
and whose affairs are managed by a cashier and a board 
of directors ; the latter to a few individuals in copartnership 
trading on their own capital and in their own names. The 
system of banking affords many advantages and facilities 
for business, the principal of which are the following. It 
provides places of safety for the custody of money. It ob- 
viates the inconvenience of carrying cash from place to 
place at the risk of loss or robbery. It effects a great 
saving of time, and consequently of expense, to merchants 
and tradesmen, who would otherwise have to count out 
every sum of money they had to pay, and to send their own 
clerks to all parts of the town to demand payment of their 
notes and drafts. The term bank is derived from banco, the 
Italian word for bench, as the Lombard Jews in Italy kept 
benches in the market-place, where they exchanged money 
and bills. When a banker failed, his bench was broken by 
the populace ; and from this circumstance we have the term 
bankrupt. 

Ban/erupt A trader whom misfortune or extravagance 
has rendered unable to pay his debts. 

Barter. The exchang'mg of one commodity for another : 
such was the original mode of commerce till money was 
invented. 

BiU, A term generally applied to a draft or promissory 
note, and frequently to an account of goods. 

BUI of Entry, A list of the particulars of goods entered at 
the custom-house. 

BiU of Lading. A printed agreement between the shipper 
of goods and the captain of a ship, binding the latter to de- 
liver them " in good order and well conditioned," on pay- 
ment of a certain freight. It is usual to make out three bills, 
one to the shipper, the second to be held by the captain, and 
the third to be sent to the person to whom the goods are con- 
signed, by which he can claim them on their arrival. 

BiU of Sale. A contract, under seal, whereby a person 
conveys the right and interest which he has in goods and 
chattels. 

BiU of Store. A license granted by the custom-house to 
merchants, to carry such stores and provisions as are neces- 
saiy for a voyage, free of duty. 

BiU of Exchange. A written order for the payment of 
money, issued from one place, and directed to another. 

BUmk Credit. The pennission which one house giFes |o 
21 
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another to draw on it to a certain extent, at any time, for 
their own accommodation. 

Bounty. A premium given for the encom^ement of some 
branch of trade, manufacture, or agriculture. 

Bonded (roods. Certain articles which, on being landed, 
are warehoused upon bond being given by the owner for 
the payment of duties, &c. 

Bottomry. A contract in the nature of a mortgage of a 
ship, when the owner of it borrows money, to enable him to 
carry on a voyage, and pledges the keel or bottom of the ship 
as a security for the repayment ; and it is understood, that if 
the vessel be lost, the lender loses his money. 

Broker. An agent employed by merchants in buying and 
selling ; who, for a trifling charge, finds the merchant buyers 
in one case, and sellers in the other. There are several kinds 
of brokers — such as ship brokers, insurance brokers, exchange 
brokers, stock brokers, &c. 

Brokerage. A commission or per centage paid by mer- 
chants to brokers, either for the sale or purchase of goods, 
bills of exchange, stock, &c. 

Case of need, acceptance and payment for honor. Every indi- 
vidual, whose name is found upon a bill, whether as drawer, 
drawee, or endorser, is alike responsible to the last holder for 
its payment when due ; and, as the return of a bill is not only 
prejudicial to the credit of a merchant, but is also attended 
with considerable expense, a plan has been devised for 
guarding against this unpleasant occurrence. This plan con- 
sists in adding what is called "^ Ccue of JSTeed^'* or reference 
to a correspondent in the same place, who is thus called upon 
" to interfere for honor ^* of the merchant by whom the bill is 
referred to him. This reference is made by writing at the 
bottom of the bill, thus : — " in case of need, with Messrs. 

." When acceptance or payment is refused by the 

drawee, the holder applies to the house thus indicated, who 
accept or pay, as the case may be, under protest and act of 
honor ; such being the name given to the notarial instrument 
drawn up to enable their correspondent for whose account 
they interfere, to recover from the drawers of the bill. 

Capital or Stock. The effects of a house in money or 
wares, by means of which it carries on trade and supports its 
credit 

Charter Party. The engagement between the owner of a 
ship and the merchant, who engages the whole ship to go 
from one port to another with goods, for a certain sum. 

ChecL Sometimes called a draft. An order addressed 
to a bank for the payment of money to the individual named, 
or bearer, on demand. Checks are negotiable like bills, but 
require no endorsement, and are payable instantly on pre- 
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sentation. All checks should be presented for payment with 
as little delay as possible ; for, if retained beyond the day of 
their dates, and the banks on whom they are drawn should 
fail, the holder cannot recover from the drawer. On opening 
an account with a bank, every person is required to write his 
name in a book, in order that his signature may be known, 
and always referred to when necessary. He is then supplied 
with a cash-book and printed checks. In the former, all the 
sums received and paid on his account are entered to his 
debit and credit, as frequently as he chooses to leave the 
book for that purpose. When he has an occeision to pay an 
account, or to draw cash for his own use, he has only to fill 
up and sign a check, and the bank immediately pays it. 

Chevisance, A composition between debtor and creditor. 

Circulating Medium, Cash, bank notes, or other paper 
money payable on demand. 

Circular Letter. The printed notice of the establishment 
or dissolution of a house, or alteration in the firm, &c See 
Firm. 

Clearing. The name given to a daily exchange of bills 
and checks, which takes place between most of the bankers 
resident in the city of London, at the clearing-house in Lom- 
bard street. The banking houses who " cleary^ are thirty in 
number, and a clerk from each, attends first at twelve and 
then at three o'clock, with all the bills and drafts on the 
others that have been paid in up to those hours. There is a 
drawer appropriated to each house, and in these all the drafts 
and bills are distributed by the respective clerks. Each being 
provided with a printed list of the clearing bankers called a 
balance sheet, he enters to the debit side all the sums the 
other houses owe him, and on the credit all that he owes them. 
If he has money to receive, he takes it from any body who 
has money to pay ; for it is obvious that the amount to be 
paid, must be equal to the amount to be received ; and the 
only point to be attended to is, that each shall obtain the bal- 
ance due to him on the clearing. 

Clearing a Vessel^ is entering all particulars relating to her, 
at the custom-house. 

Commission. An allowance given to agents or factors for 
transacting the business of others, always so much per cent. 

Compromise. To adjust a dispute by mutual concessions. 

Composition. A contract between an insolvent debtor, and 
his creditors, by which the latter accepts of Apart of the debt, 
in compensation for the whole. 

Consignment. Goods sent by one house to another to sell 
lor their account, allowing them so much per cent for their 
trouble. ^S^ee Commission. 

Consul. An accredited agent of government at a foreign 
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port, appointed to protect the maritime interests of the comK- 
try more especially. Documents of any kind attested by the 
consul, under his hand and seal of office, are admitted as evi- 
dence in courts of justice. 

Contraband Trade, That which is prohibited by law. 

Contingent. The proportion that falls to the share of a 
person concerned in any business or advantage. 

Convoy. Ships of war sailing with other ships in order to 
protect them. 

Counter- Order. An order sent to revoke a former one, 
either for the sale or purchase of any commojdity. 

Credit, In general, the confidence which one house reposes 
in another : more particularly the reverse of Debit, 

Currency, The money in circulation, as distinguished from 
bank paper, &c. 

Current, A term used to express the present time. Hence 
the price current of any merchandise, is the known or ordi- 
nary price at the time it is published. 

Custom-house, The place where entries are made on goods 
exported or imported, and the duties imposed by law paid. 

Days of Grace, A customary number of days allowed for 
the payment of a bill after the same becomes due. 

Demand. Calling upon a man for any sum of money, or 
any other thing due. A bill at sight therefore is payable on 
demand. 

Debenture, A certificate given by the proper officers of the 
customs on certain goods exported, on which the exporter or 
seller is entitled to a drawback or bounty. 

Del Credere, A per c^ntage made by merchants in selling 
goods for guaranteeing the solidity of the purchaser. 

Demurrage, A penalty incurred by merchants for delaying 
a ship bevond the time specified in her charter party. 

Deviation, A departure without legal cause fi-om the reg- 
ular course of a voyage, which deviation incapacitates the 
insured from recovering, in case of loss. 

Dishonor, An expression made use of when bills of ex- 
change, &c. are refused acceptance or payment. 

Dividend, A share of any capital, debt, or profit ; also the 
interest in the stocks. 

Dock, A place where vessels are built, repaired, laid up, 
or lodged for loading or unloading. 

Drcift. A bill or check by which one person draws money 
on another ; also a small allowance on goods sold by weight. 

Drawee, The person on whom bifis of exchange are 
drawn. 

Drawback, A premium allowed on exportatiens.. 

Due Protection* Regular acceptance or payment of a draft 
or bill. 
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Dvbwus-faptr, Bills drawn on bouses of little credit. 

Dttt^ TtiX imposed by govemment upon tbe import or 
export of goods. 

Effects. Monies, goods, or movables in the hands of one 
person belonging to another. 

Embargo, An arrest on ships or merchandise by public 
authority. 

Emporium. A principal place for the importation and sale 
of merchandise. 

Endorsement. The signature which the holder of a nego- 
tiable bill writes on the back of it, by which he transfers his 
interest to a third person. 

Exchange. A place in most large cities where merchants, 
agents, bankers, brokers, and other commercial characters 
meet, to confer and treat together of matters relating to ex- 
changes, remittances, payments, adventures, freights, assu- 
rance, and other mercantile negotiations both by sea and land. 

Exchanges. The paying or receiving of money in one 
country for its equivalent in the money of another country, 
by means of bills of exchange. 

Failure. Where a person in trade, through misfortune or 
imprudence, is unable to pay his debts. 

Finances. A term generally applied to the public revenues. 

Firm. The mercantile appellation of a house engaged in 
conamerce. 

Firsts for Acceptance. When a merchant purchases a for- 
eign bill, (for the ^5f, second, and third constitute but one bill,) 
he transmits the first immediately to a correspondent in or 
near the town on which it is drawn, to procure acceptance to 
it. By this means he secures the responsibility of the drawee, 
without delay, and witliout incurring any risk whatever, since 
the first not being endorsed is not negotiable ; and in the mean 
time he can dispose of the second, writing upon it at foot, 

" First, with Messrs. ." The second, travelling, as it 

must ultimately do, to the place on which it is drawn, is pre- 
sented to the house indicated in the above notice ; and the 
first is immediately given up, being in the language of mer- 
chants held at the disposal of the second. 

First-rcUe Paper. Bills drawn or accepted by a good house, 
such as has always paid its bills regularly. 

Flat. An article of merchandise is said to be flat when 
there are few buyers. 

Fore-stalling. The purchasing and laying up goods before 
they come to market, with the intention of raising the price. 

Folio. The debtor and creditor side of a ledger or account 
book. 

Freight. The sum paid for transporting merchandise by 
sea, &c. 

21* 
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ChvernmenL Tor your government" is as ej^ pi aB fafl 
adopted from the Freoeh, fii^ufying, *^ ki ofder to ^ye you 
better information, and rules for acting by^ in the purchase or 
Side of any merchandise." 

Guarantee, A person who undertakes that certain stjpala' 
tions shall be fulfilled. 

Honor, To honor a draft is to accept it on presentation. 

LnportaHon. The act of bringing goods into a country finom 
foreign parts. 

InaemnUy, Where (me person secures another from re- 
i^nsibility against any particular event. 

Insolvent, A person in trade who has not a capital adequate 
to the payment of his debts. 

Instalments, Certain proportions in which, by agreement 
between debtor and creditor, a sum due is to be paid at stipu- 
lated times. 

Insurance or Assurance, A contract of indemnity, by which 
one party engages for a stipulated sum, to insure another 
against a risk to which he is exposed. The party who takes 
upon him the risk, is called the InsureT^ or Underwriter; and 
the party protected by the insurance is called the Insured; 
the sum paid is called the Premium ; and the instrument con- 
taining the contract is called the Policy, 

Insurance Broker, A person employed by merchants to 
effect insurance on their ships and cargoes. 

Interest, A premium paid for the use or loan of money. 
To guard a person's interest, is to protect his property, and 
watch over his concerns. 

Inventory, An account or catalogue of effects ; a schedule. 

Invoice, A paper sent off with goods exported on commis- 
sion, or for the shipper's own account. 

Joumcd, A book in which is recorded the transactions of 
the Day Book^ and the subsidiary ones, having the Drs. and 
Crs. pointed out, in order to post them with more ease into 
the ledger. 

Landwaiter, An officer belonging to the custom-house, 
whose duty it is to take an account of goods imported. 

iecwe. A contract by which, in consideration of some pay- 
ment, a temporary possession is granted of houses or landa 

Ledger, The principal boc^ of accounts kept by merchants 
and tradesmen, in which the state of every pers<m*s account 
is seen. 

Letter of Advice, A letter giving notice of any transaction. 
Letter of Attorney, or Power of Attorney. A vmting which 
empowers one person therein named to act for another. 

Letter of Credit, A letter by which one person can receive 
money <m the credit of another. 
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hdJUt c/LUifue. A written penmsrion granted to a per- 
son nnder embarrassment, aUowing him to conduct his amiitv 
for a certain time without molestation. 

License* A jHivilege from government fcnc carrying on a 
trade or business, on which a certain duty is laid. 

lAeu. A claim, or attachment on any property which a 
person has in his possession, for a debt due to him from the 
owner of the property. 

ISghtera^ A charge lor carrying goods to and from a 
ship, in a lighter. 

lAqvidation. The winding up of a business, such as paying 
and receiving all debts, &c. 

Manifest. A list of a ship's cargo, which paper must be 
signed by the master of the vessel, before any of the goods 
can be landed. 

Manuftuiure. An article produced by labor or machinery 
from any raw material. 

Manufcuiory. A place where several artificers are making 
any commodity, or article of merchandise. 

Mart A place of public traffic ; a great market or fair. 

Maturity in Bills, is when they become due, or payable. 

Maximum. The highest price of any article, as fixed by 
some law or regulation. 

Merchandise. All sorts of goods which may be bought or 
sold. 

Merchant. A wholesale dealer in all sorts of goods on his 
own account. 

Minimum. The lowest price of any article, as fixed by 
some regulation. 

Mint. The place where the public or current money is 
coined. 

Monopoly. The sole power or privilege of selling any 
commodity, whereby any person, or bodies politic or corpo- 
rate, are sought to be restrained of any freedom they had 
before. 

Mutual Debts. When two traders are indebted to each 
other, one debt may be set off against the other, and in case 
of bankruptcy, mutual credits, as well as mutual debts, may 
be set ofi^. 

MtUual Promise. When one person promises to another 
to pay money, or do some other act, and he, in consideration 
thereof, promises to do a certain act, &c. 

MUional Debt A debt due by any whole political com- 
munity, as represented by their legislature and government 

JSTet Proceeds. The sum which goods produce afler every 
deduction is made. 

Met Weight. The weight of any commoditv, after every 
deduction Si made, and for which the price is charged. 



Digitized by 



Google 



248 EXPLANATION OF 

Aon Clainu Where a creditor neglects to make his claim 
within a proper time, in which ease he cannot enforce his 
demand. 

N'otary Public A person duly appointed to attest deeds 
and writings; he also notes or protests bills of exchange, 
inland and foreign, and promissory notes, when refused or 
returned. 

J^oting. The act of a notary when a bill or draft is not 
duly honored, or, in other words, refused acceptance or 
payment 

Ohligaiwfu A bond containing a penalty with a condition 
annexed, either for the payment of money, performance of 
covenants, or the like. / 

Office, A place where business is transacted. 

Omnium, A term used among stock-jobbers, to express all 
the articles included in the contracts between government 
and the original subscribers to a loan. 

Order. A direction from one house to another to effect 
certain purchases, &c. upon limited or unlimited conditions. 

Package. Any quantity of goods tied up for carriage. The 
latter term also denotes the charge made for tying up the 
goods. 

Par of Exchange. The intrinsic value of the money of one 
country, compared with that of another, with respect both to 
the weight and fineness. 

Parcel. A term applied both to small packages of wares, 
and to large lots of goods. In this last sense, 20 hhds. of 
sugar, or more, if bought at one price, or in a single lot, are 
denominated, " a parcel of sugar." 

Partnership. When two or more persons unite in trade, 
and agree to participate in the profits or losses according 
to their respective shares in the capital employed in the 
concern. 

Part Owners. Persons concerned in ship-matters, and 
who have joint shares therein. 

Pass in Conformity. To acknowledge that an account 
transmitted is correct. 

Please do the needful. A technical phrase used by mer- 
chants in their correspondence, which means, ** Do all that is 
requisite in the case." 

Pierage. Money paid for the support of an established 
pier. 

Policy of Assurance. The deed or instrument by which a 
contract of assurance is effected. 

Portage. Money paid for sailors' wages while in port; 
also money paid for the use of a port in shipping or lawling 
goods. 

Posting. In book-keeping, is the mode of transferring 






y Google 



COMMERCIAL TERMS. 249 

articles from the journal, or the subsidiary books, to the 
ledger. ^ 

Premium, The money paid an underwriter for insuring 
the safety of ships, goods, houses, &c. 

Price Current. A list of the various articles of merchandise 
in the market, with the present prices annexed to each. In 
most of the great commercial cities and towns, lists of this 
description are generally published once or twice a week. 

Principal. The capital sum due, or lent, in opposition to 
interest. It also means the head of a Firm, or commercial 
house. 

Pro forma. Imaginary, fictitious. The utility of a pro 
forma document is this. — A Hamburg merchant is desirous 
of shipping a parcel of wools to London on speculation, and 
in order to ascertain whether he can realize a profit by such 
a consignment, applies to his cotrespondent for a pro forma 
account-sales of wool. The merchant in London either 
transmits him a copy of a real account, suppressing names, 
marks, &c., or makes up one altogether fictitious, but which 
sufiSces to show the duties, charges, commission and expenses 
of all kinds, on wools in the port of London. 

Promissory J^oie, A note of hand purporting the payment 
of a certain sum, at a stated period. 

Protest A paper made out by a notary public, declaring a 
bill has been presented for acceptance or payment, and was 
refused. 

Primage. So much per cent, generally allowed to the 
captain of a ship on the amount of fi*eight. 

Procuration. The power of using the signature of a house 
on letters and billa 

Quarantine. The time a ship suq[)ected of infection, is 
restricted fi^m intercourse with the shore ; also certain duties 
imposed on ships. 

Quoted on board. The price for which a merchant agrees 
to put goods on board, free of expenses of shipping to the 
buyer. 

Rebate. An allowance in the purchase of goods, for prompt 
payment 

Receipt. An acknowledgment in writing of having received 
a sum of money, or other value ; and is either a voucher for 
an obligation discharged, or one incurred. 

Respondentia. A contract by which money is borrowed 
on the security of goods and merchandise, the same as in 
bottomry on the security of a ship. 

Restitution. When money has been paid wrongfully or by 
mistake, the person so paying has a right to demand it back. 

Retire. In mercantile phraseology to retire a biil means to 
pay it, or to take it out of circulation by some other means. 
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Retail. A dealing in commodities, in small quantities. 

Retuma, A term expressing the value in goods or in 
money, returned by the consignee of a cargo or parcel of 
goods to the consigner: the term also means, a return or 
remittance of bills. 

Return of Premium, The whole or part of the premium 
of an insurance which is given back in terms of the Policy. 

Remittance, A sum of money sent either in bills of ex- 
change, or otherwise, from one house to another. 

Renewal of a Bill. The cancelling a bill or promissory 
note due, and accepting another at a given date in lieu 
thereof. 

Sample. A small quantity of an article at a public or 
private sale, as a specimen of the commodity. 

Salvage. A certain allowajnce due to those, through whose 
instrumentality property is saved from the perils of the seas, 
enemies, &c. 

Sckedide. The statement of a bankrupt's affairs, delivered 
by him to the commissioners appointed to investigate his 
case. 

Searcher. An officer of the custom-house, whose business 
is to search all ships outward bound, to see whether any 
prohibited or uncustomed goods are on board. 

Sea-worthy. When a ship is, in every respect, fitted for 
her destined voyage. 

Seizure. An arrest of some merchandise, movable or other 
matter, either in consequence of some law, or express order 
of the government. 

Set off of Mutual Debts. Where tradesmen are mutually 
indebted, one debt may be set against the other ; and in case 
any action be brought, notice is to be given of the particular 
sum or debt intended to be set off against another. 

Smuggling. The act of importing or exporting goodi^ 
without payment of the customs, or excise duties. 

Solidity. The character which a mercantile house bears 
as to property. 

Staple Goods. Such as are sold at a staple ; or, the prin- 
cipal produce of a country ; and also, goods not being liable 
to perish, as wood, lead, iron, &c. 

Stock. A fund raised by a commercial company to be 
employed in trade ; in book-keeping, it denotes the owner, 
or owners of the books. Stocks is a term likewise aj^lied to 
the capitals of banks. 

Surety. When one person becomes bound that another 
shall pay a certain debt, or perform a certain act. 

Tally, A cleft piece of wood to score any account or 
reckoning upon. 
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Tare. An allowance for the weight of the bag, box, cask, 
or other package m which the goods are packed up. 

Tariff. A table or catalogue containing the names of 
different kinds of merchandise, with the duties to be paid. 

Tellers. Clerks in banks and public offices, who reckon, 
receive, and pay money. 

TidetoaUers. Officers employed to see the loading and 
unloading of ships, in order to prevent contraband trade. 

Tonnage. The admeasurement of a ship, by which she 
pays the tonnage duty; or, it is her actual capacity for 
stowage, and is in that case not unfirequently called her 
burthen. 

Trustee. A person who has an estate, or money, put or 
trusted in his hands for the use of another. 

Umpire. When two arbitrators cannot agree in settling a 
dispute, a third person is named, who is called an umpire^ 
and whose decision is binding. 

Underwriters. Persons who insure ships, cargoes, or other 
risks, which is performed by writing their names under a 
policy of insurance. 

Usury, Consists in taking more than legal interest for the 
loan of money. 

Value, To value, in a mercantile sense, is to draw a bill>; 
the words " value received," or "value in account," are always 
mentioned in every bill of exchange. 

Wharfage. Money paid for the use of a wharf. 
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Suppoie it were required to know the number of dayi from the 4th of March to 
the 15th of August. In the line opposite to March, and in the column under 
Auffust, we find 153, which is the number of days from the 4th (or any other) day 
of March, to the 4lh (or same) day of August ; but, as we want the time to tlie 
15th of August, 11 days (the difference between 4 and 15) must be added to 153, 
which shows that 164 is the number of days between the 4th of Alarch and the 
15th of August. 

Again, were the number of days required between the 10th of October and the 
3d of June, in the following year:— Opposite to October and under June we find 
SM3, which IS the number of days from the 10th of October to the 10th of June; 
but as we sought the time to the 3d only, which is 7 days oarller, we must dtduU 
7 from 943, leaving 236, the number of days required,— and so of others. 

If the end of February be included between the two pointf of time, a day moit 
be added, in <««p y«ar#. ' ' 
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BooK-KS£Piiro is an art which no eoaditioa of life can render 
ufeleas, and which must contribate to the advancement of all who 
buy or sell— of all who wish to keep or improve their possessions — 
of all who desire to be rich, and all who desire to be wise. Let no 
man enter into business while he is igfnorant of the method of 
regulating books. — Dr. Johnson. 
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Classical and mathematieal education is for the most 
part carefally attended ta, in addition to which^ the lawyer, 
tlie physician, and the clergyinan, each derotes years 
in preparing himself for the peculiar practice of his 
profession ; but the young man intended for a merchant, 
is left to grope his way, so far as a prior qualification 
is concerned, in comparative ignorimce. When placed 
in the counting-house he enters a school, with this 
disadvantage, that he is without an instructor ; for it is 
neither the duty nor interest of the senior clerks to de- 
viate from the routine of their own labors to impart that 
information which may enable another to supersede them- 
selves ; and the merchant himself is generally too much 
occupied with business to take the trouble ; hence, the 
young clerk has to pick up his knowledge as he can, and 
gets into the way of performing his duties by dint of 
repetition only. If youth whose views are directed to 
commerce, instead of spending three or four years in 
acquiring what is of no practical use in business, were to 
devote an equal period in the attainment of a thorough 
knowledge of figures, merchants' accounts, and book- 
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4 PROSPECTUS. 

keeping, much adrantage might be derired both to them- 
selves and the community. 

There are probably thousands who yearly visit this 
city, for the purpose of devoting themselves to mercantile 
pursuits, whose Penmanship is totally unfit for the Jour- 
nal, the Ledger, or even for a common Bill of Parcels, 
and whose knowledge of figures and Book-keeping is so 
limited that they c&n neither calculate the interest on an 
account-current, equate a payment, nor record a simple 
transaction accurately. For the want of this requisite 
information, they are compelled to drudge, for years, in 
subordinate situations ; whereas had they been previously 
qualified, with special reference to this employment, they 
would have freely commanded a liberal salary. 

The design of Foster's Commercial Academy is to 
afford young men an opportunity of acquiring, in a short 
period, 9. free, rapid hand-writing ; experiness in figures ; 
a practical knowledge of book-keeping, and merchants* 
accounts ; branches which, independently of their intrinsic 
importance, conduce most effectually to advancement in 
any mercantile situation. 

The course of instruction comprehends all the infor- 
mation connected with the duties of a merchant's clerk, 
and is peculiarly adapted to the wants of a commercial 
community. 

Penmanship is taught upon a novel and improved 
plan, combining legibility with ease and rapidity of exe- 
cution. Mil. Foster has given the most careful attentioa 
to the various causes which occasion bad writing, and is 
consequently desirous that this establishment may be 
viewed as a complete school for penmanship on undis- 
puted principles, and as a barrier against the vague and 
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improper «neroachinent8 of assumed talent so often pressed 
upon the notice of the pMie, 

BooK-KBBPiNO, as applied to inland and foreign trade, 
is particularly attended to, and the most modern and 
approTed methods of arranging and classifying mer- 
chants^ accounts ; closing and re-opening books, ad- 
justing individual and partnership concerns, &c. are 
fully explained and exemplified. By divesting this study 
of numerous intricate terms and complicated entries too 
commonly adopted, the art is so simplified, that its prin- 
ciples are easily comprehended ; while their application 
to the ordinary transactions in trade is rendered apparent. 

Commercial Arithmetic, with its application to the 
existing practices of trade, showing the abbreviated 
methods employed by merchants and brokers lor the 
valuations and allowances of merchandise ; the calcula- 
tions of per centages, interest, commissions, exchanges, 
equation of payments, d&c. forms a prominent feature in 
the course of instruction. 

Mercantile Corresponoence. — This department of 
instruction has been so long needed, that it would be 
useless to enlarge upon its utility. It will embrace every 
particular relating to commercial letter'Writing, including 
all the details of folding and superscribing ; together with 
the forms of commercial documents, such as Bills, In- 
voices, Account-sales, Bills of Lading, Protests, Insurane^ 
PoIieieSy Promissory Notes, Account^'current, &c. 

Mr. Foster wishes it to be distinctly understood, Ifaat 
be ioes not profess to "perfect pupils in twelve easy Im* 
sons of one boor emk " \ He eamfot limit himself to a 
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6 PROSPECTUS. 

precise number of lessons, as the successful attainment 
of an art must, in every instance, depend materially upon 
the capacity, attention, industry, and perseverance of the 
learner. In order, however, to enable young men to 
complete their studies efficiently, and in the shortest pos- 
sible time, in addition to his own personal efforts, expe-> 
rienced and competent assistants are engaged. The divi^ 
sion of labor in this institution is so nicely carried out, 
and the adjustment of the various parts so complete, that 
they cannot fail to produce, without loss of time, a sound 
and finished mercantile education. 

This, then, in brief, is the outline of the plan, upon 
which Foster's Commercial Academy is conducted ; 
the extensive support it has hitherto received, from the 
mercantile community in particular, and the public in 
general, has called forth renewed efforts to render it, in 
every respect, worthy the attention of those for whose 
improvement and benefit it is designed, and no labor or 
expense will be spared to qualify young men to fulfil the 
duties of the counting-house with credit to themselves 
and satisfaction to their employers. 

The advantages of this institution, although available 
to all classes, are yet more particularly held out to the 
following : — 

1. To young men who have completed their classical 
and general education, and who wish to acquire rapidly, 
those qualifications which are especially requisite for com* 
merce. 

2. To young persons whose fl'iends are desirous that 
they should receive the pra^ieai advantages here ofl^ed, 
in additioii to those they Inay have acquired at school. 



Digitized by 



Google 



PROSPECTUS. 7 

3. To foreign gentlemen desirous of becoming well 
acquainted with the language and commerce of the 
country. This class may, while they are enlarging their 
mercantile and general knowledge, obtain an intimate 
acquaintance with the English language. 

4. Adults, who experience any difficulty in the free 
use and command of the pen, or, those who, from inat- 
tention, or the want of proper instruction, write an irregu- 
lar scrawl, may have these obstacles removed in a few 
lessons, and acquire a rapid, easy, business-like style. 



RULES AND REGULATIONS. 

1. The TERMS are payable at entrance, namely, on 
taking the first lesson : Jrom this rule there can be no 
deviation, 

2. The hours of instruction are from 9 to 12 in the 
morning ; from 2 to 5 in the afternoon, and from 7 to 9 
o'clock in the evening. 

3. In all well regulated establishments strict order and 
decorum are observed ; every member attends to his own 
duties without in any way interfering with the other 
clerks; and, as this institution is preparatory to the 
counting-house, and is conducted on similar principles, it 
is earnestly requested that all necessary conversation, 
during the hours of instruction, be carried on in an under 
tone, 

4. The students, at this institution, being governed by 
the principles of honor, it is only considered necessary to 
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TERMS. 



suggest what is required of them to iDsare t ready com- 
pliance ; and, as these regulations are intended for their 
general good and advancement, thej will, it is not 
doubted, be right] j appreciated. 



TERMS. 

The following branches are taught at the prices affixed, 
which being paid on entrance, entitle the pupil to remain 
at the Academy until he is completed, without further 
expense, except for books and stationery. 

For a*cour§k of Lessons in Penmanship, ia which 

the learner is taught to write a neat, rapid busiaess hand, 16 00 

For a course of Lessons in Book-kbepino, in which 
the learner will be qualified to act as Book-keeper in the 
most extensive establishment, • • . . 15 00 

For a course of Lessons in Commerciai. Calcu- 
I.ATI0N8 ; by which those who have neglected their 
Arithmetic, may acquire simple and expeditious methods 
of performing the various computations in business, 15 00 

For a course of Lessons in Mbrcaiitil.e Letter 
Writing, in which the student will practise all the 
modes and forms that are in daily use in the Counting 
house ; including circuhuv, letters of advice, notice of 
consignments, remittances, &c 15 00 

For a course of Private Lessons in either of the 
above branches to one individual, at the class rooms, or 
at hb residence, 25 00 

*/ The charge for quiUs and ink is ^1 50 per quarter. 

Ol7^ A limited nuffiber of pupih, under sixteen years of 
age, will be received by the quarter ; but the institution is 
more particularly designed for Young Men and Mer- 
chants' Clerks. 
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NEW WORKS, 

RECENTLY PUBLISHED, 

And for sale hy the Author at the Academy, 188 Broadway^ and 
by the Booksellers generally* 



1. A CONCISE TREATISE ON BOOK-KEEPING; 

elucidating the Principles and Practice of Double Entry 
and the modern methods of arranging merchants' ac- 
counts. Second Edition, revised, enlarged, and greatly 
improved ; — to which is added a chapter on Equation op 
Payments, Commercial Terms, &c. By B. F. Foster. 
1 vol. 8vo. pp. 200. 

This is decidedly the best treatise on Book-keeping 
which we have seen. It is simple, concise, and well ar- 
ranged. Mr. Foster has confined himself to a plain expla- 
nation of the art, as practised in mercantile establishments, 
and we warmly recommend the result of his labors to the 
public. — Boston Atlas. 

This work exhibits a comprehensive illustration of the 
art as it is practised in well regulated counting houses. The 
author, who is a practical accountant, has displayed an 
extensive knowledge of his subject, and has produced a 
work which is of infinite value to those who have yet to 
obtain a knowledge of Double Entry. In pointing out the 
various methods by which books and accounts may be 
fraudulently vitiated, the author has given additional value 
to his publication, and rendered an essential service to the 
mercantile community. — N. Y. Mercantile Advertiser, 
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10 PENMANSHIP. 

The author of the treatise is a teacher of unquestionable 
ability. The rules and directions for the learner are full 
and explicit, and the exercises have a greater relation to 
real business transactions than is usual with elementary 
books. — N. Y. Herald. 

Although we hare had leisure only for a hasty glance 
at this work, yet we feel justified in commending it to all 
who are desirous of acquiring a thorough knowledge of a 
qualification so essential not only to the accountant, but to 
e?ery business man. The explanation of commercial 
terms, which occupies several pages, is well worth the 
price of the book. In this treatise, Mr. Foster has fur- 
nished ample proof of his ability to give instruction in this 
important branch of commercial education, and we are 
gratified to learn that his rooms are well filled with those 
who duly appreciate his talents as a teacher. — Staten- 

ISLANDER. 

BooK-KEEPTNo AND PENMANSHIP. — Perkius & Marvift 
have just published a new edition of Foster's Book-keep- 
ing, revised, enlarged and improved. To render the work 
stUl more worthy the attention of merchants and men of 
business, the author has appended to the present edition^ 
an extensive article on Equation of Payments, a Time 
Table, and an Explanation of Commercial Terms, which 
are of great value. — Boston Courier. 



2. THE ART OF RAPID WRITING ILLUS- 
TRATED AND EXPLAINED; to which is added an 
elucidation of the Angular and Anti-Angular Systems. 
By B. F. Foster. 1 vol. 8vo., with plates. 

The bold, fk>wing, graceful writing, distributed through- 
out this work, is enough to prove that the author is a skil- 
ful and competent teacher. The plan is novel, simple 
and ingenious, and admirably adapted to secure the attain- 
ment of fine penmanship.^-N. Y. Evening Star. 
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COPY BOOKS. Jl 

There is nothing wanting in this new system to insure 
to a pupil of ordinary cq)acity, the acquisition of a hand* 
writing in which the utmost legibility, expedition and 
elegance are united. It is founded on the most simj^, 
natural and philosophical principles. — Boston Evening 
Gazette. 



a FOSTER'S ELEMENTARY COPY-BOOKS, 

designed to render the acquisition of Penmanship simple, 
progressive, and agreeable ; to save Teachers the trouble 
of setting copies, and to furnish schools and families with 
a practical system by which the art may be taught with 
facility and correctness. Nos. 1 to 6. 

\* The slope of the letters, the thickness of the down strakes, 
and the points where the hair strokes commence* are all indicated 
in the ruling with mathematical exactness, which produces a 
constant check on carelessness and inadvertency, and the learner is 
thus enabled to acquire an elegant and masterly use of the pen in 
one third of the time usually devoted to this object. 

DESCRIPTION OF THE COPY-BOOKS. 

No. 1, is designed ibr beginners. The copies are 
placed at the top of each page, and consist of straight 
marks and exercises on the turns ; leading progressively 
from the simplest rudiments of the art to the formation of 
letters. 

No. 2, is a continuation of No. 1, and contains a series 
of exercises systematically arranged, which are designed 
to discipline the muscular powers of the fingers, and to 
prepare the learner for the easy execution of large text 
hand. 

No. 3, «ontains the letters of the alphabet, arranged 
according to similarity, with reeded lines and grooved 
spaces to guide the learner in the formation of each letter, 
together with large text copies* 

No. 4, contains an alphabetical set of text hand copies^ 
with outline capitals ; designed and engraved in the first 
style of excellence. 
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12 clerk's guide. 

No. 5, is a continuation of the preceding No. and 
consists of a series of medium or round-hand copies, each 
beginning with a capital, and is designed to prepare the 
learner for small-hand. 

No. 6, consists of small, round-hand exercises, and 
contains a set of small-hand copies, alphabetically ar- 
ranged, preparatory to the lessons in running-hand. 

Nos. 7 and 8, complete the system, and consist of 
exercises in current-hand ; being an improved plan of 
teaching mercantile penmanship. The specific design 
of the exercises in Nos. 7 and 8 is to teach swift uniting. 

The cover upon each book contains practical directions 
to teachers and pupils, rules for holding the pen, position 
of the body, pen-making, &c. ; the whole illustrated with 
engravings, so that there is nothing wanting in this new 
system, to insure to a pupil of ordinary capacity, the 
acquisition of a hand-writing in which the utmost legi- 
bility, expedition, and elegance are combined. 



4. AN ALPHABETICAL SET OF SMALL HAND 
COPIES, adapted to Foster's System of Penmanship; 
designed and engraved in a superior style. 



5. THE CLERK'S GUIDE, OR COMMERCIAL 
CORRESPONDENCE ; comprising Letters of Intro- 
duction, Letters of Credit, and General Business, with 
forms of Invoices, Bills Parcels, Bills of Exchange, 
Account-sales, and an Appendix, containing Advice to 
Young Tradesmen and Shopkeepers, Equation of Pay- 
ments, Commercial Terms, &c. By B. F. Foster. 1 
vol. 12mo. 
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